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Committee Named to 
Learn If Gaps Exist 
In War Damage Field 


Will Seek Means to Bridge Any Gap 
Which May Be Found Between 


U. S. and Private Insurance 


APPOINTED BY SUP’T PINK 





Personnel Includes Company Exec- 
utives, Producers and New York 
Department Officials 
Superintendent of Insurance Louis H. 
Pink of New York, who is acting as 
coordinator on war damage insurance 
for the National Association of Insur- 
ance Commissioners, has announced the 
appointment of a committee to study the 
possibility of bridging any gap that may 
exist between the Government coverage 
and that of private companies. The study 

will be directed along three lines: 

(1) A delineation of the coverage of 
the War Damage Corporation. 

(2) An effort to extend private cov- 
erage, if necessary, to bridge any gap. 

(3) Consideration of the possibility of 
providing coverage for consequential war 
damage not contemplated by the Gov- 
ernment plan. 


Hope to Answer Many Questions 

In appointing the committee, which 
will function not only for the New York 
Department but for all of the super- 
vising officials, Superintendent Pink em- 
phasized that, as might be expected, the 
introduction of this new form of cover- 
age has brought with it innumerable 
unanswered questions. It is hoped that 
as a result of this study acceptable an- 
swers to many of the questions can be 
found which, in turn, should prove help- 
ful not only to the Insurance Commis- 
sioners but also to the insurance com- 
panies and producing forces, the insur- 
ing public and to the War Damage Cor- 
poration itself. 

The objective will be solely to co- 
operate with the War Damage Corpora- 
tion and to assist in eliminating exist- 
ing uncertainties. It will also give con- 
sideration to the extent possible, to any 
needed coverages not now available. 

The committee is composed of the 
following: Edward McLoughlin, Deputy 
Superintendent, chairman; H. C. Conick, 
assistant United States manager, Royal; 
William D. Winter, president, Atlantic 
Mutual; W. H. LaBoyteaux, president, 
Johnson & Higgins; Harold Wayne, sec- 
tetary-manager, Inland Marine Under- 
writers Association; A. J. Smith, presi- 
dent, Association of Local Agents of the 
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Writer's Cramp 


Somewhere in a camp of the armed forces of the United 
States, stationed perhaps within a hundred miles of your office, 
perhaps thousands of miles away in a foreign land, there is a 
soldier or sailor who is wondering if you have writer’s cramp. 

For when the sergeant yelled “MAIL” and then read off the 
names addressed on the incoming letters, with every man eagerly 
listening to hear his own name read off, there was no letter from 
you. 

There are thousands of men now in the service who in civil 
life worked in the insurance business, and some of these worked 
for your company, some worked out of the same office you do. 
When they think of “home” your office is included in their 
thoughts, for in civil life a man spends one-third of his day’s hours 
in business. And now, away from home, these men are anxious to 
have an occasional letter from their office associates. 

The first newspaper advertisement of the Institute of Life 
Insurance in the “Keep Well” campaign addressed to the public 
said, “News from home that all are well and working hard is what 
our soldiers want most to hear.” 

That is a good cue to follow when we write letters to our 


office associates in the service. 


THE PENN MUTUAL LIFE INSURANCE CO. 
WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 











War Restrictions 
Report Sent Lloyd 
By Pink Committee 


Recessmendations Reashed by Sub- 
Committee After All-Day Con- 
ference Here 


COMPANIES AT MEETING 





Aftermath of Denver Convention; 
Home Area Defined; Lapsed Pol- 


icy Reinstatement Discussed 


At the convention of the National As- 
sociation of Insurance Commissioners in 





Denver, war clause recommendations of a 
joint committee of the Association of Life 
Insurance Presidents and American Life 
Convention, chairmen being Bruce Shep- 
herd for the presidents and Ross E 
Moyer for ALC, were presented to the 
life insurance committee of the Com- 
missioners, chairman of which was Com- 
missioner Lloyd of Ohio. After some 
discussion on the floor it was decided 
to refer to a subcommittee of the Com- 
missioners which would report back to 
the life insurance committee its recom- 
mendations concerning uniform war re- 
strictions in life insurance policies and 
also report on subject of reinstatement 
of lapsed policies. 

Chairman Lloyd appointed on this 
committee Superintendent Pink chair- 
man; and Commissioners Harrington, 
Bowles and Johnson. 


Report of Sub-Committee 

Following a meeting of the subcom- 
mittee in the New York Department at 
which Commissioner Blackall (not on the 
committee) attended as did representa- 
tives of the Association of Life Insur- 
ance Presidents and ALC a report was 
sent this week to Chairman Lloyd of the 
life insurance committee of the Commis- 
sioners convention. 

After considerable thought, study and 
discussion the subcommittee had come 
to a conclusion which was to some ex- 
tent a compromise of the views of all, 
but which the committee thinks is fair, 
reasonable and workable. 

The following is basis for uniform war 
and aviation restrictions in life insur- 
ance policies recommended by the sub- 
committee: 

1. (a) No war restrictions or exclusions 
where the cause of death arises in the 
home area. 

(b) Exclusions or restrictions (i) i 
the event of death occuring outside of 
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For years it has been an accepted business 
practice to insure material assets—plant, ma- 


chinery, stock and fixtures. 


But a far more important asset—the brain 
power of a key executive—is frequently over- 


looked. 


The greatest asset of a business is its brains— 
the power that develops it, creates good will, 


brings in customers. 


The loss of material assets can be made good 
quickly. But it takes time, thought and money 
to replace the man whose directing force ren- 


ders the business profitable. 


His death causes uneasiness in the organiza- 
tion, shakes the confidence of customers, and 
tightens credit when credit is needed most. 


And death usually strikes at the wrong time. 


" . . . 
Poday’s conditions call for a proper appraisal 


of brains. And brains call for the fullest protec- 
tion—the protection afforded by Business Life 


Insurance. 


BUSINESS LIFE INSURANCE 


cannot prevent, but will compensate 
the loss of a key man in your business. 


The Cash Proceeds Will: 


1. Indemnify your business against its great 


loss. 
2. Assure the cooperation of creditors. 


3. Permit the completion of projects already 


under way. 


4. Attract a competent successor and enable 
him to carry on unhampered by money 


problems. 


LIFE INSURANCE COMPANY 
Springfield, Massachusetts 


Organized 1851 
BERTRAND J. PERRY, President 


To our Representatives: The timely text reproduced above is available for direct mailing 
to your Business Life Insurance prospects. 
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Since Leroy A. Lincoln became presi- 
dent of the Metropolitan Life he has 
‘traveled 75,000 miles meeting field rep- 
i resentatives of the company in the 
| United States and Canada, making for 
the president of an insurance company 
an extraordinary record of personal con- 
} tact with agents which is unique in the 
business. His associates believe that by 
the time he had completed the last con- 
ference, which was in Pinehurst, N. C., 


he had met every agent of the company 
once and some of them more than that. 
These get-togethers with the field were 
ina series of three conferences, the first 
of which was held shortly after he be- 
came president six years ago. Because 
fof the war situation he may not make 
another series of journeys of this type 
until after the war. 
Traveled 29,000 Miles on First Tour 
The first tour of the field started with 
Fmeetings in New England, and_ before 
' * 
ae visits were ended he had traveled 
nearly 29,000 miles to meet more than 
5,000 members of the field force. He 
made his objective which was to meet all 
the fieldmen; sit down and discuss with 
“them company problems as they saw and 
Fencountered them in the field. He felt 
that he was proceeding in the best way 
to get “the feel” of the agents and those 
who directed their activities in the ter- 
ritories, 





The host of the official party making 
_ this trip is always the superintendent of 
Pagencies of the territory being visited. 
/ At the first conference six years ago the 

host was the then superintendent of 
} agencies of New England territory, Cecil 
| J. North, now second vice-president in 
charge of field management, who had 
istarted in the agency ranks on a debit. 
©On the first two tours Mr. Lincoln 
jplanned to meet every agent, assistant 
manager and manager of every district 
Fand detached office throughout United 

States and Canada. A different for- 
mula was adopted for the third tour, 
on which Mr. Lincoln met about 6,000 
fieldmen, 


i} 


During all three tours no meetings 
had to be postponed and all were held 
at the scheduled hour on the appointed 
dates. Mr. Lincoln is the only individ- 
be who attended all the conferences. 
some of the changes in the personnel 
(of the official party were made because 
}new duties had been assigned to officers 
who formerly attended and one of these 
vines: Vice- President Ernest H. 

es, has died. 


Origin of the Conferences 


fer dseussing the origin of these con- 
* - sage Mr. Lincoln said in the last 

aie meetings, the one in Pinehurst: 
Monge in the business world had 
ole had their effect on the 
ies — S 7 rhe country was work- 
wer ° the depression and there 
tried oll pe for giving assurance that 
we Aes standards of management 
ee eing discarded. While this 
i, ong could be given, and given well, 
& oo oa rit — I felt 
, as é ol my duty to give 
Haight-from-the-shouider answers to 
af gtr that might be asked by 
i the le fieldmen. To do this I fig- 

that the best way to give an agent 










Lincoln Completes Thir 
| Trips Meeting Field Forces 


‘ropolitan on all their questions about 





LEROY A. LINCOLN 


the opportunity of discussing with me 
what was on his mind was to meet him 
and his fellows in small groups—in open 
forums where they could be heard and 
where they could receive authoritative 
answers from the president of the Met- 


of 


the company and the way the business 
was being operated. 

“These open-forum meetings were 
only an extension of meetings of the 
same type which we had been holding 


with the managers and the assistant 
managers. However, I went one step 
further. I felt that the agents should 


be free to bring up whatever topics they 
wanted to discuss. And I also felt that 
to give them this freedom meant that 
no other member of the executive field 
staff and no other home office official 
should be present at these forums. 

“T also felt sure that the same type 
of open forums, with other home office 
officials meeting with the agents, would 
be beneficial to both. Therefore, while 
I met with my groups, other groups of 
similar number were meeting with the 
vice-presidents in charge of the Ord'nary 
and Industrial departments. The small 
group meetings were supplemented by 
larger meetings with the field officers, 
which prior to his death were under the 
leadership of Vice-President Wilkes, and 
later under Second Vice - President 
North. 

“At the open forums I quickly dis- 
covered that our agents were a body of 
keen thinking men. Also, I found that 
a company rule objected to by one man 
would be upheld by many of his fellows, 
who objected to any change in it. So, 


Flatbush Bond Salesmen Form 
Permanent Body to Aid U.S. 


The extraordinary success of the Flat- 
bush area, (Brooklyn), organization in 


the recent campaign for sale of War 
3onds and Savings Stamps, which 
brought to chairman Herman Reinis a 


note from John T. Madden of New York 
University, the 
campaign, saying that the Flatbush area 
stood No. 1 in the state in results, has 
brought about the formation of an 
organization to be known as The Minute 
Men of Flatbush. Mr. Reinis has in- 
formed Secretary Morgenthau of the 
U. S. Treasury that The Minute Men 
of Flatbush stands ready to co-operate 


state administrator of 


with the U. S. Government in other 
campaigns. Announcement of the new 
organization was made at a_meet- 


ing in the Chamber of Commerce, Flat- 
bush, on Wednesday night of this week. 

Mr. Reinis is associate general agent, 
C. V. Cromwell agency, Manhattan Life, 
and has been with that agency three 
years. When the campaign was started 
on May 3 for the sale of the bonds and 
stamps it had a nucleus of four workers. 
By June 14 there were more than 5,000 
workers under Chairman Reinis, whose 
average age was 42, and representing a 
complete cross-section of Flatbush. 

In the organization were twenty-six 
vice-chairmen, including three bankers, 
six lawyers and three manufacturers. 
Insurance men among the vice-chairmen 
were Edward Rosenbaum, John Han- 
cock; N. Lee Colin, Guardian; Harold 
Goldberg, Travelers; Jack Karp, Equit- 
able Society; Morris Rosenbaum, New 
York Life; and Fred W. Schriefer, Fi- 
delity & Casualty. 

The Flatbush subscriptions were four 





HERMAN REINIS 


times the average in size of those re- 
ceived country-wide. Although the cam- 
paign has ended pledges are still be- 
ing received. At the conclusion of the 
campaign sixty-six of the key men in 
the Flatbush area gave a dinner in 
honor of Mr. Reinis at the Rivoli Res- 
taurant in Brooklyn. Toastmaster was 
Edward Rosenbaum. It was decided to 
have a meeting later on and consider 
whether the organization should not be 
continued along broader. lines. The 
meeting was held on Wednesday night 





Unique 


before I realized it, many practices of 
the company were vigorously defended 
as being proper and just by a large ma- 
jority in these forums, and the objector 
was often overcome by the logic of his 
fellows. 

Human Equation 


“The human equation also came into 
these discussions. Sometimes I found a 
man on a seemingly poor debit making a 
good salary, while an agent on a more 
prosperous debit nearby felt that he had 
to work too hard. The discussion de- 
veloped that the first man might work 
even less time than the other but make 
more money. In the discussions it was 
generally brought out that the first man 
had taken advantage of the instruction 
given him by the Field Training Division 
as to how to simplify his work, while the 
second man could not or would not apply 
himself along the lines set down for his 
benefit. 

“These discussions brought out the 
fact that the company was doing its best 
to be fair to the great majority of agents 
and to its policyholders. Indeed, many 
good suggestions were given us that 
have led, in some instances, to changes 
and improvement in field and home of- 
fice practices, and to action in other 
directions that has been beneficial to 
the company and, I hope, helpful to the 
field. 

“While meeting with the fieldmen, I 
also took the opportunity of visiting in 
the district offices wherever it was con- 
venient. I met with many members of 
the clerical forces in those offices, and 
I also found opportunity to meet, alto- 
gether 2,500 of them at dinners, where 
I talked to and with a great number of 
these efficient servants of our great army 
of policyholders. 

“In my three tours of the field I have 
noticed a decided improvement in the 
character and capabilities of the men 
during the past six years. The agency 
force certainly has greater character 
and capacity for service than ever be- 
fore. The field has made a great gain 
in the amount of life insurance on our 
books, and this gain is due in large part 
to the fact that agents now recognize 
the necessity of selling policies to fit in- 
dividual needs—the way life insurance 
should be sold.” 





of this week and The Minute Men of 
Flatbush was formed. 
Perpetuating a Campaign Organization 

In discussing the new organization 
Mr. Reinis said to The Eastern Under- 
writer: 

“The enthusiasm of the 5,000 workers 
in the campaign was infectious. It was 
a group of men and women who not 
only were moved by patriotic motives, 
but thoroughly enjoyed the work they 
did. In times like these it would seem 
that a tremendous opportunity for future 
service to the Government would be lost 
if such a group were to disband. Know- 
ing as we do every home and family in 
Flatbush we could with our combined 
efforts, assure the success, within the 
confines of our territory, of any cause in 
a national emergency. This idea was 
not mine alone as many others share 
the same idea. Each vice-chairman and 
area manager is a charter member of 
The Minute Men of Flatbush, banded 
together for the sole purpose of helping 
our Government in any way it seems fit 
to use us. A united organization such 
as this should serve as a shining ecx- 
ample for the rest of the country.” 
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NALWU Chicago Agenda 
Ready for August 17-19 


AT EDGEWATER BEACH HOTEL 





Features President’s Report, Token CLU 
Conferment, Elections and 
Trophy Awards 





‘ 


Headlined on the agenda of the “war 
meeting” of the governing bodies of the 
National Association of Life Underwrit- 
ers at the Edgewater Beach Hotel, Chi- 
cago, August 17-19, are the report of 
the president, John A. Witherspoon ; 
forum discussions by association officials; 
election of officers; conferment of CL U 
degrees, awarding of membership and 
managerial trophies; and an address by 
a government representative at the dele- 
gate body luncheon at the closing ses- 
sion. The meeting takes the place of the 
scheduled Minneapolis convention which 
was called off in view of acute demands 


on the nation’s transportation system. 
It is expected that little more than one- 
tenth of the 2,000 to 3,000 delegates 


normally attending will be present this 
year. 
The President’s Report 

The national council meeting of 
Tuesday morning will hear President 
Witherspoon’s report. This will be fol- 
lowed by discussions dealing with the 
association’s relationship to the war, 
spotlighting the war bond campaign and 
future plans for war bond work as well 
as the association’s relationship to the 
National Service Life Insurance Act and 
the Soldiers’ and Sailors’ Civil Relief 
Act. 

These forums will be followed in the 
afternoon by the customary presentation 
of the report of the committee on nomin- 
ations, headed by Judd C. Benson, Union 
Central, Cincinnati, which will be voted 
on by members of the council. At the 
same meeting the council will name the 
1943 convention city. 

Token CLU Conferment 


The conferment of CLU diplomas in 
connection with the annual meeting of 
the American Society board on Tuesday 
evening will be made on a token basis. 
This will be a brief ceremony in which 
probably the successful candidates from 
Chicago and vicinity will represent the 
entire body of candidates eligible to re- 
ceive the designation this year. John D. 
Moynahan, Metropolitan Life, Chicago, 
president of the American Society, will 
preside. 

The Wednesday morning session of 
the delegate body will convene to ratify 
the actions taken the previous day by 
the council. The association officers 
will be formally installed and presented 
to the delegates. 

Presentation of Trophies 


Feature of the meeting will be the 
presentation of membership and man- 
agerial trophies to association winners. 
These will include: the Charles Jerome 
Edwards cup for the local association 
having the best membership record based 
on actual gain and percentage of gain; 
the Philadelphia award, a similar citation 
for state associations; the “Manager’s 
Magazine” trophies to the four local 
general agents’ and managers’ groups 
which have done the best jobs during 
1941-42, and certificates of award to 
other outstanding managers’ divisions. 

Director of traffic movement, Office 
of Defense Transportation, H. F. Mc- 
Carthy wrote President Witherspoon, 
“The fact that this was the first can- 


cellation in the fifty-three years you 
have been holding annual meetings 
strikes me as being most cooperative. 


In view of the probable transportation 
requirements of the military, we think 
you have acted wisely and certainly in 
the best interests of your association. 
When the war has been concluded and 
transportation facilities are again nor- 
mal, I am confident your regular meet- 
ings can be resumed quickly and cer- 
tainly their purpose may be accomplished 
more satisfactory.” 
NALU Program 
The meeting schedule at the Edge- 


Free Life Policy to Men 


Captured in Philippines 

A life policy of $5,000 and disability 
coverage from date of injury is provided 
all American soldiers held captive or 
under siege between Pearl Harbor and 
April 20, or under siege then and sub- 
sequently captured, in legislation just 
passed by Congress and signed by the 
President July 13. Thousands of men 
captured on Bataan and Corregidor will 
be affected by the new law. 

The law provides that all service men 
who had not already voluntarily obtained 
Government life insurance would auto- 
matically be given a $5,000 policy. 

The act also provides that service men 
who become totally disabled as a result 
of injury or disease between October 8, 


1940, and April 20, 1942, incurred in line 


of duty, provided such disability con- 
tinues without interruption for six 
months, shall be covered by disability 


insurance up to $5,000, if they have not 
applied for same. Premiums will be 
waived until six months after the in- 
sured ceases to be totally disabled, or 
until April 20, 1943, whichever is the 
earlier date. 





water Beach is as follows: 


Monday, August 17 

All day—Meeting of the board of 
trustees. 

Evening—Dinner and meeting of the 
board of trustees of the American Col- 
lege of Life Underwriters. 

Tuesday, August 18 

All day—Meeting of the 
council. 

Evening—Dinner of the board of di- 
rectors of the American Society of 
Chartered Life Underwriters, followed 
by conferment exercises of the American 
College. 

Wednesday, August 19 

Morning—Meeting of the 


national 


delegate 
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yo Check the POINTS OF EXTRA PROTECTION 


Continental American 
INSURANCE COMPANY 


WILMINGTON, DELAWARE 

















Payroll Savings Promotion 


Material for Distribution 


To assist firms to put into effect pay- 
roll savings for the purchase of War 
Bonds the United States Treasury De- 
partment, with the assistance of leading 
advertising and merchandising men, has 
prepared complete sets of material out- 
lining advantages and reasons for pledg- 
ing part of one’s salary. “A Plan for 
Diverting at Least 10% of America’s 
Payroll Into U. S. War Bonds” discusses 
general types of material available. “How 
to Install and Successfully Operate a 
Payroll War Savings Plan for the Regu- 
lar Purchase of U. S. War Savings 
Bonds” is for firms not already operating 
such a plan. For employes there is 
“Give 3. Get 4.” Buttons with the 
legend, “T am buying at least 10%” and 
window stickers with similar wording are 
also furnished. The Treasury Depart- 
ment Target Flag is for firms pledged 
for a minimum of 10% of payroll. 

This material is distributed through 
the War Savings Staff’s State Admin- 
istrators. 





Nashville Association of Life Under- 
writers have named as president R. Sol- 


body. ater Brown; vice-president, H. Ferril 
Noon—Luncheon for members of the Shipp; secretary-treasurer, Fred T. 

delegate body, followed by adjournment. Hagan. 
I 














ROSE GLASSES FOR BLUE 


Three men were in a slump — their low morale dis- 
turbing others. Finally they agreed to try the Head Office 


Lead Service. 


In the first month they wrote thir- 





One of a series— 
Giving facts about 
the Fidelity 








THE FIDELITY 





teen cases from leads, with $5,333.20 
in premiums — developed collateral 
business too. 
to rose colored glasses. 


office benefited. : 


Blue glasses gave way 
The whole 


This is a typical example of Fidel- 
ity’s Lead Service as it has operated for 
twenty-seven years during which $256,- 
525,101 of business has been written as a direct result— 
with millions more indirectly. 


This, too, is but an example of the complete working 
kit available to Fidelity agents. 


MUTUAL LIFE 


INSURANCE COMPANY 


PHILADELPHIA 
Walter LeMar Talbot, President 





A. A. Rydgren, President Max S. Bell, Agency Vice President 
r rn ee ee — 
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Manning a Director 
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HARRY W. MANNING 


Harry W. Manning, general manager 


Great-West Life, has been elected ; 
director of the company. This appoint: 
ment marks the first occasion in mor 
than twenty-five on which an officer oi} 
the company has been elected to the) 
board. 

Joining the Great-West Life as a 
sistant general manager in 1931, Mr 
Manning’s direction of the company's 
agency activities brought him into clos! 
contact with the whole organization! 
His appointment as general manager it} 
1938 made him responsible for the activ) 
direction of the company’s affairs t! 
which is now added his duties as d:) 
rector. 

Mr. Manning is a former essen 
the agency section of the American Lift | 
Convention and is now provincial vice} 
president of the convention. He is alw 
first vice-president of the Canadian Lif 
Insurance Officers Association. Mr. Mar: 
ning is provincial vice-president of th 
Canadian Chamber of Commerce and i} 
a member of the National War Financ: 





Committee. His election to the boat! 
will fill the vacancy caused by the deat 
of W. H. McWilliams. 





Spectator Now a Monthly 


The Life edition of the Spectator het: 
after will be published monthly instea’ 
of fortnightly. The paper, which is pt: 
lished by Chilton Co., Philadelphia, w') 
stress background and interpret tren} 
rather than concentrate on spot news. } 


Cc. E. CLEETON DINNER | 
Charles E. Cleeton, CLU, genet 
agent Occidental Life, and retiring 
president of Life Underwriters Associa: 
tion in Los Angeles, was host at a dit: 
ner in his Beverly Hills home to the 
1941-42 officers and directors of th 
association. | 


FERN AGENCY 27% AHEAD 
The Fred S. Fern agency, Nation 
Life of Vermont, Newark, reports 4 
gain of 27% for the first half of a 
over the same period last year. The 
agency ranks sixth in volume and _thit} 
in premiums among the company’s 
fices for that period. This does ™ 
include annuities. 
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——— 
| george W. Will President 
stewart, Hencken & Will 
INSURANCE MAN SINCE 1887 
Fred D. P. Stewart, Former President, 


Chairman of Board; Pruden- 
= tial General Agents 





Jill has be lected presi- 
eorge W. W ill has been e 
1} oe of Stewart, Hencken & Will, Inc., 
| ) Maiden Lane, New York City, general 
| agents of the Prudential and agents and 
| 





BE brokers of general insurance. Vice- 


i presidents of the corporation are Albert 








i i GEORGE W. WILL 


JI 
'C Hencken, William B. Connett and 
manage,® Albert F. Howard. Mr. Howard is now 
lected a® a lieutenant, senior grade, United States 
appoint: Navy. 
in more Fred D. P. Stewart, who had been 
fficer of president of the organization since its 
to the? founding, desired to take a less active 
part in the direction of the company’s 
aS % affairs on account of ill health and ac- 
31, Mtl cordingly resigned the office of presi- 
mpany’} dent and was elected chairman of the 
ito clos board of directors. 
nse: Career of Mr. Will 
e activ! Mr. Will entered the insurance busi- 
fairs t) ness in 1887 as a clerk in the Greenwich 
; asd‘) Insurance Co. and thus has an unbroken 
} record of over half a century in the in- 
rman 0 surance business. He is a director of 
an Lif! the Insurance Brokers Association of 
al vice} New York and was for many years a 
is al) member of the New York Fire Insurance 
an Litf Exchange. In 1904 Mr. Will terminated 
r. Many his connection with the Greenwich In- 
of ti’ surance Co. and set up an insurance 
and} brokerage organization. In 1922 Mr. 
Finan’ Will joined with the partnership of 
boart Stewart & Hencken to form the pres- 
e deal! ent corporation, Stewart, Hencken & 
Will, Inc., of which he has been vice- 
president and treasurer since its incep- 
hly tion. 
| _ Mr. Stewart will continue his active 
rhe? interest in the firm he founded and has 
insteall done so much to build up to its present 
is pub} position in the insurance field. 
ia, W') = For years Fred Stewart has been one 
tren’) of the leading brokerage men in the City 
ews. | of New York. His first work was in the 
banking field and he then became a life 
: | Msurance agent. He met Albert C. Henc- 
ener’! ken and they became partners in a brok- 
etiriity erage agency. This was successful not 
ssocltf only in life insurance but in fire, too, and 
a dit: in later years in all divisions of the busi- 
to tie ness. Later, George W. Will became as- 
f ti sociated with them and for years han- 
led the administrative end of the agency 
which eventually became Stewart, Henc- 


.D ken & Will, Inc. 


> 





f 194 HOME LIFE JOINS ALC 

Thi’ The Home Life of New York has been 
admitted to the American Life Conven- 
lion, which now has a membership of 
66 companies. 
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Little Don is the most jubilant boy in 


Thomasville when his beloved grandma 


arrives for her periodic visit. 


But to “granny” it has become almost 
an ordeal, despite her great affection 
for her children and grandchildren. To 
her, it is just another stop in the cycle 
of visits made necessary by her depend- 


ence on others for the necessities of life. 


If grandpa had only known the true 
value of life insurance protection his 


widow would have been comfortably 


independent in her after years. 








the) rudential 


Insurance ¥ Company of America 


Home Office, NEWARK, N. J. 



































Paul Cook Agency 41% 
Ahead for Six Months 


MARKS FIFTH ANNIVERSARY 





And Twenty Years of Insurance; Sees 
1942 as Opportunity in Pension 
Trusts, Estate Tax Plans 





The Paul Cook agency, Mutual Bene- 
fit, Chicago, which celebrates the fifth 
anniversary of Mr. Cook as _ general 
agent on July 19 and the twentieth an- 
niversary of his life insurance career, 
is 41% ahead of the paid production fig- 
ure for six months of last year. Mr. 





PAUL COOK 


Cook states, “This increase came from 
business insurance, pension trusts and 
estate analysis—in which field of ad- 
vanced underwriting problems the agen- 
cy has always specialized.” 

Mr. Cook believes that the new tax 
bill will encourage legitimate pension 
trusts and that many life insurance pur- 
chases in 1942 will be from a transfer 
of capital into life premiums for pay- 
ment of Federal and state death taxes 
and for guaranteed incomes to children 
and grandchildren. 

Starting as a stranger in Chicago 
twenty years ago, Mr. Cook was a com- 
pany leader almost immediately. He 
came to the company from a year of 
graduate study at the University of Chi- 
cago. At the age of 31 he was a mem- 
ber of the Million Dollar Round Table 
of which he became a life member in 
1932. He is also a life member of the 
Mutual Benefit National Associates, past 
president, Chicago chapter CLU, and 
treasurer, Chicago Life & Trust Council. 
He has authored the “Cook Book,” a 
collection of recipes for successful sell- 
ing, and he now publishes “Look-Ahead 
Living,” a collection of recipes for suc- 
cessful financial planning for his clients. 

Agency assistant is Lorraine Sinton, 
CLU, also an author and editor, who was 
recently elected to the board of the Chi- 
cago Association of Life Underwriters, 
the only woman member of the board. 





H. W. MAULL’S FIFTY YEARS 

Henry W. Maull, general agent, Equi- 
table Society in Newark, has been with 
the Society fifty years starting as an 
office boy in Newark. He became as- 
sistant cashier, cashier, traveling audi- 
tor and then general agent. Wrote his 
first policy while a boy in the Newark 
office. He was recently presented with 
traveling bags by the New York Board 
of Managers of the Equitable. 





ALVIN W. LEWIS PROMOTED 

Alvin W. Lewis, for fifteen years with 
actuarial department of Pacific Mutual, 
has been appointed assistant actuary. 
A native of southern California, he ma- 
jored in mathematics at University of 
California. He joined Pacific Mutual 
immediately after his graduation. 
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New War Clause Sent to 
Manhattan Life Agents 
SOME FULL COVER PROVISIONS 
Pay for jodie Service Deaths in 
U. S., Canada and Within Three Miles 
from Land; Aviation Deaths Excluded 


The Manhattan Life has advised agents 


of a new war clause it has adopted, 
which follows: 
The liability of the company under 


this policy in event of death of the in 


ured eithes 

(a) During and as 
side the home area in the 
naval forces of any country at 
declared or undeclared, or, 

(b) As a result of a balloon ascension or 
flight in any aircraft, anywhere, or from 
falling or in any other manner de- 
cending therefrom or therewith, except 
flight as a farepaying passenger in a 
licensed passenger aircraft on a regular 


service out 
military of 
war, 


a result of 


passenger route between definitely es 
tablished airports 
hall be limited to a sum equal to all 


premiums (without deduction of any 
dividends) which have been paid hereon 
with interest at the rate of 3% per an 
num compounded annually, increased by 
the cash value of any then existing paid- 
up additions and dividends standing to 
the credit of this policy, and decreased 
by any indebtedness to the company on 
this poliey, including interest due or ac- 
crued; the amount so payable, however, 
shall in no event be less than the re- 
serve on the face amount of this policy, 
computed on the basis specified herein, 
together with the reserve on any paid-up 
additions hereto and any dividends stand- 
ing to the credit of this policy, less any 
indebtedness and interest thereon as 
aforesaid. 

“Country” as used herein shall include 
any state or nation or political subdivi- 
thereof (recognized or unrecog- 
nized), 

“Home area” as used herein means the 
land and inland waters within the forty- 
cight states of the United States, the 
District of Columbia, the nine Provinces 
of the Dominion of Canada, and New- 
foundland, also any point at sea within 
three miles of such land. 


sion 


Incontestable Provision 

The limitation provided in this provi- 
sion will be suspended and this policy 
maintained in full force just as if this 
provision were not included herein, pro- 
vided written notice is sent by registered 
mail to the company when the insured 
enters upon service in any military, 
naval, or air force, whether inside or 
outside of the home area, or before the 
insured makes any ascension or flight 
excluded above prior to entry upon such 
service, and payment is made as and 
when stipulated of such extra premium 
or premiums as may be required by the 
company on account of such suspension. 

The “incontestable” provision in this 
policy is hereby amended by adding 
thereto the following: 

“The defense by the company of any 
claim under this policy on the ground that 
death occurred under any of the conditions 
stated in the War Risk and Aviation Pro- 
vision included herein shall not be construed 
to be a contest of this policy.” 


THOS. P. MCCORMACK IN ARMY 


Resigns as General Agent of Aetna Life 
in Memphis; Was Infantry Captain 
in First World War 

Announcement is made by S. T. What- 
ley, Aetna Life vice-president, of resig 
nation of Thomas P. McCormack, gen- 
eral agent in charge of the company’s 
offices in Memphis. 

Mr. McCormack, who saw active serv- 
ice in the World War as an infantry 
captain, resigned to accept a commission 
in the United States Army. 


JEFFERSON STANDARD REPORT 
Jefferson Standard reports new sales 
for the first half of 1942 of $24,000,000. 
Insurance in force is $461,000,000. Over 
the past twelve months there has been 
a gain of more than $25,000,000. Lapses 
for the first six months are $2,000,000 
less than for the same period 1941. 
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General American Life 
Wins $385,000 Judgment 


The General American Life, successor 
to Missouri State Life of St. Louis, has 
been awarded $385,000 judgment against 
A. M. Anderson, receiver of the defunct 
National Bank of Kentucky. The judg- 
ment, which is the second one a Federal 
Court has awarded the plaintiff, repre 
sents 77% of two $250,000 certificates of 
deposit issued by the bank to Rogers 
Caldwell & Co., Nashville, and trans 
ferred to the Missouri State Life, and is 
equivalent to the amount paid bank de 
positors by the receiver up to the present 
time. 

Mr. Anderson said he would confer 
with counsel and the United States Con 
troller before deciding whether to appeal 
the action, 


FRANKLIN LIFE CANCELS MEET 

Franklin Life agents have voted to 
cancel the annual sales convention trip 
this year, which was to have been to 
Estes Park, Colo., for the Northern di 
vision. Eligible agents received cash 
awards instead of the trip. 

N. Y. LIFE’S TORONTO GAIN 

Paid business of Toronto branch of 
New York Life for first four months of 
1942 is reported to have been 100% of 
same period of last year. Fred A. Wade, 
CLU, is agency director. 


AMTHOR CALIFORNIA COURSES 

Franklin Amthor, supervisor of field 
training for agents of Equitable Society, 
after completing a two wecks’ series of 
classes for the Los Angeles agencies of 
the Society, was in San Francisco last 
week conducting a similar course there. 





MRS. HARVEY WEEKS DEAD 

Mrs. Harvey Wecks, wife of the as- 
sistant vice-president of Central Han- 
over Bank & Trust Co. New York, 
and former life insurance general agent, 
died last week. 








ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L.AACANILLEN 
THE NORTHWESTERN X\UTUAL 
LIFE INSURANCE (OA\PANY 


347 MADISON AVENUES NEW YORK CITY 


Kinch, Thorpe Named 
Managers of Agencies 


FOR THE MANUFACTURERS LIFE 


Alfred Kinch for U. S. Field, and W. T. 
Thorpe in Canada; Succeed Mac- 
kenzie and Macfarlane 


Alfred Kinch and William 


who have been appointed managers of 


T. Thorpe, 


agencies, Manufacturers Life, Mr. Kinch 
his United States 
field and Mr. Thorpe to Canadian field, 
life 


to give attention to 


are well known insurance figures. 
Their appointments are consequent upon 
the retirement of Alexander MacKenzie, 
assistant general manager and manager 
of agencies, and Edmond S. Macfarlane, 
assistant general manager and executive 
secretary, aS announced last week in 
The Eastern Underwriter. 
Careers of Kinch and Thorpe 

Mr. Kinch joined the Manufacturers 
Life in 1914 as a producer. He became 
successively Kingston cashier, secretary 
of the Production Clubs, agency inspec 
tor for the Province of Ontario, agency 
uperintendent and finally was placed 
in charge of the United States division. 

William Thorpe came with the com 


pany head office staff in 1919 after three 
and one-half years with the Canadian 
expeditionary Forces overseas. ‘Trans- 
ferred to the Toronto branch in 1926 


where he was later named cashier, he 
returned in 1929 to the head office to be- 
come secretary of the Production Clubs 
and later acting inspector for Ontario. 
In 1933 he was made agency superin- 
tendent in the Canadian field. Mr. 
Thorpe has been chairman, agency sec- 
tion, Canadian Life Insurance Officers 
Association. 
Careers of Mackenzie and Macfarlane 
Both retiring assistant general man 
agers have had distinguished careers. 
Mr. Mackenzie has been chairman, ex- 


| 
| 


AGEN T 
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| Leave Group Association 


| The Metropolitan Life, the Prudep. 
tial and the Equitable Life Assurance 
Society have withdrawn from the 
Group Association, consisting of com._| | 

| panies writing Group life insurance || 





} 
ecutive committee, Canadian Association | 
of Life Agency Officers, a director of | 
the Life Insurance Sales Research Bu-| 
reau and a member of the joint com.| 
mittee composed of members of the} 
Canadian Life Officers Association, the 
Canadian Association of Life Agency | 
Officers and the Life Underwriters Ac. 
sociation of Canada. He had served the 
Manufacturers Life since 1916. Mr, Mac.’ 
farlane had served as chairman, Pybli 
Health Committee of the Canadian Life 
Officers Association, and was a member 
of the Committee on Institutional Ad. 
vertising of that organization. He had 
been with the Manufacturers Life since 
1903 in various administrative capacities | 


Schwemm Agency Placed 
$3,500,000 in Six Months 


When Earl M. Schwemm, CLU, took} 
management of Great - West’s Chicagi 
agency six years ago it ranked clevent! 
among company’s agencies. At end oj 
1938 it rose to third, and has maintained 
first place from 1939 on to present time 
Placed business in 1941 was $6,000,000 
lor first six months of 1942 it was $3- 
500,000. 

During last few years many able agent; 
have been developed, and in last twenty 
months company’s head office has pro- 
moted three men from agency to posi-| 
tions of branch managers in other lo-; 
calities and one man to a head office | 
position. 

On November 1, 1940, Carl B. Devol, 
CLU, was appointed branch manager, 
Great-West Life, at Grand Rapids, from 
the position as agency supervisor in the 
Chicago agency. On June 1, 1941, R.L 
Simpson was appointed branch manager 
of the southern Illinois branch, head- 
quarters at Mt. Vernon. Previous to! 
this appointment Mr. Simpson was as- + 
sistant brokerage manager in the Chi- 
cago office. On October 1, 1941, Gordon 
Cantelon left the position of Group su- 
pervisor of the Chicago agency to go to} 
head office. He is now agency super: | 
visor in charge of accident and health. } 
On July 1, 1942, W. R. Ford was ap- 
pointed branch manager of northern In- 
diana with headquarters at South Bend 
He had been district manager in_ the| 
Chicago agency. 

On November 1, 1940, Richard C. Fra- 
sier, CLU, was appointed agency super: | 
visor after having held the position 4 
the agency as brokerage manager. At] 
the same time Sol Sackheim, CLU, was} 
also appointed an agency supervisor. In 
January of this year John A. Churchman 
joined the agency as Group supervisor. | 
At the present time Harry F. Bennyhofl 
is district manager with headquarters al 
Decatur, 

In addition to developing a substan- 
tial agency force during the past several 
years, Mr. Schwemm has also established 
a brokerage department, which has been 
successful, 








FRED M. WILSON DEAD 
Fred M. Wilson, 47, who recently was 
appointed general agent, General Amer- 
ican, at Lansing, Mich., died unexpect- 
edly this week of a heart attack. 


KNIGHT AGENCY AT MID-YEAR 
The Charles B. Knight Agency, Inc, 
Union Central general agents, New York 
City, report paid business in June of $1, 
112,809. For the year to date volume }s 
$14,772,080 compared with $11,147,715. 





— 


J. H. BRENNAN IN CAR ACCIDENT 


James H. Brennan, Chicago general | 
agent, Fidelity Mutual, and president 0! 
the Chicago Association of Life Under- 
writers, is in Henrotin Hospital recover 
ing from injuries suffered in an automo- 
bile accident last Friday night. 
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aes Well” Crusade 
Draws Praise of Press 


‘PUBLIC SERVICE 


CALLED A 
Samples from Daily Press Editorials 
Show Realization of Need to Keep 
Fit in Emergency 
The “Keep Well” Crusade sponsored 
by the Institute of Life Insurance with 
the cooperation of the National Associa- 
tion of Life Underwriters has met wide 
acclaim among 


enthusiastic editorial 


newspapers throughout the country, Be- 
low are some of the editorial expressions 
in newspapers selected at random from 
different sections of the United States, 


America, the 
a public serv 
(Washington, 


“In selling these health rules to 
insurance industry 1s performing 
ice sie will help win the war, 

Dp, C., News.) 

“Some of the best editorials being published 
today in American newspapers are those being 
published in a series of advertisements by the 
Institute of Life Insurance, ‘They are driving 
home to all of us the fact that by keeping weil 
we can help win this war.” (Evansville, Ind., 
Courier.) 

“The overcrowding due to lack of 
housing facilities contributes to the 
diseases once they get a foothold, All of this 
points to the patriotic necessity that individual 
citizens shall do their utmost to keep well and 
that their doing so will literally be a contribu 
tion toward winning the war.” (ILartford Times.) 

The Savannah (Ga.) News cautioned that ‘in 
order to keep the health question uppermost im 
your mind so you may do your part during the 
war emergency, the Morning News urges that 
you read carefully the series of advertisements 
sponsored by the Institute of Life Insurance.” 

“The Institute of Life Insurance has under- 
taken a campaign of national health education, 
in which by use of advertising and other means 
it hopes to bring to the public’s attention prac 
tical means by which disease and health-weak 
conditions can be prevented and 


sufficient 
spread of 


ening com 
batted.” (Rochester, N. Y., Democrat-Chron 
icle.) 

“Here is a movement to benefit the nation 


individuals themselves. 
officials and citizens, 
and longev- 


in war as well as the 
Out of precautions by 
Americans may improve their health 


ity, and may actually save more lives than are 
lost in conflict.” (Miami Herald.) 
The Plainfield (New Jersey) Courier-News 


pointed out that “prevention of disease is the 
field in which modern medicine has made its 
most solid advances, Such advances, however, 
require public cooperation to be properly effec 
tive. It must be kept in mind that a time of 
far-reaching affliction, privation and upheaval, 
which a great war always brings in its train, 


may tend to intensify the virulence of certain 


diseases.” 


More Round Table Names 


Kifty-four more top producers have 
qualified for the Million Dollar Round 
lable, bringing total number to date to 
113. Among names of Round ‘Table 
members announced are these: 

Qualifying: William M. Bowman, Phoenix 
Mutual, Seattle; Robert W. Brooks, New Eng- 
land Mutual, Erie ; Meyer M. Goldstein, Con- 
necticut Mutual, New York; Robert M. Hirsch, 
Mutual Life, Chicago; Charles L. Towson, 
lravelers, Memphis; Howell A, King, Mutual 
senefit, Baltimore; George J. Lucas, New York 
Life, Sioux Falls, S. D.; Clarence E. 
Massachusetts Mutual, Cleveland ; 
Pomerantz, Sun Life, Philadelphia ; 
Riley, Mutual Life, Fair Haven, N. 
H. Smith, Northwestern Mutual, 
Sidney Weil, Mutual Benefit, Cincinnati; 
rence Willet, Penn Mutual, Atlanta. 

Life and Qualifying : Louis Behr, 
Society, Chicago; Oscar FE, Carlin, John Han- 
cock, Columbus, O.; Sis Hoffman, Union Cen- 
tral, Cincinnati; John J. Kellam, National Life, 
Norwalk, Conn.; Eugene Klein, Northwestern 
Mutual, Cleveland ; Robert C, Newman, St. 
Louis; Francis R. Olsen, Northwestern Mu- 
tual, Minneapolis; A. J. O6cestheimer, III, 
Northwe “stern Mutu: il, Philadelphia; Hyman 
Rogal, Reliance Life, Pittsburgh ; Sidney Salo- 
mon, Tr, Equitable Society, St. Louis; Harry 
Steiner, Equitable Society, Chicago. 
Other names, including life 
have been previously published. 


Edward J. 
J.; Alden 
Nashville ; 
Law- 


Equitable 


members, 


CHICAGO CHAIRMEN 

President Brennan of the Chicago Life 
Underwriters Association has announced 
chairmen of standing committees. They 
include Fred W. Gould, public relations ; 
Louis Behr, advisory council; business 
practice, H. Kennedy Nickell; commun- 
ity fund, E. M. Berger; cooperation with 
attorneys, credit men, Chamber of Com- 
merce, A. R. Houle: legislation, Mare 
Law; program and sales forum, G. T. 
Vermillion; sales congress, James M. 
Royer; speakers bureau, Elmer Grand- 
son; war activities, George Huth. 
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Employes of Prudential Honor 
Colleagues of the Armed Forces 





Left to right: 


Twelve thousand men and women em- 
ployes of the Prudential assembled in 
downtown Newark on July 9 outside of 
their home offices and paid honor to 
those of their colleagues who are serv- 
ing with the armed forces of the United 
States and Canada. 

Two large service flags were unfurled, 
one over the center of Halsey Street, 
one over Bank Street, and on each 
banner, twenty-five feet long by fifteen 
feet wide, was the numeral 1,226 under 


Six Women Qualify for 
Quarter Million Round Table 


The 1942-43 Women’s Quarter Million 
Dollar Round Table of the National As- 
sociation of Life Underwriters, annual 
meeting of which has been called off 
with cancellation of the National Asso- 


ciation convention at Minneapolis, has 
six qualifiers this year, according to 
Martha Washburn Allin, Connecticut 
Mutual, chairman. Three are life and 


qualifying members: Muriel F. Briggs, 
Southland Life, Dallas; Lillian L. Joseph, 
Home Life of New York, New York 
City; and Helen M. Zepp, Equitable So- 
ciety, Chicago. Anne Miller, Country 
Life, Joliet, has qualified for the third 
time and becomes a life member. 

Other members are Arley Cassady, 
Kquitable Society, Pittsburgh, life mem- 
ber; and Kathleen Runnells, New York 
Life, Norfolk, qualifying member. 





DOROTHY SELBY IN WAAC 

Dorothy Selby, a secretary in the office 
of Jack Lauer, Cincinnati life insurance 
broker, has been accepted to train for a 
commission in the Women’s Auxiliary 
Army Corps. Miss Selby, who gradu- 
ated from Holmes High School, Coving- 
ton, Ky., attended University of Cincin- 
nati Evening College. 


GREAT-WEST ENTERS KANSAS 


The Great-West Life has entered Kan- 
sas. In the past year the company en- 
tered Missouri and Ohio. Company is 
also in North Dakota, Minnesota, Mich- 
igan, Illinois, Washington and Indiana. 
Kansas for the present is under the 
charge of R. C. Searle, branch man- 
ager, Kansas City, Mo. 


Robert M. Green, vice-president; 
former Governor Moore. 


Franklin D’Olier, president, and 


Elsewhere on the field 
gold stars, in 
have made the 


a huge blue star. 
of each flag were three 
memory of those who 
supreme sacrifice. 

Franklin D’Olier, president of the Pru- 
dential, made the ‘address of dedication. 
The president was followed on the ros- 
trum by A. Harry Moore, a director of 
the company and former governor of 
New Jersey, and the exercises closed 
with the singing of the National Anthem 
by the entire assemblage. 


Lincoln Nat’! Gets Treasury 
Insignia for 10% Pledge 


Employes of the Lincoln National have 
insignia of the United 
Department and win- 
of their 


received official 
States Treasury 
dow posters for pledges of 10% 


payrolls in War Bonds. Presentation 
was made by Merle J. Abbott, execu- 
tive chairman, Allen County War Sav- 


to an employes’ comm‘ttee 
and A. J. McAndless, president of the 
company. The employes’ committee in- 
cluded Eileen Kiessling, Marjorie Schof, 
Mary Ann Kelley, Justine Coudret, J. 
B. Donnelly, Gathings Stewart, Robert 
Schane and Robert Hines. 


Welcomes Holland’s Queen 
George S. Van Schaick, vice-president, 
New York Life, was chairman of Mayor 
LaGuardia’s committee which welcomed 
the Queen of Holland on her visit to 
New York this week. 


ings Staff, 








HARRY D. YAW’S NEW POST 

Harry D. Yaw, assistant to Vice- 
President Jenkins of Occidental Life has 
been appointed division manager of the 
company for Texas, Louisiana and 
Arkansas. A native New Yorker and a 
graduate of a Buffalo high school he 
came to Los Angeles and entered the 
life insurance business in 1924. He 
joined Occidental in 1930. 








HIRAM M. TAYLOR, 66 DEAD 

Hiram M. Taylor former general agent 
with his brother, C. B. Taylor, for the 
Northwestern Mutual in Wheeling, died 
recently in Maysville, Ky. He was 66 
years of age. 





Life Insurance Supervisor 


To induet, train and supervise in both 


field and office, candidates for Life 
Underwriters who will be developed 
under either salary or commission 


contracts. This is an opportunity to 
learn agency management under fav- 
orable auspices. Successful result will 
open door to greater responsibilities. 


Selected applicant must be thirty-five 
or younger, married with children, 
who has met his budget by commis- 
sions on life insurance sales during 
last three years. He will be permitted 
to continue personal selling. 


education not necessary, but 
desirable. Salary, commission or both. 
Sell yourself in letfer. Our personnel, 
aiding in locating right man, is in- 
formed regarding this advertisement. 
Confidence respected until released. 


30x 1442, The Eastern Underwriter 
41 Maiden Lane, New York 


College 











52 Are Attending ALC 
Investment Seminar 


INDIANA UNVERSITY SCHOOL 
Dr. Harry C. Sauvain Director of Sem- 
inar; Forty-five Life Insurance Com- 
panies Represented 


The third annual session of the Life 
Officers Investment Seminar of the Fi- 
nancial Section, American Life Conven- 
tion, opened in the School of Business, 
Indiana University, Bloomington, Ind., 
on July 13 with an enrollment of fifty- 
two men representing forty-five compa- 
nies. Most in attendance plan to take 
the full two-week course, ending on 
July 24. 

The 1942 seminar, as were its predeces- 
sors in 1940 and 1941, is being conducted 
in cooperation with the School of Busi- 
ness of Indiana University. Dr. Harry 
C. Sauvain, director of the seminar, is 
professor of finance and director of the 
Investment Research Bureau of Indiana 
University. 

The enrollment for the 1942 seminar 
was pleasingly large considering the han- 
dicaps of the present World War, which 
has caused sharp inroads on the man- 
power of the life insurance companies, 
limiting the time that executives can re- 
main away from their duties. It was 
because of this situation that the execu- 
tive committee in charge of the seminar 
made a special concession this year per- 
mitting a student to attend for one week 
or permitting a company to send two 
men, each to take a week of the course. 

The seminar, now in its third year, 
has demonstrated its practicability and 
desirability. The curriculum and faculty 
being provided for this year’s session, 
which opened on July 13, are regarded as 
the finest in the history of the seminar. 
It will be further strengthened by sev- 
eral additional prominent business lead- 
ers and financial educators who will give 
special lectures to the students. 


Dr. Charles E. Iliff Dies at 68 


Dr. Charles E. Iliff, medical director, 
Western & Southern Life, died July 11 
in Cincinnati. Dr. lliff had been with 
the company since 1920. He was a 
member of the American Life Conven- 
tion, and Association of Life Insurance 
Medical Directors of America. He was 
68 years old. 





RYDGREN-LAUER LETTER 

In a letter to Matthew J. Lauer, gen- 
eral agent, Continental American, Presi- 
dent Adolph A. Rydgren said among 
other things last week: 

“In your personal production you lead 
the entire field force of Continental 
American in volume of new insurance 
placed during the calendar year to date. 
You have found time not only to bring 
the agency into first place, but also have 
contributed the lion’s share of business 
in your own personal production.” 


ELECT HEITMULLER 
R. E. Heitmuller, general controller of 
Acacia Mutual, has been named vice- 
president of the District of Columbia 
Controllers Institute of America. 
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HEARD on the WAY 








Henry Abels, vice-president, Franklin 
Life, and his brother, James, conserva- 
tion director, completed a total of eighty- 
three years of Franklin service last week. 

Henry Abels joined the company in 
1898, fourteen years after it was founded. 
He has assisted in the inauguration of 
many of the organizations and practises 
which govern life insurance in the United 
States today, including the formulation 
of the present Illinois code. 
Abels came to the 


James 
after his brother did. 


Franklin five 


years 


has written a 
insurance men 
which certainly 
One para- 


The Atlantic Monthly 
subscription letter to 
throughout the country 
has the merit of novelty. 
grap yh reads: 

“Just as a representative of life insur- 
ance has been frank with our people in 
telling of the wisdom of investing in in- 
surance, we are going to be frank with 
An insurance representative would 


you. 

not wish one of our staff to take out a 
$50,000 life insurance if his income were 
$1,200 a year. We would not wish you 


subscriber to Atlantic if 
attainments could not ap- 
enjoy it.” 


to become a 
your mental 
preciate and 

Members of the Life Underwriters As- 
sociation of Toronto have canceled their 
annual golf tournament this year and in- 
stead have made contributions totaling 
$117 to the Toronto Evening Telegram’s 
British War Victims Fund. 





It is interesting to note that the presi- 
dents of three of the principal actuarial 
organizations in the world started their 
life insurance careers in the same com- 
pany. The company is the Scottish 
Temperance Life Assurance Co. William 
Bannatyne, manager of that company, 
is president of the Faculty of Actuaries 
in Scotland. William Penman, for some 
years with the Atlas Assurance, and he 
started his career in the London office 
of the Scottish Temperance, is president 

the Institute of Actuaries (of Great 
Britain) : and Joseph B. Maclean, vice- 
president and actuary of the Mutual 
Life, is president of the Actuarial So- 
ciety of America. 

The Eastern Underwriter’s informant 
Sg to these interesting facts is John 

Thomson, formerly vice-president of 
fa America Re., whose first chief 
with the Scottish Temperance was Mr. 
Bannatyne. 

Col. C. B. Robbins, American Life 
Convention, has had assurance that the 
Government is agreeable to permitting 
the American Life Convention to meet 


this Fall. 


_ Before the recent death of Ben Shapro, 
formerly a San Francisco general agent, 
he sent to Hugh D. Hart, vice-president 
of Illinois Bankers Life, Monmouth, IIL, 
a scroll which he had designed embody- 
ing his patriotic concept of the war and 
the principles for which the war is being 
fought. Mr. Hart has framed the scroll 
and it now hangs on a wall in his office. 
The scroll, which has a large American 
flag and reproduction of Statue of Lib- 
erty in the background is an artistic 
pledge and dedication to carrying out 
ijectives of high aim and ideals of the 
nation at war. 


John R. Stevenson, son of John A. 
Stevenson, president of the Penn Mutual 
fe, who at Princeton won top honors 
in the School of 





Public and Interna- 
tional Affairs, and also got Phi Beta 
Kappa, will become an ensign in the 


United States Navy. 

His thesis on South America, which 
won the Myron T. Herrick prize, has 
been accepted for publication early this 
Fall as a book. 


Two of the leading insurance women 
in the United States come from Cald- 


well, a small town in New Jersey. They 
are Elsie Matthews, chairman, Women 
Underwriters Committee, National As- 
sociation of Life Underwriters, and head 
of the women’s division, John A. Ram- 
savy agency, Connecticut Mutual in New- 
ark, and Ada V. Doyle, president Na- 
tional Association of Insurance Women. 
Both ladies are firm friends. 


The number of mutual savings banks 
selling life insurance in Connecticut is 
seventeen, and for first six months of 
1942 they issued $722,100. Of these banks 
only three had applications from more 
than 100 persons. Of the applicants only 
55% had previously had life insurance. 
Norwich Savings Bank had eighteen ap- 
plications for insurance and Waterbury 
Savings Bank had twelve. Largest num- 
ber of applications for insurance issued 
was Bridgeport-People’s, 352. 





Frank B. Alberts of the Aetna Life’s 
Hartford general agency, who is author 
of “Selling Mr. War Worker in 1942,” 
published in July issue of The Life Aetna- 
Izer, was at one time with the Group 
department of the Aetna Life’s New 
York general agency. A graduate of 
Culver and of Yale, he also attended 
Cambridge University in England. He 
is president of the Hartford Life Un- 
derwriters Association. 


The Mont Victoria Farm’s herd of 
sixty-eight Holstein-Friesian cattle and 
two baby calves, whose breeding had 
been directed by the late Thomas Bas- 
sett Macaulay, former head, Sun Life 
of Canada, was sold last week at an 
average price of $1,927 per head, total 
purchase price being $130,950. Top price 
of the sale was $6,500 for a five-year-old 
Montvic Bonheur Pietje B_ cow, which 
last year was all-American four-year-old 
champion and one of the outstanding 
females of the breed in America. 


Uncle Francis. 
AGAINST TAX EVASION LAW 


Dechert Tells Philadelphia Bar Law to 
Bar Use of Life Policies in This 
Way, Would Be Hardship 

In an address before the Philadelphia 
Bar Association at its recent three-day 
forty-eighth annual convention, Robert 
Dechert, association board chairman, de- 
clared that changes in life insurance laws 
should not be sought merely because of 
isolated use of large policies to dodge 
income taxes. While it would be easy 
to pass legislation to stop such prac- 
tices, he said, such a law would work 
great hards hips on millions of small 
policyholders. 





D’Arcy Hubbell has been made man- 


ager, Group and Annuity services de- 
—— Manufacturers Life, at Mon- 
treal, 


ACCIDENT — HEALTH — HOSPITALIZATION 
FAIRBANKS AGENCY 


General Agents 
UNITED STATES LIFE INS. CO. 
In the City of New York 
80 John St., N.Y. BOwling Green 9-8696 














Made Supervising Assistant 


Matar Studio 
STANLEY D. BONNER 
Stanley D. Bonner, since April, 1941, 


supervising assistant in the LeRoy Bow- 
ers agency, Mutual Life of New York, 
Chrysler Building, New York City, has 
been appointed to the Harold L. Taylor 
agency, 521 Fifth Avenue, in the same 
capacity. Mr. Bonner will be in charge 
of dev eloping the agency’s Nassau Coun- 
ty organization. 

Mr. Bonner entered life insurance with 
the Mutual Life in 1920 as a clerk in 
the Brooklyn office as a result of a 
friendship made during the World War 
with Warren E. Diefendorf, former 
Brooklyn manager, while serving over- 


seas as a sergeant, 302nd Ammunition 
Train. He was appointed an agent in 
1922, served as agency organizer 1929- 


1941, at which time he went to the Bow- 
ers agency. During his thirteen years 
of organization work, Mr. Bonner has 
brought into the business and trained 
many successful Mutual Life producers 
in the New York area, including six Na- 
tional Field Club members this year. 





GAIN FOR EQUITABLE OF IOWA 

Equitable of lowa paid for $4,892, 548 in 
June to make a gain for the first half 
of the year and to bring insurance in 
force up to $626,913,310. General agen- 
cies in New York City, Harrisburg, Se- 
attle, Baltimore and Mason City led in 
June. Individual production leader was 
W. F. Alexander. 





ne 
Pe 





HeElNSURANGE 


North American Reassurance Co. 
Lawrence M.Cathles, Pres. 
99 John Street, New York 




















ACCIDENT INSURANCE 
IN ITS 
ASCENDENCY 


PRACTICAL 


SPECIAL INDEMNITY 








Write for this booklet 
The PREFERRED ACCIDENT 
Insurance Company of New York 
ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 











No Higher Premium Tax 
Made i in Canada Budget 


STATEMENT BY I R. L. FOSTER 


Dentin Tax Averaging About 2% 
Takes Place: of Tax Formerly 
Levied by Provinces 


general counsel 
of Canadian Life Insurance Officers 
Association, has made the following 
statement relative to taxation of life 
insurance premiums in Canada: 

“Last Tuesday, the 23rd instant, the 
Minister of Finance presented the an- 
nual budget to the Dominion Parliament 
- Ottawa and proposed that a tax of 

% be levied upon the net premiums re- 
ph ey by life insurance companies in 
Canada. Heretofore, the Dominion has 
not taxed such premiums. Some press 
reports have stated that this proposal 
involves an additional tax and in this 
respect are incorrect. 

“The situation is that the 
of Canada, all of which have 
insurance premiums at rates 


R. Leighton Foster, 


Provinces 
taxed life 
averaging 


about 2% for many years, have by 
agreement with the Dominion aban- 
doned such taxes for the duration of 


the war and one year thereafter, and 
that the Dominion, therefore, will be 
merely stepping into the shoes of the 
Provinces in imposing this new tax. It 
is therefore not an additional tax. The 
Minister so indicated in his Budget 
Speech.” 





DINNER FOR JOHN D. MOYNAHAN 

John D. Moynahan, Metropolitan dis- 
trict manager in Chicago and immediate 
past president, American Society of 
Chartered Life Underwriters, was given 
a dinner recently upon the twentieth 
anniversary of his service with the com- 
pany. Home office officials present in- 
cluded Arthur T. Schussler, superintend- 
ent of agencies; Everett Smith, agency 
supervisor, and Edward Durkees, field 
superintendent. 
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Insures Continuing of 
War Bond Purchases 


PLAN SET UP BY U. S. LIFE 


Ties Payroll Allotment Plan With Term 
Policy So Beneficiary May 
Continue Bond Purchase 





The United States Life has originated 
a plan to increase sale of War Bonds, 
ynder which the company’s monthly re- 
ducing Term policy is tied in with pay- 
roll allotment purchases of bonds. Book- 
lets describing the combined insurance- 
war bond plan are available for distri- 
bution to employes, and, with permis- 
sion of the employer, a United States 
Life agent interviews each employe. 
Where payroll allotment plans have not 
yet been installed, the agent volunteers 
to organize such a plan for the em- 
ployer but the purchase of insurance in 
conjunction with that of war bonds is 
not compulsory. 

The insurance feature of the plan is 
based on a monthly reducing Term pol- 
icy over ten years, which is the time 
necessary for Series E bonds to ma- 
ture. Deductions for both insurance 
premiums and the purchase of war bonds 
are made automatically by the employ- 
er’s payroll department. Insurance pre- 
miums are payable for only twenty-four 
months, when the policy becomes paid- 
up. Should the insured die any time 
during the ten-year period the company 
pays to his beneficiary a sum sufficient 
to purchase the balance of the bonds 
originally planned. The policy is issued 
on a non-medical basis but the company 
reserves the right to examine in certain 
cases. 

The program calls for systematic war 
bond purchases for ten years, at the end 
of which the bonds start to mature, 
thus providing a steady income for ten 
years. Provision has been made that, 
in the event of discontinuance of war 
bond sales, individual programs may be 
continued through any plan of system- 
atic savings the insured may choose. 


RECORD OF A BALTIMORE MAN 








Frank J. Rubinstein of Equitable Society 
Wrote a Prospect in 1936 From Which 
Case $3,000,000 Has Resulted 
Frank J. Rubinstein, district manager, 
Equitable Society, Baltimore, has quali- 
fied for the 1942 Million Dollar Round 
Table, having paid for fifty cases for a 
total of $1,323,000 in volume, and $187,133 
in premiums during the twelve months 
ending February 18, 1942. He will pay 
for more than a million this year easily 
as up to June 15 his Equitable volume 

was $857,000. 

One of his remarkable experiences was 
paying for more than $3,000,000 of busi- 
ness growing out of a service call he 
made in 1936. At the outset the prospect 
said: “I do not need any more life in- 
surance.” Rubinstein convinced him that 
he did and the subsequent policies writ- 
ten since that date were placed. 





SCHOOL FOR LIFE AGENTS 





University of Connecticut, State Asso- 
ciation Join to Sponsor School 
in August 

The Connecticut State Association of 
Life Underwriters and the University of 
Connecticut will jointly conduct a school 
for life agents during the weeks of 
August 3 and August 10, according to 
an announcement by W. W. Hartshorn, 
president of the association. The fun- 
damental school will begin August 3 and 
the advanced one the following week. 
Director is Laurence J. Ackerman, dean 
of the university. 


OKLAHOMA MANAGERS ELECT 
George Field, Travelers, has been 
elected president, Oklahoma General 
Agents & Managers, succeeding Thomas 
W. Thach, Mutual Benefit, who becomes 
a member of the board. Vice-President 
is Ed Van Cleef, National Life of Ver- 
mont; secretary-treasurer, Kenneth L. 
Aldrich, Guardian Life of New York. 





TWO DEATHS, SAME COMPANY 


Illinois Bankers Life Loses W. H. 
Woods, Its Retired Pres., and A. T. 
Sawyer, Sec.; Both of Heart Disease 
Death has struck twice in the execu- 

tive ranks of Illinois Bankers Life of 

Monmouth, Ill. Within twelve 

of each other a former president of the 

company, W. H. Woods, 73, and the 
secretary, Arthur T. Sawyer, 45, suc- 
cumbed to heart disease. 

Mr. Woods, who retired as president 
three years ago, died last Saturday 
morning after an illness of six months. 
He is survived by a widow, two sons 
and two daughters. Arthur T. Sawyer’s 
passing, coming so soon after that of 
Mr. Woods, was a severe shock to his 
fellow officers as he had been ill for 
only a short time. He is survived by 
several brothers and sisters. Funeral 
services were held Tuesday, July 14. 





hours 





SUN LIFE’S GROUP VOLUME 

The Sun Life wrote its first Group 
policy in the Fall of 1919. At the close 
of 1941 employes insured under Sun 
Life Group plans numbered more than 
350,000, volume of insurance being more 


than $505,000,000. 


Woman Heads 


Christine Ludwig, new president of the 
Life Agency Cashiers Association is 
cashier of the Joe C. Caperton agency 
of the State Mutual in Chicago. 

Miss Ludwig was born and educated 
in Providence, R. L, where upon gradu- 
ation from business college she went to 
work for the State Mutual on June 1, 
1904. She remained in the Providence 
office until August, 1918, at which time 
she was transferred to the Minneapolis 
office. On March 1, 1923, she was trans- 
ferred to Chicago and has been there 
continuously ever since. While in Min- 
neapolis she did the home office auditing 
in the central West which gave her op- 
portunity to get acquainted with scores 
of leading insurance people in that sec- 
tion. 

When the Chicago Association of Life 
Agency Cashiers was formed in Novem- 
ber, 1938, she was elected chairman of 
the organizing committee and was, sub- 
sequently, elected the first president of 
the group. At the time it was the larg- 
est association among the cashiers’ 
groups. In the following year she was 
made chairman of the board of directors. 
She has on one or two occasions written 


Agency Cashiers 


articles on sales and cashier subjects 
which have been published in insurance 


journals. 
The meetings of the Chicago Life 
Agency Cashiers Association are held 


monthly, and combine a dinner with in- 
structive discussion, usually directed by 
a speaker of prominence. The division 
recently has enrolled more than 225 
women and girls to sell war bonds and 
savings stamps in the motion picture 
theatre lobbies of Chicago. 





CASSIDY SUCCEEDED SAUL 

In a story printed in The Eastern Un- 
derwriter the statement was made that 
H. Kenneth Cassidy succeeded Charles 
Cleeton, Occidental Life, as president 
of California State Association of Life 
Underwriters. Mr. Cassidy succeeded 
Harold G. Saul, John Hancock general 
agent, as president of that association. 





LOMA PROCEEDINGS READY 

Printed Proceedings of the 1942 Spe- 
cial Conference, Life Office Management 
Association, approximately 215 pages, is 
now ready for distribution. 





“What Is 


Worth?” 





This Coupon Lead 


Since the above lead is an LNL maga- 
zine advertising lead, it is worth $11.48 
in first year commissions to an LNL 
man. It is also worth: Introductions to 
new groups of people, several referred 
prospects, follow-up business in later 


INSURANCE 


Fort Wayne 


THE LINCOLN NATIONAL LIFE 





Geared To Help Its Fieldmen 





years, and added prestige for the sales- 
man in his community. 


The sales horizons of LNL men are 


constantly widened by a steady flow of 
quality leads from national magazines, 
direct mail, and policyholders. 


COMPANY 


Indiana 
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NALU War Bond Sales 
Total $926,345,336 


NEAR’ BILLION-DOLLAR GOAL 
Average Per Month Now More Than 
$175,000,000, Says W. H. Andrews, 


Jr., Committee Chairman 





The National Association of Life Un- 
derwriters through nearly 18,000 agents 
in more than 360 local units throughout 
have sold and_ received 
totaling through July 1, $926,- 
an amount which is only $73,- 
short of the August objective, 
$1,000,000,000. The agents have contact- 
ed 12,504,446 employes in 66,624 firms, 
8,029,052 have joined the sav- 
ings plan. Cash sales to date are $192,- 
008,648. Since March 1, association bond 
sales have averaged more than $175,000,- 


000 per month. 
Commenting on the association’s cam- 
aign, William H. Andrews, Jr., Jeffer- 
a Standard, and chairman of the com- 
said that workers are 


the 
pledges 
345,336, 
654,644 


nation, 


of whom 


mittee in charge, 
doing a three-step job. First, they are 
attempting to install the payroll savings 


plan in all the firms in their community. 
Second, they are working to assure 100% 
participation of employes in every plan 
installed. And third, when the first two 
steps have been completed, they are 
checking back to bring the average of 


sales up to 10% of the firm’s payroll, 
the total asked for by the Treasury 
Department. 

“In the past two months association 


members have done much to increase the 
average contribution to the plan,” Mr. 
Andrews declared. “While in May the 
employes enrolled under direction of as- 
sociation members were investing just 
over $6.10 a-month, now the average has 
risen to more than $7.60.” 





H. C. Lawrence Ahead for 
First Six Months by 45% 


Howard C. Lawrence, general agent, 
Lincoln National Life in Newark, N. J., 
reports that for the first six months of 
1942 his paid-for volume is 45% ahead 
of the same period of 1941. His agency 
ranks fifth among Lincoln National agen- 
cies country-wide for the year to date. 
Mr. Lawrence anticipates that his pro- 
duction will pass the total 1941 figure 
by the first of September. 





BUFFALO ASS’N NAMES TOWERS 
Snow, president Buffalo Life 
Inc., has announced the 


Tower C. 
Underwriters, 
; committee chairman for the 








following 
1942-43 season: 
Entertainment: Edward S. Diem, Union 
Central. 
Educational: Stanley C. Collins, CLU, Metro- 
3usiness ethics: Albert Stettenbonz, Jr., John 
ance Cyrus Falconer, district manager, 
lent Mutual. 
ative, Sidney Wertimer, manager, Pru- 
ibership: Claude C. Jones, general agent, 


Connecticut Mutual. 


Program: John Pennington, general agent, 
State Mutual. 

Publicity: W, Stewart Gishler, associate man- 
ager, Union Mutual. 

Public relations: Clay W. Hamlin, general 

nt, Mutual Benefit. 

_ Reception: Kenneth A. Wilson, Connecticut 
General. 

Walter A. Schworm, Mutual Benefit 
and a past president of the association, 
was reappointed delegate to the New 
York State cr ep we of Life Under- 

ters. W. \ ferle Smith, manager Mu- 

Life, will ain his appointment as 

tteeman 1 to the National Associa- 

Life Underwriters this year to 
nplete his term of three years. 


WEATHERS IN AIR CORPS 
xeorge T. Weathers, supervising as- 
Louisville agency, Mutual Life 
York, has joined the Army Air 


sistant 
of New 
Corps. 


REINSURE UNIVERSAL LIFE 





Great-West Life Announces Details of 
Agreement; Company Formed in 
Winnipeg in 1902 
Great-West of Winnipeg, in coopera- 
tion with a number of other Canadian 
companies, has reinsured Universal Life 
Assurance & Annuity Co., Winnipeg, 
founded in 1902. Policies issued prior to 
1907 have been administered under a 
trust fund established by Universal in 
1928. Great-West will take over and 
continue administration of this fund. 
Payment of the contractual benefits of 
policies not included in the trust fund 

will be guaranteed by Great-West. 

Although Great-West is taking over 
all the administrative details, the agree- 
ment was arranged in cooperation with 
a number of other Canadian life compa- 
nies, each one of which will reinsure a 
portion of the risk. 





L. C. SANDFORD ANNIVERSARY 

Lemue! C. Sandford, assistant secre- 
tary of New York Life, is celebrating 
his fifty-fifth anniversary with the com- 
pany. In March, 1912, he was appointed 
a member of its classification commit- 
tee and in June, 1919, was made super- 
intendent of the selection and rating de- 
partment. Mr. Sandford’s next promo- 
tion came in April, 1924, when he was 
appointed a member of its insurance 
committee. He was made assistant sec- 
retary of the company on November 11, 
1925, and chairman of its insurance board 
in May, 1936 





LOS ANGELES CLU OFFICERS 


Los Angeles chapter CLU has elected 
the following officers for the coming 
year: President, Eldin L. Smith, as- 
sistant general agent, Connecticut Gen- 
eral; vice-president, Robert L. Altick, 
associate general agent, Massachusetts 
Mutual; secretary-treasurer, C. F. Ed- 
wards, New York Life; directors (two- 
year term), Larry W. McDougall, Mu- 
tual Benefit; John Henry Russell, Pa- 
cific Mutual; D. M. Brigham, North- 
western Mutual; (one year term) Rollo 
R. Hays, Jr., retiring president, general 
agent, New England Mutual; Marvin 
Sherman, Equitable Society, and 1: aa OY 
Fyke, Occidental Life. 





LYTER SPEAKS IN CINCINNATI 
_ Frederick O. Lyter, assistant super- 
intendent of agencies, Connecticut Mu- 
tual, was speaker at the Independence 
Week conference of that company’s rep- 
resentatives in Cincinnati, discussing part 
played by life insurance companies in 
supporting the Government’s War ef- 
forts. Ralph H. Love, agency manager 
of the Earls agency in absence of Wil- 
liam T. Earls, now a lieutenant, junior 
grade, U. S. Navy, presided. 





GETS “MINUTE MAN” FLAG 


A “Minute Man” flag has been re- 
ceived by the Ohio National Life from 
Criner K. Davis of the United States 
Treasury. Company employes have 
pledged themselves 96% for War Bond 
purchases. The flag was accepted by 
Lois Fryburger and Wallace Chadwell, 
secretary and treasurer, respectively, of 
the Eagles Club, welfare and social or- 
ganization of the employes. 





NEW ST. LOUIS ASS’N OFFICERS 
The following officers have been elect- 
ed by the Life Underwriters Association 
of St. Louis, Inc.: 
President, William J. Cusick. 
First Vice-President, George H. Means. 
Second Vice-President, Donald O. Cramer, 
Treasurer, James G, Callahan, 
Secretary, E. A. Pickel. 


National Committeeman, Lester S. Becker. 





COAST GUARD PAYMASTERS 

Eugene E. Krewson and Charles H. 
Gifford, formerly with the sales force 
of the Washington, D. C., office of New 
York Life, have just completed a course 
with the United States Coast Guard and 
have been commissioned paymasters. 





negotiation. 














BROKERAGE SUPERVISOR NEEDED || 


We need a go-getter to head our brokerage department with an 
established record for results in Greater New York territory. Either man 
or woman acceptable. Salary plus commission arrangement—open to 


This is an excellent opportunity to connect with one of the oldest 


agencies of one of the oldest companies in America. Write in confidence | 
for interview. 
Box 1440, THE EASTERN UNDERWRITER 
41 Maiden Lane, New York 
——_|| 

















Charles J. Zimmerman Bids Goodbye 





Charles J. Zimmerman (left) and Henry C. Hunken, new general agent of the 
Connecticut Mutual’s Chicago agency, with some of office personnel, as Mr. Zim- 


merman, lieutenant-commander, 


USS; 


left last week to report for duty. 





BONDS INSTEAD OF MEETING 





Position of Old Line Life Which Has 
Canceled Its Annual Field 
Convention 
Annual convention of the Old Line 
Life, scheduled to be held in Milwaukee 
in September, has been canceled. This 
is in deference to the request by the Of- 
fice of Defense Transportation that no 
conventions be held which are not close- 
ly related to the war effort. Instead, the 
company will award War Savings Bonds 
to agents who qualified to attend by 

meeting the requirements. 


REELECTS OFFICERS AT TULSA 


Oklahoma Association of Life Under- 
writers, organized last December, re- 
elected all officers at its first annual con- 
vention, Tulsa, June 26. Reelected offi- 
cers are: President, J. Hawley Wilson, 
Massachusetts Mutual general agent; 
first vice-president, Roscoe J. Grimm, 
Tulsa general agent, Metropolitan. sec- 
ond vice-president, James D. Booth, Jr., 
Equitable Society; third vice-president, 
Joe Venters, Prudential, and secretary- 
treasurer, Bryan Bowers, Oklahoma City. 





Key speaker was Kenney E. William- 
son, Massachusetts Mutual general 
agent, Peoria, III. 





WAS CLOTHING MANUFACTURER 

Martin E. Kohn, CLU, recently ap- 
pointed manager of life department, 
Emanuel W. Wirkman, Inc., Fidelity 
Mutual, Philadelphia, entered life insur- 
ance in 1931 following five years as a 
partner in a firm which manufactured 
clothing. 


P. F. HUFF IN FOUR STAR CLUB 

Perez F. Huff, resident vice-president 
in Los Angeles of Bankers National Life, 
was one of the leaders in personal pro- 
duction of that company for June and 
is a member of its Four Star Club. He 
has been fifty-three years in the insur- 
ance business. Mr. Huff is devoting 
considerable of his time to payroll sav- 
ings plan for Government bonds. 





ALVORD COMPLETES EXAMS 


Now Fellow of pyar Society; In 
Charge of Group Annuities 
Connecticut General 
Morgan H. Alvord, assistant actuary, 
Connecticut General, this year completed 
the examination requirements for ad- 
mission as a Fellow of the Actuarial So- 
ciety of America. Mr. Alvord was grad- 
uated from Yale in 1924, ranking highest 
among those receiving the AB degree. 
He was president of the Yale Chapter 
of Phi Beta Kappa and a member of 
the Sigma Xi Scholastic Society. Com- 
ing to Connecticut General directly upon 
graduation from college, he was in the 
actuarial department five years. In 1929 
he joined the company’s Group depart- 
ment to organize a Group Annuity di- 
vision and in 1936 was appointed chief 
clerk of the Group department. In 1940 
he was elected assistant actuary, in 

charge of Group Annuities. 

Other Connecticut General men who 
passed the 1942 examinations are: Floyd 
A. Bash, Part I; Milton F. Chauner, 
Part 113 C. Wallace Jordan, Part V and 
Charles E. Probst, Part IV. 





R. E. MILLER FIELD MANAGER 

R. E. Miller, national treasurer of 
Woodmen of the World Life Insurance 
Society, has been named field manager 
of that fraternal, succeeding Orson Stiles. 
Sterling C. Holston is assistant field 
manager. 





LOS ANGELES RUBBER DRIVE 


Pacific Mutual Life, cooperating in 
the rubber drive, had its supply depart- 
ment make a systematic canvass of the 
company’s home office suites and of all 
the offices of tenants in the home office 
building. Following the canvass the 
supply employes undertook collection of 
the rubber with the result that in one 
of the vacant store rooms on the ground 
floor 3,000 pounds of rubber was piled 


up. 
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Cavanaugh Month Shows 
Gains for Federal Life of Chicago 


ee 





Seated, left to right: Chairman Isaac Miller Hamilton and President L. D. Cava- 


naugh. Standing, left to right: 
Thompson, Vice-Presidents S. 


Vice-President J. F. Williams, Secretary A. R. 


R. Keare and George Barmore, and Treasurer 


A. F. Wieland. 


During the past three years the Fed- 
eral Life has had a special drive during 
June, the anniversary month of President 


L. D. Cavanaugh, and substantial gains 
in production over the corresponding 
month of the previous year have been 
reported. 

During June, 1942, the Federal wrote 
new A. & H. business of 9% in excess of 
the business written during June a 
year ago. Life insurancewritten during 
the month, including Group insurance, 
showed an outstanding gain. The total 
business written was $4,037,430 which 
was more than three times the amount 
of Ordinary and Group business written 
during June, 1941. 

The company divided its field forces 
into three groups for the June cam- 
paign consisting of the Army, the Navy 
and the Marines, and considerable rivalry 
was injected into the campaign resulting 
in the Army emerging, with the largest 
volume of written Ordinary business. 
Speaking of the results, President Cav- 
anaugh said: 

“The record of production in both the 
A. & H. and life departments during 
the month of June is most gratifying, 
especially when you consider that so 
many of the members of our field organ- 
ization are devoting considerable of their 
time to various war activities. The man- 
agement of the Federal Life is proud of 
the members of its entire organization, 
not only because of their efforts in be- 
half of the company but also for the 
efforts and sacrifices that are continually 
being made by our field forces and the 
members of our home office organization 
in connection with war activities. 

“We are especially proud of the young 
men who have left the service of the 
Federal to join the armed forces of our 
country. 

“The members of our home office staff 
are contributing generously of their time 
outside of office hours in many different 
tvpes of war work where their services 
will be most helpful for the good of 
the cause.” 

Currently in Federal Life’s house organ 
tribute is being paid to all the members 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 








of the Federal Life family and particu- 
larly those who have entered the armed 
forces and those who have contributed 
to the payroll deduction plan for the 
purchase of war bonds. This patriotic 
edition, said Mr. Cavanaugh, contains 
a reproduction of a plaque giving the 
names of those who have joined the 
armed forces, together with the Minute 
Men Banner which has been awarded the 
company. 


DINNER TO EDMUND BURRY 


Attended by Sixty Friends; Given Trav- 
eling Bag; R. E. Fuller and P. C. 
Irwin from Home Office 

A surprise testimonial dinner was ten- 
dered Edmund R. Burry by sixty of his 
friends and associates at the Downtown 
Athletic Club on Friday evening, July 9. 
He was recently elected vice-president 
of the Hoey & Ellison Life Agency, Inc., 
general agents, Equitable of Iowa; and 
is also acting manager of the agency 
during the absence of Edwin J. Phelps, 
who is now serving in the Signal Corps 
of the Army. 

Henry P. Frost, president of Hoey, 
Ellison & Frost, was toastmaster at the 
dinner, and the speakers included Ray 
E. Fuller, superintendent of agencies, 
and P. C. Irwin, associate actuary of the 
Equitable Life of Iowa. Mr. Burry 
was presented with a traveling bag. 





TAX RESOLUTION TO CONGRESS 


The Charlotte, N. C., Association of 
Life Underwriters, headed by its presi- 
dent, Thomas W. Bird, Mutual Life of 
New York, has passed a resolution which 
has been sent to the state’s Senators 
and Congressmen in which the associa- 
tion endorses continuance of the $40,000 
exclusion from Federal taxation and fa- 
vors limited exemption from income tax- 
es of life insurance premiums. 





ADVANCE EVELY AND SUMNER 
Neville H. Evely and Leonard W. 
Sumner have been appointed superin- 
tendents of agencies of Excelsior Life. 
They have been agency supervisors of 
company. 





General Insurance 


Brokerage Supervisor 
INSURANCE General Agency 
will employ life underwriter who has 
been reasonably successful in per- 
sonal life insurance selling, to solicit 
life insurance business from general 
insurance brokers, 


LIFE 


Must have wide contacts among gen- 
eral insurance brokers; married with 
children and not more than 30 years 
old; college education, three years’ 
life insurance experience and ambi- 
tion to advance in agency work. 
Salary, commission or both. This ad 
has been posted on our bulletin board. 
Replies will be held confidential. 
Box 1441, The Eastern Underwriter 
41 Maiden Lane, New York 














LIFE 








INSURANCE 


Our strength is established in ways of peace, 


Yet we serve our nation well in a world at war. 


The Mutual Benefit 





wt) COMPANY 


Organized 1845 + Newark, N. J. 





Frank V. Gilbert Completes 
5th Year with Manhattan Life 


The Frank V. Gilbert agency of Man- 
hattan Life in Jamaica, L. I, has just 
completed its fifth anniv ersary year with 
the company. So far this year the 
agency is 15% ahead in paid-for vol- 
ume compared with 1941, and stood sixth 
among Manhattan Life dealers for the 
month of May. For the year to date the 
agency is in ninth place countrywide. 





War Clause Report 


(Continued from Page 1) 


the home area while in the military, 
naval or air forces of any country at 
war, or (ii) in the event of death oc- 
curing within the home area within six 
months after termination of service in 
such forces — from a cause aris- 
ing outside the home area while in such 
forces. 

(c) In the case of civilians traveling 
or working abroad, exclusions or re- 
strictions in the event of death occurring 
within two years from the date of issue 
of the policy as a result of war where 
the cause of death occurs while the in- 
sured dies either outside such area or 
within six months after returning 
thereto. 

(d) No restrictions or exclusions in 
the event of death occurring as a result 
of travel or flight in any species of air- 
craft while a fare-paying passenger or 
a commercial line flying on a regular 


route between definitely established air- 
ports. 
2. The term “home area” shall mean 


the forty-eight states of the U. S., D. of 
C., Canada and Newfoundland. 
Regarding Alaska there was a division 
of opinion as to whether it should be 
included in the home area. Sub-com- 
mittee thought it should be included; 
company representatives were unanimous 
in urging that it should not be included 
because of the peculiar situation which 


exists there. The sub-committee de- 
cided not to include Alaska in home 
area at present time in view of fact it is 


one of the important military bases and 


that the military population far exceeds 
the civilian population, and is likely to 
do so during the war. 

About reinstatement the report of sub- 
committee says: 

“Tt is recommended that when rein- 
statement of a policy not previously sub 
ject to a war clause is applied for within 
a period not exceeding ninety days from 
the expiration of the grace period that 
such application be considered without 
a to possible war hazards and 
the policy be reinstated without war re- 


strictions or exclusions, provided other 
standards of insurability are satis sfied 
Where application is made beyond the 
ninety day period it should be consid- 


ered on its merits.” 


WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountanis 
90 John Street, New York 
Telephone BArclay 7-3428 
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WARTIME BUSINESS CLINICS 

While the Government is not en- 
couraging conventions it is favoring war- 
time business clinics for bringing busi- 
ness people together when they are in- 
terested in common problems created 
by all-out war effort. Purpose of the 
clinics is to help business men work out 
the best possible adjustments for their 
own firms to wartime business condi- 
tions. To do this a clinic offers two 
things: first, accurate information about 
new conditions; second, an exchange of 
ideas about best ways of meeting these 
conditions. 

As the entire framework within which 
small business operates has drastically 
changed, and, suddenly, some reasons 
for needing clinics are allocations, cur- 
tailed services, increasing expenses, labor 
shortages, price regulations, priorities, 
rationing, stock exchanges, substitute 
products and taxes. 

In discussing procedures for conduct- 
ing local wartime business clinics the 
U. S. Department of Commerce, Bureau 
of Foreign and Domestic Commerce, 
says: 

The business clinic is not a series of 
lectures. Business men attending these 
clinics ask specific questions about reg- 
ulations, and get specific answers. They 
list specific problems and exchange con- 
crete suggestions and experiences in 
meeting these problems. They do not 
want speeches and they should not get 
speeches. The clinic is not a set of 
ready-made instructions on how to run 
a business. Most business men feel they 
know how to run their businesses. But 
proprietors are faced with wartime reg- 
ulations, and they welcome assistance 
from authoritative sources in learning 
about these regulations, in evaluating 
their importance and discussing ways of 
solving the resulting business problems. 


These clinics are not sponsored by the 
Government, “but,” says the Department 
of Commerce, “they are a local effort 
of local business men rather than a 
ready-made package shipped out of 
Washington; therefore, the sponsorship 
and guidance should be local.” 





HAZARDS OF SWIMMING 

\mong the interesting articles appear- 
ing in the current number of the Statis- 
tical Bulletin, published by Metropolitan 
Life, is one referring to the hazards of 
swimming and to the particular dangers 
attendant on the use of unsupervised 
beaches 

Thousands of swimmers lose their lives 
each year. Metropolitan Life warns 
against the temptation to swim in un- 


euarded places. The solitary swimmer 
is the one who runs the greatest risk. 
It is a wise policy for every bather to 
have one person, at least, upon whom 
he can depend to keep watch at all 
times. Some good swimmers even look 
upon the crowded conditions at the 
beach as an excuse for swimming alone 
at a distance from other bathers. It 
cannot be stated too often that many 
would be saved from drowning each 
Summer if many knew how to administer 
artificial respiration. 

The Metropolitan Life says in its Sta- 
tistical Bulletin: 


There is considerable danger this 
Summer that many bathers may take 
for granted that conditions are safe at 
unsupervised places. Even though most 
persons may naturally exercise a de- 
gree of caution in selecting the spot 
for unsupervised swimming along the 
ocean shore, in pond or stream, they 
can seldom look out for all possible 
hazards. They may fail to assure them- 
selves of the depth of the water, of 
possible undertows, step-offs, submerged 
rocks, stumps, weeds, and the like. They 
may choose a place simply because it 
is readily accessible; or because some 
natural feature such as a rock or an 
overhanging bank or bridge provides a 
diving place. Often, the youngster’s 
“swimming hole” is nothing more than 
a sand bar in a stream, a pier head, an 
abandoned quarry, or simply a break 
in the underbrush on the bank of a 
river or lake. All in all, the “swimming 
hole” deserves its bad reputation as 
one of the most dangerous places for 
swimming. 





Fred B. Seymour, a director of the 
National Fire, first joined the organiza- 
tion 60 years ago. He was secretary- 
treasurer when he resigned those posts 
on June 18, 1940. On the occasion of 
his fiftieth anniversary with the Na- 
tional Fire he was given a luncheon and 
a watch by his associates in the com- 
pany. 

x i&. te 


Henry A. Steckler, general agent of 
New Orleans had the tip of his thumb 
clipped off while engaged in his hobby 
of woodworking. Mr. Steckler usually 
spends the week ends at his country 
home in New Iberia and while busy in 
his workshop his thumb came in con- 
tact with the sharp end of a joiner and 
off came the tip. 


* * * 


Felix Hargrett, secretary of the Home 
of New York, has returned to his desk 
in New York City following a three- 
month leave of absence. He was doing 
special security work for the U. S. 
Navy in a civilian capacity, working with 
the Commandant of the Fifth Naval 
District. 








Left to right: L. P. Conner, president Pelican Club; Paul Clawson, chairman war 
bond committee; Reginald Parnell, war savings committee; President Hardin, 
Mutual Benefit; H. H. Allen, secretary, Mutual Benefit. 


Home office staff members of the Mutual Benefit, enrolled 100% in the payroll 
savings plan for War Bond purchase, have received from the United States Treasury 


Department a certificate of acknowledgement. 


Presentation was made July 10 by 


Reginald Parnell, speakers’ bureau, War Savings Committee for Newark, to John R, 


Hardin, president of the company. | 


The 100% subscription was entirely voluntary. 


A large part of the credit goes 


to Paul Clawson, chairman of the War Savings committee in the home office and 
to Lewis P. Conner, president, Pelican Club, the company’s employe organization, 


both of whom conducted the drive in less than one month. 
He was the thirty-sixth man of 245 on the Mutual Benefit 


the Army July 13. 


Mr. Clawson entered 


staff to enter service, not including a number from farm branch offices or 110 from 
sixty-seven agencies of the company throughout the United States, 





David J. Price of the United States 
Department of Agriculture, who was re- 
cently elected president of the National 
Fire Protection Association, is now re- 
covering from an eye affliction. He has 
returned to his desk in Washington but 
it will be some time before he can re- 
sume his full responsibilities. 

“i oe ee 


Charles E. Becker, president Frankfin 
Life, was named on July 11 a member of 
the Illinois Development Council, the 
industrial, agricultural and recreational 
promotional agency of the state. First 
meeting of the new council was held 
on July 15 at the governor’s mansion in 
Springfield. 

x * 

Elmer M. Irwin of Arthur, Iowa, who 
has been operating his own insurance 
agency for.six years, has been appointed 
Accident and Health supervisor of Mid- 
West Casualty Co., Des Moines. 

x se oe 

Neil Selvig, former Minnesota state 
agent of Security Fire, is now with the 
U. S. Government, which has detailed 
him to fire prevention and safety work. 

+ oo oe 

A. W. Spaulding, secretary of the 
Hartford Accident & Indemnity, has 
been appointed chairman of a new divi- 
sion of the Hartford Community Chest 
which will seek subscriptions from em- 
ployes in insurance companies, stores 


.and other business establishments, pub- 


lic utility plants and Federal, state and 
city governmental offices, including po- 
licemen and firemen. Factory workers 
will be solicited under another division. 

: a ® 

R. J. Nightingale has been appointed 
assistant manager for Canada of the 
Century group of companies, composed 
of the Century, Anglo-Scottish, Southern 
and Pacific Coast, with headoffice at 
Vancouver. He has just arrived in Can- 
ada from England, where he was agency 
superintendent for the same group in 
Great Britain. 

so * * 

A. C. Humphrey, manager, St. Louis 
agency of the Bankers Life of Iowa, has 
been commissioned as a_ lieutenant, 
senior grade, in the United States Navy 
Reserve and has resigned as agency 
manager. 

* * 

R. E. Woodcock, assistant treasurer, 
Canada Life, has been elected president 
of the Land Mortgage Companies As- 
sociation of Ontario. 


Mae D. Page, who was cafeteria di- 
rector of the Aetna Life, and is co- 
owner of Sally Lewis Home in Southing- 
ton, Conn., took her oath last week as 
officer candidate for the Women’s Army 
Auxiliary Corps. As far as known this 
is first woman who has had an associa- 
tion with life insurance who has been 
inducted in WAAC. She was graduated 
from State Teachers College, Framing- 
ham, Mass., in 1923. 


* * * 


J. H. Clooney, London Assurance, has 
been elected president of the Graduates 
Society of the Insurance Institute of 
Montreal. J. N. Plumbley, Prudential of 
England, is vice-president; and Tom 
Hanson, Phenix of Hartford, is secre- 
tary-treasurer. 

* * ok 


Harold P. Warren, special agent for 
the North British & Mercantile travel- 
ing southeast Massachusetts, Rhode 
Island and the Pawcatuck territory of 
Connecticut, is steadily improving at his 
home in Providence, R. I. Mr. Warren 
has been confined to his home for about 
a month suffering from an_ infection 
which apparently started from ptomaine 
poisoning. It is thought he probably 
will be able to return to his work within 
the next month or so. 

a ae 


Beatrice Jones, immediate past presi- 
dent, Life Underwriters Association of 
New York City and member of the A. 
V. Ott agency, Equitable Society, has 
been named to the board of trustees of 
the Women’s College of New Haven. 

* * * 


Frank Yetka, former Insurance Com- 
missioner of Minnesota, has built a 
number of Summer cottages at Forest 
Lake, Minn. 

* * * 

Bert N. Mills, secretary, Bankers Life 
of Iowa, has been elected a director 
representing insurance on the Des 
Moines Better Business Bureau. 

* ok Ox 


R. L. Foreman, Jr., Mutual Benefit 
general agent at Atlanta, has been elect- 
ed president of the Atlanta Rotary. 
His father was president in 1927. 


* * * 


Tom von Kuster, associate manager 
of the insurance department of the 
David C. Bell Investment Co. has re 
ceived a commission in the navy. 
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Louise Cheney to Wed 


Announcement has been made of the 
engagement of Louise Cheney of the 
Home Insurance Co., one of the most 
able women in the fire insurance home 
ofice ranks, to Dr. Burnett C. Collins 
of Millbrook, N. Y. Dr. Collins is a 
Fellow of the American College of Sur- 
geons and for some years was senior 
surgeon of the Brooklyn Eye & Ear 
Hospital. 

Born in Boston, Miss Cheney is a 
graduate of the Boston Latin School. 
After some experience with a Boston 
insurance brokerage firm she went with 
the National Liberty as supervisor of 
its correspondence department and then 
hey made assistant to the comptroller, 

J. Barrett. 

When the National Liberty was taken 
over by the Home Miss Cheney organ- 
ized its central correspondence depart- 
ment at the home office, under the su- 
pervision of Vice-President Walter F. 
Beyer. In March of this year, under 
the supervision of Vice-President C. 
Loughin, Miss Cheney organized the 
central key punch department. This de- 
partment punches all the cards used in 
the Hollerith machines. 

In May of this year she was selected 
to interview all women applicants for 
positions in the Home Insurance Co. 
The personnel division is under the su- 
pervision of Vice-President Ashby Hill. 
On Thursday of last week Miss 
Cheney was guest of the Insurance Wo- 
men of New York at a party given in 
the Drug & Chemical Club. They pre- 
sented her with a gold and jade bracelet. 
Among members of this organization are 
secretaries of the leading executives in 
the fire insurance business. About thir- 
ty-five were present. 

Miss Cheney is a director of Pace 
Institute and is on the advisory board 
of the Department of Vocational Train- 
ing of the schools of the City of New 
York, and is curriculum adviser of the 
Ballard School. She is a past president 
of Transcription Supervisors Association 
of New York and has been secretary and 
a director of the New York State Fed- 
eration of Business and Professional 
Women’s Clubs. 

x * x 
War Damage Corporation Executives 
Find Their Work Now Running 
Smoothly 

Following the high tension at Recon- 
struction Finance Corporation relating 
to the War Damage Corporation, just 
before it began writing policies and for 
the first week or so after, things have 
calmed down and the Corporation is 
working smoothly and normally just as 
any business corporation operates. 

During a recent visit to New York 
City Frank A. Christensen, executive 
vice-president of War Damage Corpora- 
tion, told friends that there was one 
day when there were between 600 and 
700 telephone calls coming into WDC, 
that at one period there were sixty-two 
persons on long distance trying to make 
a connection. Mail also was tremend- 

















all persons wanting infor- 


ously heavy, 
mation. 
Now, with the situation more clear!y 


understood, and arrangements to get 
iniormation through territorial zones, the 
pressure on Washington has eased off 
and the WDC executives are perform- 
ing their duties smoothly and without 
those incidents hard on the nerves. It 
has been found that many letters can be 
answered by format, briefly, to the point, 
thus greatly simplifying the correspond- 
ence. 

More than 5,000,000 policies have been 
printed and the number of applications 
and other documents runs into the tens 
of millions. At the end of the first 
week of July the print bill alone of 
WDC reached $250,000. The policies and 
applications, by the way, are not gotten 
out by the Government Printing Office. 

No one knows at the present time just 
how much War Damage Insurance has 
been taken out, but general opinion of 
big brokers is that the $30,000,000,000 
estimate of last week is considerably 
under the coverage. One top brokerage 
establishment, which has itself placed 
some billions of dollars, would not be 
surprised if the outstanding WDC liabi'- 
ity is approximately a hundred _ billion 
dollars. 

In trying to gauge what a billion 
means in pure statistics a prominent 
New York insurance broker said to me 
this week: 

“Do vou know that counting time from 
the beginning of the Christian era if 
every minute were recorded it would 
at present time figure up to a billion 
minutes. That will give you an idea 
of what a billion is.’ 


* * * 
Frank L. Armstrong’s Fortieth 
Anniversary 
Frank L. Armstrong, editor of The 


Insurance Age-Journal of Boston, has 
been in insurance journalism forty years. 
July issue of his paner is dedicated to 
that anniversary. He began to vork 
when 12, first job being in a grocery 
store, and soon thereafter he started 
writing news of the country store variety 
for Old Colony Memorial of Plymouth, 
Mass. Later, he bought a second-hand 
press and with some brown wrapping 
paper got out an issue, called “Han: on 
Bugle,” which he sold to neighbors. 

In Boston he got a job in a printing 
establishment and became a reporter on 
the side for the Brookline Chronicle. 
Eventually, he landed on the Boston 
Transcript. When Frank Munsey bought 
the old Boston Journal: Frank Arm- 
strong began to write articles for it. 
He was about 21 when Emily Ransom, 
daughter of Chauncey Munroe Ransom, 
founder of The Standard of Boston, 
was running her late father’s paper. 
She offered him a place on the staff and 
he went to work on the Standard Insur- 
ance Directory gathering material for 
its seventeenth edition and contributing 
news items. He began to be assigned 
important conventions in the 
business. In the October, 


to cover 
insurance 


1916, issue of The Standard appeared 
the following notice: “The numerous 
friends and acquaintances of Frank L. 
Armstrong, for many years associated 
with The Standard, will be interested 
to learn that he has acquired an interest 
in N. A. Lindsay & Co., Inc., printers 
and publishers of Boston and Marble- 
head and becomes director and general 
manager of the company; also, editor 
of the Marblehead Messenger.” 

That shop turned out the Appalachian 
Mountain Club Guide, Corinthian Yacht 
Club Year Book, Directory of Women’s 
Clubs and scores of different town re- 
ports. 

During those years he became prom- 
inent in the civic and social affairs of 
the town, heading on occasions the Y. 
M. C. A., Rotary Club and becoming a 
member of the School Board. He joined 
most of the clubs and societies of the 
town. On the side, he became cor- 
respondent for insurance papers. 

In 1919 he bought from R. B. Caverly 
The Insurance Age, then in its forty- 
sixth year, and published it at his Mar- 
blehead print shop. A few years later 
he purchased the Insurance Journal of 
Hartford and began to issue The In- 
surance Age-Journal. Later, the printing 
business went to new owners and Mr. 
Armstrong’s time was devoted to The 
Insurance Age-Journal. During _ his 
forty years in insurance journalism he 
has met every one worth knowing in 
the New England insurance field and has 
an extensive acquaintance with insur- 
ance men in some other territories. 

* 


Articles of R. M. Bissell, Jr., 


Attract Attention 

Richard M. Bissell, Jr., whose articles 
in the magazine Fortune on economics 
after the war are attracting considerable 
attention, is son of the late president of 
the Hartford Fire. A Yale graduate as 
was his father he became assistant pro- 
fessor of economics in that college and 
more recently has been in Washington 
where he is with the Bureau of Research 
and Statistics of the Department of 
Commerce. 

His brother, William Bissell, who at 
one time was associated with the maga- 
zine Newsweek, is now assistant secre- 
tary of the Hartford Fire and is in 
charge of personnel. 

Richard M. Bissell, Jr., had two arti- 
cles in Fortune, title being “The Anato- 
my of Public Spending.” He summed 
up in part as follows: 

“Two general rules may be suggested 
that should govern all public policy in 
so far as it is designed to control the 
general level of economic activity. The 
first is that fiscal policy, taxation policy, 
the policies of local, state and Federal 
regulatory agencies, the powers of the 
anti-trust division, the activities of pub- 
lic enterprises (such as TVA, municipal 
power plants and water systems, state 
highway departments) and even the ac- 
tivities of the Federal Government in the 
field of labor relations should be designed 
to create conditions favorable to enter- 
prise and investment and thus minimize 
the need for spending by Government. 

“The second general rule is that when 
direct stimulants are applied to the econ- 
omy they should encourage the use of 
resources in the most productive fashion. 
Future deficit spending should take the 
form either of direct outlays for the 
creation of productive assets and for 
raising productivity or else of direct 
Government subsidies to private invest- 
ment.” 

* * * 
Royal-Liverpool Manager Supervising 
War Damage Insurance for 


Canadian Government 

James Matson, manager in Canada for 
the Royal-Liverpool Groups, has been 
named by the Canadian Government as 
supervisor of war damage insurance 
which the Dominion is establishing to 
provide compensation for losses trom 
enemy bombings. He has been loaned 
to the Government for the duration and 
is serving without salary. 

While the minister of finance is privi- 
leged to select the companies to handle 
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war risk insurance (free coverage is pro- 
vided by the gov ernment up to $3,000 on 
dwellings and various sums for loss of 
personal possessions and chattels, fur- 
ther protection being possible by pay- 
ment for that additional protection 
through the insurance companies) it is 
his intention to permit war risk insur- 
ance to be written by all registered com- 
panies. 

It is not the intention of the govern- 
ment to determine the value of ail prop- 
erty against the possibility of damage 
from bombings. Any settlements will 
be arranged by competent adjusters in 
the way that fire losses are now ad- 
justed. If a home is completely destroyed 
the loss will be settled on the basis of 
the available evidence. The assessed 
value will be one factor in arriving at 
the loss. Barns are not to be included 
in property which will be granted free 
coverage. There will be no compensation 
where the damage is less than $50. 

Too, the plan does not provide free 
compensation to mortgagees. Assuming 
a home valued at $5,000 on which there 
is a mortgage of $4,000 is destroyed, the 
owner will receive $1,000 under the free 
blanket coverage while the individual or 
the company holding the mortgage will 
receive nothing, unless the mortgagee or 
the owner has taken out a policy in the 
mortgagee’s favor. 

= os 
Fire Insurance Committee of N. J. 


State Bar Association 

Edward Gaulkin, Newark lawyer, has 
been named chairman of the fire insur- 
ance committee of the insurance section 
of New Jersey State Bar Association. 
Appointment was made by S. J. Foo- 
saner, chairman, insurance law section. 

Mr. Gaulkin has had insurance clients 
since 1929. He has lectured at Rutgers 
University and American Institute of 
Banking. 

Among other members of the fire in- 
surance committee is Judge Orlando H. 
Dey of Atlantic City. 

* * * 


Tablet to Service Men in 111 John 
Street Building Lobby 
A bronze tablet adorning the lobby 
wall of the 111 John Street Building, 
New York, on which tribute is paid to 
those who have joined the armed forces 
from offices in that building, has at- 
tracted much favorable attention in the 
John Street insurance district. L. G. 
Moses, president of the 111 John Street 
Corporation, is responsible for this trib- 
ute which reads as follows: 

“A tribute to the men and women who 
left their peaceful pursuits in this 
building to serve our country, 

“To the end that they may soon re- 
turn, we pledge our unswerving de- 
votion to the cause for which they 
unselfishly give their all, 

“They fight for us—we'll work for 
them—with all we have.” 
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C. W. Pierce Becomes 
President of F.I.A. 


MADE A FULL-TIME POSITION 





Leaves America Fore Group to Handle 
Wider Operations of F.I.A. in 
War Effort 





Curtis W. Pierce, vice-president of 
fire companies in the America Fore 
Group for many years and one of the 
outstanding fire insurance men in the 
engineering field, resigned July 15 to be- 
come president of the Factory Insurance 
Association of Hartford. In that post 
he succeeds Ivan Escott, vice-president 
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C. W. PIERCE 


of the Home, who served since January 
of this year. Mr. Pierce was one of 
the vice-presidents of the association. 

Until the present the post of presi- 
dent of the F.J.A. has been held by a 
fire insurance executive, serving with- 
out pay. Soon after Mr. Escott was 
elected president he and others came to 
the conclusion that the presidency of the 
Factory Insurance Association should be 
a full-time job as the work being car- 
ried on by the F.I.A. in the war involves 
numerous and extensive responsibilities. 
Likewise it is planned to extend opera- 
tions of the F.I.A. nationwide and when 
that is completed the Western F.IA. 
and the Pacific Coast F.I.A. will be 
regional offices of the nationwide F.I.A. 
Meanwhile, however, Mr. Pierce is serv- 
ing only as president of the F.I.A. of 
Hartford. H. P. Smith will continue as 
manager of the F.1A. 


To Assist in Consolidation 


Among Mr. Pierce’s first duties will 
be to give effect to the plan for consoli- 
dation of the Factory Insurance Associa- 
tions. The regional offices will be under 
the direction of regional advisory com- 
mittees and will be subject to general 
policies approved by the board of di- 
rectors 





will continue his work as 
manager of the National Bureau for 
Industrial Protection in Washington, to 
which post he was elected last October 
by the Insurance Committee for the 
Protection of Private Industrial Plants 
which are engaged in war work. 

Mr. Pierce has been associated with 
the Continental of the America Fore 
Group for more than thirty-one years. 
Born in Brooklyn he lived as a youth in 
Braintree, Mass., and studied mechanical 
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engineering in Boston. In 1900 he took 
a position as cub draftsman in the in- 
spection department of the Associated 
Factory Mutuals in Boston and for these 
mutuals he traveled in many parts of 
this country and Canada. 

In 1911 Mr. Pierce joined the Con- 
tinental and a year later was assigned 
to take charge of enginering activities in 
New England, with headquarters in Bos- 
ton. Associated with him in that office 
then were William F. Dooley, now vice- 
president of the Continental, and H. 
Beldon Sly, now with the Eastern Un- 
derwriters Association in New York. 

During the first World War Mr. 
Pierce was appointed to the fire preven- 
tion section of the War Industries Board 
in Washington. His work so favorably 
impressed President Henry Evans of 
the America Fore Group that in 1918 
he was called to New York as chief 
engineer to take charge of and develop 
the engineering and underwriting of the 
companies’ special risk business. In 1921 
he was elected secretary of the Contin- 
ental and in 1924 became vice-president. 

For many years Mr. Pierce has been 
active in the E.U.A, F.I.A. National 
Fire Protection Association and other 
Insurance organizations. When the 
America Fore Group joined the FILA. 
of Hartford Mr. Pierce was elected a 
member of the executive committee and 
served for years. Due to the fact that 
he had long experience with the Factory 
Mutuals and later operated as a field- 
man in competition with non-agency 
mutuals he was regarded as a valuable 
advisor for the F.ILA. 

The Eastern Underwriters Inspection 
Bureau, the Conference of Special Risk 


Underwriters and the Related Affairs 
Committee are other fire insurance 
organizations with which Mr. Pierce has 
been associated since their formation, 
One of Most Influential Men in 
Fire Insurance 

It is the general opinion among fire 
insurance companies, and of their local 
representatives in the field, that Mr. 
Pierce has been an outstanding promoter 
of amities, of public relations and of 
intra-company contacts. In short he is 
one of the most influential men in the 
business. He knows what engineering 
is all about although he does not hold an 
engineering degree from any college. 
He possesses sufficient knowledge and 
understanding of what it means to trans- 
late that knowledge into bringing about 
physical improvement of insurance risks 
through elimination of hazards. 

Mr. Pierce has been one of the most 
intelligent and forceful protagonists of 
the American Agency System and has 
made many speeches and written num- 
erous pamphlets on meeting mutual com- 
petition. Hundreds of thousands of these 
pamphlets have been distributed through- 
out the country to producers and as- 
sureds. 

Integrity is a dominant characteristic 
of Mr. Pierce. Several of the non- 
agency mutual organizations, and even 
their trade papers, have upon occasion 
commented favorably relative to the fair- 
ness of his material dealing with mutual 
competition. 


Breen With Standard, N. J., 
As Agency Superintendent 


F. Glenn Breen has been appointed 
superintendent of agencies of the Stand- 
ard Fire of New Jersey, with headquar- 
ters at Trenton. He will spend most of 
his time in the field. For the last four 
years Mr. Breen has been state agent 
in eastern Pennsylvania for the Milwau- 
kee Mechanics of the Loyalty Group. He 
entered insurance with the Loyalty Group 
following graduation from the University 
of Chicago, working in the home office. 
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Who makes the profit 
on a penny postcard ? 


That’s easy to answer. You can start a new path to 
greater profits by dropping a postcard in the mail today. 
Address it to the Alliance Insurance Company of Phila- 
delphia, and ask about Alliance’s Seasonal Selling Kit. 


Alliance Agents are doing more business today, because 
their sales are intelligently planned to hit each seasonal 
peak. Every Alliance Agent is helped by this special plan, 
designed to give the greatest amount of aid at the right 
and guide his selling without wasted effort. Send 
that card to Alliance now ... a plain penny postcard can 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Complete nation-wide Insurance Facilities 
for Agents and Brokers 


Service Offices located in principal cities 


Philadelphia 








Missouri Hearings 
Renewed in New York 


MANY EXECUTIVES ARE CALLED 





State Attorney General Following Same 
Line of Questions Asked in Hear- 
ings of Other Years 





Attorney General Roy D. McKittrick 
of Missouri is in town again. Before he 
leaves it is expected that thirty fire in- 
surance executives of New York City, 
Philadelphia, Providence, Pittsburgh, 
New Haven, and nineteen executives 
from Hartford will be put on the stand 
at hearings on the so-called Missouri 
fire insurance rate compromise of May, 
1935, when the late Charles R. Street 
of Chicago was alleged to have made 
an arrangement with Tom Pendergast 
of Kansas City and former Insurance 
Commissioner O’Malley of Missouri for 
settling this litigation. 

At 10 o’clock on Tuesday morning of 
this week the first of these witnesses, 
Fred W. Koeckert, U. S. manager of 
the Commercial Union, took the stand 
and was an all-day witness. He an- 
swered questions regarding any knowl- 
edge he might have of negotiations lead- 
ing up to the alleged compromise, or 
knowledge that such an agreement was 
made; and promptly at that hour the 
official stenographer began taking testi- 
mony for Volume 136 in the proceedings, 
More than 1,000,000 words of testimony 
have already been taken from top fire 
insurance executives and others. 

The proceedings really got under way 
in 1940. The exact tithe of the present 
proceedings is State of Missouri on In- 
formation of Roy McKittrick, Attorney 
General vs. American Insurance Co., et 
al. One hundred and thirty-seven fire 
insurance companies are involved. John 
H. Windsor of Boonville, Mo., presides 
as special commissioner. Working with 
Attorney General McKittrick is Max 
Wasserman, assistant Attorney General. 
The latter has held that post for sev- 
eral years and before that was counsel 
for the Missouri Building Commission. 
Representing the companies are two dis- 
tinguished Missouri lawyers, David A. 
Murphy and former Supreme Court 
Judge Fred Williams. 

The ouster hearings are being held 
in the offices of the Insurance Execu- 
tives Association at 116 John Street. Mr. 
Koeckert was questioned at length on 
Tuesday on his knowledge of the meet- 
ings in 1935 when Mr. Street is alleged 
to have described an opportunity to ef- 
fect a compromise of the long-standing 
Missouri fire rate litigation. Mr. McKit- 
trick asked Mr. Koeckert if he knew 
what Mr. Street was going to do with 
the money contributed by the Commer- 
cial Union toward the fund sought by 
Mr. Street. Mr. Koeckert denied having 
any knowledge of the specific purpose 
of this fund. 

Witnesses subpoenaed are these: 

Fred J. Breen, National Union; H. T. Cart- 
lidge, Royal-Liverpool; Hart Darlington, for- 
mer U. S. manager Norwich Union; W. 
Eames, Continental; Harry Halprin, Royal Ex- 
change; Wilfred Kurth, Home; O. E. Lane, 
Fire Association ; 

John R. Cooney, Firemen’s; F. W. Maasen, 
London Assurance; Frank B. Martin, formerly 
Yorkshire; Louis Moecke, Continental; T. C. 
Moore, Potomac; J. Lester Parsons, Crum & 
Forster; Theodore Plessner, Northern Assur- 
ance; 

John M. Thomas, National Union; J. F. 
Waterman, Agricultural; Nottingham, 
oyal-Liverpool; J. Ross Moore, National Auto- 
mobile Underwriters Association; T, J. Irvine, 
Phoenix Assurance; 

From Hartford: Esmond Ewing, Travelers; 
Joseph K. Hooker, Automobile; Gilbert Kingan, 
London & Lancashire; Col. Frank D. Layton, 
National Fire; George C. Long, Phoenix of 
Conn.; W. Ross McCain, Aetna; R. D. Saf- 
ford, Travelers; J. H. Vreeland, Scottish Union; 
Henry P. Whitman, Phoenix; C. F. Smith, 
Hartford Fire. 

Also from New England: Robert C. Weigel, 
Rhode Island, W. Hedge and TI, 
Greene, Boston Insurance Co.; 
Boston; Frank A. Schlessinger, Springfield F. 
& M.; George W. Swallow, New Hampshire; 
F. B. Luce, Providence Washington. 


TO HOLD CONVENTION 
The National Association of Mutual 
Insurance Agents has decided to hold 
its annual convention at Hotel New 


Yorker, New York, October 12-14. 
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Liverpool & London & Globe Reports 


Increases in Premiums Last Year 


The 106th annual general meeting of 
the Liverpool & Lordon & Globe was 
held May 27 at the company’s head 
office in Liverpool, with A. Kentish 
Barnes, chairman, presiding. Before 
summarizing underwriting results for 
the year ended December 31, 1941, 
Chairman Barnes touched upon develop- 
ments directly attributable to war condi- 
tions and upon the operating problems 
set up by war conditions. — 

“The utmost economy of manpower 1S 
being rigidly applied in all our opera- 
tions, and practices which a year or 
two ago would have been regarded as 
indispensable to our business have been 





HAROLD WARNER 
United States Manager 


eliminated or drastically curtailed. The 
public has grown accustomed to an ex- 
cellent standard of service, and this has 
brought about a high general level of 
insurance. This is to the national ad- 
vantage because a well organized system 
of insurance is an essential factor in 
maintaining an adequate standard of liv- 
ing in war no less than in peace time. 
Even today there is no suggestion that 
the protection we afford should be ra- 
tioned or limited in supply. It would 
indeed be strange if any such sugges- 
tion were made when it is realized that 
insurance is an effective means of ab- 
sorbing present purchasing power with 
no drain on essential goods and services, 
and with the added advantage that the 
funded premiums are in effect placed at 
the disposal of the Government through 
the investment policy of the companies. 

“The company’s contribution to Gov- 
ernment loans in Great Britain since the 
outbreak of the war is over £2,800,000, 
and we have supported war loans issued 
by the Governments of the United 
States, Canada, Australia, New Zealand, 
India and South Africa.” 

Premium Results 

Total premiums for fire, accident and 
marine departments for 1941 totaled £10,- 
(09,347 as compared with £9,318,899 for 
the previous year, an increase of £690,- 
M8, and the total underwriting result 
amounted to £750,784 as against £616,458 
in 1940, 

Fire premium income was well main- 
tained in 1941, increases in sums insured 
tollowing advancing values and expan- 
sion of industrial activity. Commenting 
upon the work undertaken by Liverpool 
as agents of the British Board of Trade 
In administering the War Risks Insur- 
ance Act of 1939, Mr. Barnes said: 

“This work was added to substantially 
under the War Damage Act, 1941, which 
extended protection from commodities to 


business plant and equipment, and pri- 
vate chattels. The number of policies 
issued by us increased considerably. The 
local committees, staffed by the offices, 
have done excellent work on the claims’ 
side. The technical knowledge and wide 
experience of the companies’ surveyors 
have been at the disposal of the supply 
services in many local committees. Fur- 
thermore, the officials of the fire offices, 
in close touch with the mass of insur- 
ers, have performed a notable, if unob- 
trusive service to them and to the Gov- 
ernment in smoothing out the many 
minor difficulties which must arise where 
the needs of the individual person or 





Underwood & Underweod 
KENNETH SPENCER 
Globe Indemnity President 


business have to adapt themselves to the 
rigidities of a Governmental measure. 


Fire Experience in U. S. A. 

“Tn the United States,” said Chairman 
3arnes, “our fire premiums were higher, 
reflecting the increased industrial activ- 
ity and rises in commodity values there. 
Fire damage generally was greater than 
for several years, largely due to a num- 
ber of serious outbreaks. In _ conse- 
quence, our losses were somewhat higher 
but, with a reduction in our expense 
ratio, there was an improvement in the 
final underwriting result. 

“With the extension of hostilities to 
the Pacific and the entry of the United 
States into the war, many new problems 
have arisen in that country which have 
had their repercussions upon insurance 
business, and our officials have had to 
deal with many new and complex prob- 
lems. Technical organizations controlled 
by insurance companies are freely ren- 
dering important assistance in minim‘z- 
ing fire and other risks in plants en- 
gaged on the production of vital war 
material. 

“Our cordial thanks are due to Harold 
Warner, United States manager, and all 
his assistants, for their able manage- 
ment of our interests during a most dif- 
ficult period. 

Premiums for 1941 in the accident de- 
partment were satisfactory and showed 
a slight increase over the previous year 
—a total of £4,928422 as against £4,606,- 
441 for 1940. A total of £412,333, or 
8.37%, was carried to underwriting profit. 

Casualty Experience in U. S. A. 


Alluding to casualty results in the 
United States, Mr. Barnes said: “The 
Globe Indemnity of New York again 


upheld its leading position in the U. S. 
A., and our best thanks are once more 
due to Kenneth Spencer and his col- 
leagues for the excellent results produced 
in a year of changing conditions during 


which American industry has moved 
more and more on to a wartime footing. 

“Automobile business continued to be 
difficult; deaths from road accidents 
showed a substantial rise while in con- 
nection with workmen’s compensation 
business increased industrial activity was 
reflected in an upward movement in the 
number of industrial accidents. Last 
year deaths from accidental causes in 
the United States—quite apart from war 
deaths—reached 100,000. A considerable 
proportion of these carried legal rights 
to compensation, but it should not be 
overlooked that some 40% of all fatal 
accidents both in the U. S. A. and in 
this country arise from miscellaneous 
causes for which the only protection 
available is that effected voluntarily with 
insurance companies—an interesting side- 
light on the value of casualty insurance 
under modern conditions.” 


Marine Department 


Marine department premiums in 1941 
showed an increase of £230,000 or 26%, a 
result largely attributable to business in 
the United States. “Our United States 
marine business,” said Mr. Barnes, “is 
under the able management of Mr. Zel- 
ler and his colleagues, who, like our of- 
ficials at home, have had an unusually 
difficult year. I thank them all for their 
loyal and capable work.” 





38 Large Fire Losses 
In First Half of 1942 


Thirty-eight fires have occurred dur- 
ing the first six months of this year in 
the United States and Canada, each of 
which has involved a loss estimated at 
$250,000 or more, compared with twenty- 
five such fires during the first half of 
1941. These figures have been prepared 
by the National Fire Protection Asso- 
ciation. The following table shows the 
occupancies involved: 


General merchandise warehouses..... 6 
Lumber yard or woodworker......... 4 
GING rds 4s toric eo xwe coke ccano 4 
WHMOES Sarna cacced sss aneaene eee eseaes 3 
PICES ANG WHATVES: .. 6 occ nscece semen 2 
Food products plant...........<..++« 2 
Metal working plant... <<... ccceccess 2 
Paper workitia plait: ..<..2sccenceces 2 
Hier T oa sun tar geese ocaveeucecens 2 
Airport and Hangar... ...56<c6 ceeds. 1 
BOT Se eT ee ee oe ie 1 
Cotton WArehHOUSe. <..... cece cccssses 1 
D@partIneht SIGEE) o. 6 kn ice ciecnwn ass l 
ENStie WAKQHOUSE so ook se dxsnececienes 1 
EG ne na ee ter 1 
ERGO WAKGHOUSG@!s. .< xcvnncesaqeadas 1 
WRAQTGSIUITN DIANE e.ccec cece weed sence: 1 
NEMS PIODEEIY 6cc dence cccacnsvons 1 
Recreation building ................. 1 
ODOR HAE Ss 5 once cadens sda tveeanes. 1 





N. Y. Appraisers’ Committees 


Committees for the year have been ap- 
pointed by the Appraisers Board of New 
York, member of the American Society 
of Technical Appraisers. Those named 
to committees include the following: 

Membership, J. B. Foster, E. F. Puff, 
George Lewis, Frank J. Grimm; pub- 
licity, Arthur P. Thompson, Charles S. 
Preyer, Frank V. McNamara; entertain- 
ment, Eugene Homer, Herbert Gnad, H. 
H. Schumacher; advisory, H. J. Davis, 
Arthur Jenkins, Paul Jursch, Robert Van 
de Velde; finance, Paul Jursch, C. J. 
Callahan, Wilbur Doll; executive, Her- 
bert Gnad, C. J. Callahan, Cornelus C. 
M. Michaelsen; election, Arthur Jenkins, 


H. J. Davis, C. C. M. Michaelsen. 





GLENN FOR NORTH CAROLINA 
John A. Glenn was elected president 
of the North Carolina State Association 
at the organization’s June 27 meeting 
when addresses by W. H. Andrews, Jr., 
national trustee, and A. Z. Foster-Wood, 
Greensboro tax counsel, were heard. 
Other officers elected were Eric L. Til- 
ley, first vice-president; Charles M. Has- 
sell, second vice-president; Walter J. 
Bernstein, treasurer. George Elliott was 
appointed secretary. 


COMMISSIONERS’ COMMITTEES 


Chairmen of Committees of National As- 
sociation Named to Serve With 
President Williams 

Jess G. Read, Insurance Commissioner 
of Oklahoma and secretary of the Na- 
tional Association of Insurance Com- 
missioners, has announced the personnel 
of committees of the National Associa- 
tion to serve under President John Sharp 
Williams, III, of Mississippi. Chairmen 
of the various committees are as fol- 
lows: 

Accident and health, James M. Mc- 
Cormack, Tennessee; blanks, Walter A. 
Robinson, Ohio; casualty and surety, 
Arthur Rouillard, New Hampshire; ex- 
aminations, Jess G. Read, Oklahoma; fire 
and marine, George A. Bowles, Virginia; 
fraternal, Charles F. Hobbs, Kansas; 
Group hospitalization and medical serv- 
ice, Anthony Caminetti, California. 

Laws and legislation, Cecil Fraizer, 
Nebraska; life insurance, Charles F. 
Hobbs, Kansas; Social Security, William 
J. Swain, Delaware; taxation, John J] 
Holmes, Montana; valuation of securi- 
ties, Louis H. Pink, New York; work- 
men’s compensation, Marvin Duel, Wis- 
consin; committee to investigate uniform 
policy for automobile finance, Dan C. 
Boney, North Carolina; committee to 
study and make recommendations as to 


real estate appraisals and appraisal 
forms, Charles F. J. Harrington, Mas- 
sachusetts. 





MERCANTILE 45 YEARS OLD 


Member of North British Group Has 
Assets of Over $7,690,000 and Total 
Surplus of $5,376330 
July 22 will mark the forty-fifth birth- 
day of the Mercantile Insurance Co. of 
America, which was organized in 1897 
under the laws of New York as the 
North British & Mercantile Insurance 
Co. of New York, with a capital of 
$200,000. In 1915 the title was changed 
to the Mercantile and the capital in- 
creased to $1,000,000. The Mercantile 
kas always been managed by progressive 
underwriters and has participated liber- 
ally in the development of the fire in- 

surance industry in this country. 

The financial statement of the Mer- 
cantile as of December 31, 1941, showed 
total admitted assets of $7,692,288, an 
increase of $190,912 over 1940. On the 
basis of December 31, 1941, market quo- 


tations for investments, such assets 
amounted to $8,026,316. 
On December 31 the unearned pre- 


mium reserve amounted to $2,223,011, an 
increase of $166,129 for the year. Total 
liabilities were $2,649,977, leaving a pol- 
icyholders’ surplus of $5,042,310, of which 
$1,000,000 was represented by capital. 
Reflecting December 31, market quota- 
tions for investments, surplus to policy- 
holders amounted to $5,376,338. 


I.A.C. to Meet in New York 
Instead of Swampscott 


The annual meeting of the Insurance 
Advertising Conference will be held at 
the Hotel Roosevelt, New York, Sep- 
tember 21 and 22. 

Original plans for the meeting sched- 
uled for Swampscott, Mass., at the New 
Ocean House, were changed due to trans- 
portation difficulties and other wartime 
restrictions, and New York City was 
voted the most logical and convenient 
place for the two-day meeting. The de- 
cision to change the meeting place was 
made by the executive committee fol- 
lowing a vote of the entire membership 
taken by mail. 

According to Robert E. Brown, Jr., of 
the Aetna Casualty & Surety, president 
of the I.A.C, the meeting promises to 
be “the most informative and complete 
ever held” and will be a “shirt sleeve” 
affair devoted entirely to business. 


B. F. THOMPSON APPOINTMENT 

Bryson F. Thompson, president of 
Thompson & Peck, New Haven, Conn., 
and of National Association of Mutual 
Insurance Agents, has been made a lieu- 
tenant-commander of the Coast Guard 
Reserves. 
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Royal’s Worldwide Activities in 
1941 Reviewed at Annual Meeting 


Operations of the Royal for 1941 were 
reviewed in the ninety-seventh annual 
report issued by Chairman A. Kentish 


3arnes on the occasion of the annual 


general meeting held in the company’s 
head office in Liverpool on June 3. 
Prefacing his summary of results, Mr. 
3arnes made reference to the fact that 
J. Dyer Simpson, one of the Royal’s 
general managers, had been released to 
take up the important duties of Director- 
General of Administrative Services under 
the Ministry of Supply. ‘We shall miss 
his abilities and personality,” said Mr. 
Barnes, “and in wishing him every suc- 
cess in his new sphere of war activity, 
we look forward to seeing him with us 
again in the not too distant future. 


Aid to Government on War Risks 


“T mentioned last year,” continued Mr. 
Barnes, “that in many important direc- 
tions we were affording help to the 
Government. This assistance has been 
continued and extended. Since the com- 
mencement of the war, we and our allied 
companies have issued on behalf of the 
Government approximately one million 
policies or certificates of insurance un- 
der the various war risks insurance 
schemes. During 1941 a scheme was 
formulated for the handling by insur- 
ance companies of all claims on the 
Government under commodity insurance 
and business war damage policies. 

“For this purpose committees have 
been formed throughout the country and 
the Royal and its allied companies are 
bearing a full share of this work. In 
addition, we have, together with other 
companies, placed at the disposal of the 
Government the services of our techni- 
cal staff for inspection purposes with 
the object of fire prevention and we 
feel that in this field—which is particu- 
larly their own—insurance companies 
can render valuable assistance of na- 
tional importance. 

“Nor are our activities limited to this 
country. We have welcomed the oppor- 
tunity to render similar assistance in 
Canada, India, and the other Dominions, 
while, in the United States of America, 
the technical organizations controlled by 
the companies generally have been active 
in fire prevention service in factories 
and plants vital to the war effort.” 


Premium Results 


Although affected adversely in some 
departments, underwriting experience 
was on the whole highly satisfactory, 
Chairman Barnes said. In the fire de- 
partment the net premium total for 1941 
amounted to £5,754,087 as compared with 
£5,546,224 for 1940. Losses amounted to 
£2,625,849, a profit of £413,649 or 7.19% 
being carried to profit and loss account. 
Losses, although less than in 1940, were 
still abnormally heavy. “In the United 
States of America,” said Mr. Barnes, 
“Our premium income expanded with 
the growth of industrial activity and 
increased commodity prices; but losses 
were also higher, several fires of ex- 
ceptional severity having occurred. With 
the entry of the United States into the 
war many new problems have arisen, 
and we are once again indebted to Har- 
old Warner and his assistant for their 
capable handling of our affairs in a time 
of increasing difficulty and complexity. 


“In Canada, also, losses showed an 
ncrease, but a gratifying expansion of 
remium income helped to produce a 
moderate underwriting profit.” 


The premium income in the accident 
and general departments showed a sub- 
stantial gain over 1940 and profit was 
maintained. Net premiums amounted to 
£6,579,577 as against £5,970,064 for the 
previous year. Losses paid and out- 
standing for 1941 reached a total of 
£3,022,603, with an underwriting profit 
of £528,295 or 8.03%, carried to profit 
and loss account. Commenting on United 
States results Mr. Barnes made the fol- 


lowing appreciative comment: “In the 
United States, the Royal Indemnity has 
again produced satisfactory results cou- 
pled with a considerable increase in 
premium. The year has been a very 
difficult one and our thanks are once 
more due to the president, F. J. O'Neill, 
and to his assistants.” 
Marine Insurance in 1941 

Marine department activities were re- 
viewed at some length by Chairman 
Barnes and the following comments are 
quoted from his remarks: “This branch 
of our operations has necessarily en- 
gaged our attention during the year to a 
much greater extent than is normally the 
case. With our far-flung interests, our 
marine insurance activities are linked 
with commerce nearly all over the world. 
In these circumstances, it is not difficult 
to understand that the conduct of marine 
insurance in wartime is beset with a 
multitude of problems. 

“There has been an increase of marine 
losses, which was inevitable having re- 
gard to the greatly increased hazards 
of navigation due to necessary wartime 
measures. Much thought has had to be 
given to this matter and there has been 
gratifying cooperation among underwrit- 
ers in making necessary adjustments in 
rates to meet a constantly changing sit- 
uation.” 

In concluding his report, Mr. Barnes 
paid tribute to over 560 of the home staff 
serving with His Majesty’s Forces. “A 
cordial acknowledgment is also due,” he 
added, “to those men and women who 


CANADIAN APPOINTMENT 





Donald J. Dunlop Named Assistant Man- 
ager for Dominion of Atlas Assurance 
and Essex and Suffolk 

Clarence E. Sanders, manager for Can- 
ada of the Atlas Assurance and its sub- 
sidiary, the Essex and Suffolk, announces 
the appointment of Donald J. Dunlop as 
assistant manager for Canada of both 
companies. Mr. Dunlop has been in the 
service of the Atlas group in Canada for 
fifteen years. He is a native of. Halifax, 
where he joined the old firm of Rainnie 
& Co., general agents, in 1916, with whom 
he served until 1927. In that year he 
transferred to the Atlas as inspector and 
supervisor for the maritime provinces. 
Recently he has been fire superintendent. 





SPECIAL AGENT FOR AMERICAN 

Western Manager Frederick W. Dore- 
mus of the American of Newark Group 
announces the appointment of William 
H. Froehner as special agent for Iowa, 
operating with State Agent McCormick. 
Mr. Froehner was formerly in the local 
agency business at Muscatine, la. and 
for the last four years was a_ special 
agent with a casualty company in the 
Iowa field. 





remain behind to carry on. There has 
been no slackening of activity—our ac- 
counts are sufficient evidence of that— 
and, in addition, there have been many 
special duties due to the war, not the 
least of which is the handling of the 
Government war risks schemes. All this 
has been capably and willingly shoul- 
dered by a much depleted staff with the 
help of the temporary appointments we 
have been able to make. We thank 
them all for their services.” 


* 





CHART YOUR COURSE 
You're the captain 


You know where you want to go — and what you 
want to do. You're the captain. 


If your ship is to reach its destination, you must 
keep making careful check-ups on your course, and 
bring to bear all the navigation helps you can. 


It's a big job, especially now when new conditions 
confront you. Tire and car rationing, dislocation 
and suspension of certain businesses, curtailment 
of non-defense construction, less insurance spend- 
ing by the heavily-taxed middle-income group, and 
the prospect of doing business without your car — 
all are part of your problems today. Wouldn't it be 
a great help to you if you could get a carefully 
worked-out chart that shows you how to get where 


BOSTON 


you want to go in spite of wartime conditions? You 
can! The booklet Planned Progress” tells you how. 


You know that the only way you can plan a worth- 
while insurance program for one of your customers 
is to make an insurance survey for him. “Planned 
Progress” tells you how the survey method can be 
applied to your agency routine and your selling, 
your advertising, your prospects, and your com- 
petition — in the light of today’s conditions. It tells 
you how you can get a chart based on such a survey. 
A chart prepared for you alone. Send for the booklet 
“Planned Progress” today. Even if you feel that you 
have too many companies at present, you owe it to 
yourself to read this booklet. There is no obligation. 


INSURANCE COMPANY 


87 KILBY STREET, BOSTON, MASSACHUSETTS [mes 


OLD COLONY INSURANCE COMPANY 


AETNA FIRE TAKES TITLE 





Woodbridge Building in New York, to 
Be Permanent Home of Group, Now 
Property of Hartford Company 
The Aetna Fire has taken title to the 
thirteen and seventeen-story Woodbridge 
Building occupying the blockfront on 
William Street from John to Platt 
Streets and known as 100 William Street 
This transaction was consummated at 
the offices of the Charles F. Noyes Co 
Inc., brokers in the deal. The building 
ig a plot of nearly 20,000 square 

ect, 

W. Ross McCain, at the head of the 
Aetna Group, and Charles A. Goodwin 
of Hartford, general counsel for the 
Aetna, were present at the closing as 
well as James A. Beha, president of the 
William-Platt Realty Corporation. The 
other directors of the selling company 
are David C. Broderick, Harlan J. May- 
nard of Boston and John C. Spallone. 
The William-Platt Realty Corporation 
developed from the first mortgage bond- 
holders’ plan of reorganization and was 
appointed by the court early in Febru- 
arv. Messrs. Beha and Maynard were 
selected by the two principal bondhold- 
ers’ committees. Messrs. Broderick and 
Spallone were court appointments. 

Prior to the acquisition of this prop- 
erty by the William-Platt Realty Cor- 
poration it had been in the hands of a 
receiver appointed by the court. Event- 
ually the property will be the permanent 
home of the Aetna Fire Group. 





CHICAGO INSURANCE LIBRARY 





Moves to New Quarters in Insurance 
Exchange Building; Was Founded 
in 1882 
The Insurance Library of Chicago 
after thirty years of service in Suite 
2132, Insurance Exchange Building, has 
removed to new and attractive quarters 

on the same floor in Room 2109. 

Founded in 1882 by the old Fire Un- 
derwriters Association of the Northwest, 
it has played an important part in insur- 
ance education in the city. When the 
old association disbanded in 1928 the 
Chicago Board of Underwriters took 
over the library and generotsly opened 
it to the public as a reference and re- 
search library in insurance. Since then 
it has widened its usefulness, broadened 
its services and greatly increased its 
collection of books, until in its sixtieth 
year it is the largest insurance library 
west of New York. The Cook County 
Inspection Bureau now maintains the 
library. 

Evalyn F. Andrews is librarian. 





Michigan Dep’t. Sues 
Defunct Mutual Directors 


Judge Herman Dehnke of Harrisville, 
Mich., has refused to dismiss the suit 
brought by Commissioner Eugene P. 
Jarry of the Michigan Insurance De- 
partment charging nine former directors 
of the defunct Lapeer Farmers Mutual 
Fire with malfeasance, misfeasance and 
non-feasance in office. Judge Dehnke, a 
visiting jurist in the Lapeer Circuit Court, 
denied a defense motion to dismiss but, 
by ruling, limited scope of the litiga- 
tion, 

The suit, unprecedented in Michigan 
history, is expected to go to trial within 
a few months. So far the litigation has 
been confined to a battle of briefs. 
Charles R. Bowles is the present active 
receiver and Walter S. Foster, Lansing 
attorney, is representing the Commis- 
sioner in the suit. The present receiver 
is endeavoring to collect assessments 
totalling some $200,000 against the mu- 
tual’s membership. 


APPOINTS H. E. PINK 

Harold E. Pink has been appointed 
branch manager at San Francisco fot 
the Canadian Fire Insurance Co, and 
the Canadian Indemnity Co., succeeding 
the late N. S. Pistolesi. Mr. Pink has 
been with the two companies for thirteen 
years and in 1938 he was transferred to 
the Los Angeles branch where he has 
been in charge of the casualty depart- 
ment. a 
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1942 Supplement Is Issued to 
‘Facts and Comments” of B. D. O. 


pies of the 1942 supplement to 





“Facts Comments Regarding Sound 
Insurance” have just come off the press, 
s announced by Milton W. Mays, 
lirector of the Business Development 
© ¢ ind distribution of this book to 
se persons whose names are carried 
he active mailing list of the B.D.O. 

vill begin immediately. 
order to conserve paper the size 
the current supplement has been re- 
iced to thirty-one pages, which is con- 
ialler than in previous years. 


duction in size has been accom- 


plished by a rearrangement of statistical 
lata nd by presenting material in sum- 
iry form wherever possible. None 
f the essential information on which 
Iders of “Facts and : ‘Comments ‘! 
ive come to depend has been omitted 
m this year’s edition. 
The 1942 supplement is divided into 
hree main sections dealing with general 


Associated Factory Mu- 
In these 


mutus ils, 


tuals and reciprocal exchanges. 


Sessile Future dati N. J. 
Courses on Production 


educational committee of the New 


The 


Jerse Association of Insurance Agents 
is taking a poll of the twenty-one coun- 
ties of the state to determine whether 
he production forums should be contin- 


1 or suspended for the duration of the 
W These courses have been conducted 
under the auspices of the association and 
he University of Newark. Because of 
gas shortage, service of so many younger 
igents and their employes in the military 
and other factors there is some 
concerning the success of the 
next season. During the sea- 
closed more than 425 agents 
employes enrolled in these 





services 
doubt 
courses 
just 
and their 


Irses. 





June Fire Losses Drop 


Fire losses in the United States during 
June were $22,410,000, according to the 
estimate given out by the National Board 
of Fire Underwriters. The losses in June 
were 10% less than those in the same 
month a year ago, when they totaled 
$24,943,000. This is the fourth successive 
month this year in which the fire 
have been sharply lower than in the cor- 
responding month of last year. In June, 
1940, were $19,506,000. 


“LARRY” sig HONORED 

ers Association of New 
ly gave Lawrence Daw 
ner on the occasion of 
Syracuse division man- 


losses 


losses 








testimonial ¢ 


his retirement as 


ager of the New York Fire Insurance 
Rating Organization after twenty-nine 
years of service. Mr. Daw was given 


a pair of traveling bags and a leather- 
bound book with appropriate wording 
commemorating the dinner and signed 
by 103 of his friends who were present. 
Among those attending were General 
Manager W. J. Ward and Assistant 
General Manager H. D. Rice. 


sections are given the statistical data 
concerning the 1941 operations of the 
more prominent non-stock carriers in 
these classes. There are also included 
in the 1942 supplement a summary of 
1941 operations of the several types of 
fire insurance carriers and a brief 


3.D.0. bulletin 


and 


resume of the annual 


distribution of losses 


on premiums 
by types of carriers. In previous years 
this entire bulletin was pebinieeonh in 
the supplement but this year recipients 


of the 1942 supplement are advised that 
copies of this bulletin will be furnished 
them upon request. 


Copies of the 1942 supplement to 
“Facts and Comments... ” will be sent 
to all company men and to those agents 
and brokers who have previously re- 


quested that their names be carried on 
the active mailing hst of the Business 
Development Office. Others desiring cop- 
ies of this material should contact one 
of the capital stock fire insurance com- 
panies with which they do business. 


Kay aioe rae 
Heads New Jersey Women 


Dougherty has been re-elected 
the Insurance Women of 
New Jersey. Other officers are as fol- 
lows: first vice-president, Claire E. Mc- 
Curry; second vice-president, Reba N. 
Obus; secretary, Dorothy Schlicting; 
treasurer, Anne C. Dirion; financial di- 
rector, Elizabeth Clark. 

The 1942 year book of the association 
has been issued and contains a mem- 
bership role, list of officers and com- 
mittees, a history of the association and 
a brief review of meetings held. 


Kay 
president of 





904 IN N. J. AGENTS ASSOCIATION 


The New Jersey Association of Insur- 
ance Agents now has a membership of 
904 agencies. It is hoped that this mark 
can be boosted to 1,000 by the time the 
annual convention is held on September 
17 in Trenton. 





F. J. JACKSON IN U. S. ARMY 

Franklyn J. Jackson of G. H. Jackson 
Co., 110 Fulton Street, New York City, 
insurance brokers, has been ordered to 
Camp Edwards on Cape Cod, Mass., as 
first lieutenant, army engineers. 









PHOENIX OF LONDON 
L. & L. & G. 


AMERICAN 
FIDELITY - PHENIX 









HARTFORD 
NORTH AMERICA 


Membership of Agents’ 
Ass’n at Record High 


TOTAL NOW GIVEN AS 16,369 

Chairman F. R. A. McGlynn of Mem- 

bership Committee Says There Is a 
Net Gain of 132 Agencies 





A new high membership mark of 16,- 
369 was reached early last week by the 
National Association of Insurance 
Agents, it has been announced by F. R. 
A. McGlynn of Worcester, Mass., chair- 
man of the National Association’s mem- 
bership committee. Not only does this 
top all National Association membership 
records, Mr. McGlynn said, but repre- 
sents a total net increase of 132 mem- 
ber agencies since the beginning of the 
last fiscal year, September 1, 1941. 

Although the total net increase to date 
in the current fiscal year may not appear 
at first glance to be large, Mr. Mc- 
Glynn points out that there has never 
been a time when more individual agents 
branches of 


were closing shop to enter 

the armed or civil services, or when so 
many agencies with depleted producing 
staffs were consolidating. This trend 
has brought about a relatively large 
number of member agencies dropped 
from state and National Association 
rolls, which has been offset only by dili- 
gent replacement campaigns, the chair- 


man said. 
Many New Local Boards 
Considerable credit for this new mem- 
bership record is given by Mr. McGlynn 
and his committee to the increased scope 


and value of services offered by local 
boards, state associations and the na- 
tional organization. New local boards 
are being formed in many centers 
throughout the country, he said, and 
several dormant or relatively inactive 
local associations are reorganizing on 


the basis not only of greater service 
to existing members but to effect a more 
solid front in the community. 

Two recent developments in the insur- 
ance field have contributed materially 
to the services available to member 
agents and their employes through their 
local and state associations, Mr. Mc- 
Glynn said. One is the educational guid- 
ance and facilities offered through the 
educational division of the National As- 
sociation, and the other is the advice 
and counsel being furnished to members 
by a majority of local and state asso- 
ciations in relation to the War Damage 
Corporation application, policy, rules and 
regulations. 





Carter, Lepper Honored 
By the Fidelity-Phenix 


George W. Carter, president, and L. 
J. Lepper, secretary-treasurer of the De- 
troit Insurance Agency, were presented 
at a luncheon last week in Detroit with 
medals acknowledging twenty-five years’ 
representation of the Fidelity-Phenix of 
the America Fore Group. The presen- 
tation was made by E, A. Henne, vice- 
president and manager of the Western 
department, and Hugo W. La Rue, sec- 
retary of the company at Chicago. State 
Agent L. J. Gilmour handled the ar- 
rangements. Mr. Carter is one of the 
leading insurance agents in the United 
States. 
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Underwriters Increase 
Wartime Marine Surcharge 


Marine underwriters in this market 
yesterday announced increases in the 
wartime marine surcharge rates on cargo 
shipments. The increased rates will be 
effective immediately on special risks 
and thirty-day notices are being sent to 
open policy assureds advising them of 
the new rates which will be effective 
under those open policies on shipments 
made on and after August 15. 

One of the most important changes 
is in the Western Hemisphere, the sur- 
charge rate being increased from the ex- 
isting 144%, which was adopted in Janu- 
ary of this year, to 3%. However, a 
number of exceptions have been made 
for special voyages which may be short 
in duration or for which it was felt 
special consideration: could be given, so 
that while the base rate is 3% there 
are rates as low as 10¢%, and on voyages 
confined to certain harbors, rivers, lakes, 
bays or canals, no surcharge is applic- 
able. 

The %% surcharge rate which _ has 
been applicable to shipments to or from 
ports in the United Kingdom, Irish Free 
State and Continent of Europe, Azores, 
Madeira, Canary and Cape Verde Islands, 
Greenland and Iceland has been in- 
creased to 34% and the %% surcharge 
rate anglicsbhle to shipments to and from 
ports in the Mediterranean, Black and 
Red Seas, Gulf of Aden and Persian 
Gulf, French Morocco north of and in- 
cluding Casablanca and Spanish Morocco 
including Tangier has been increased 
to %% 





License in Owner’s Name 


Does Not Void Disability 


The Appellate Division of the Supreme 
Court of New York, affirming the Ap- 
pellate Term Court, has ruled that an 
assured owning a business may collect 
disability even if he has had to renew 
a business license in his own name. 

The insured, Solomon Fertig, owned a 
stand dealing in cigarettes, cigars, news- 
papers, etc., claimed illness and inabil- 
ity to attend the stand which he had 
conducted for thirty-eight years. In- 
suror, the Travelers, urged that wit- 
nesses’ testimony proved that the stand 
continued to operate, that even prior 
to the alleged disability the owner was 
not always in attendance and still the 
stand continued to operate. 

Assured’s counsel, however, contended 
that the fact that it was necessary for 
the assured to go to a license bureau to 
obtain a license should not prevent him 
from collecting disability, as this was 
not “engaged in business within the 
meaning of the policies in suit.” This 
contention was upheld. 


SEEK TO TAX LLOYD’S RISK 

The insurance and legal departments 
of the State of Tennessee are seeking 
to get from London Lloyd’s a 244% pre- 
mium tax on business written during the 
last six years. It is stated that Lloyd’s 
and others sold nearly $2,000,000 insur- 
ance on a lumber risk, upon which a 
large loss occurred. 
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With the rush of war damage applica- 
tions felt throughout its country-wide 
organization, the Fireman's Fund set up 
, separate force of 250 trained employes 
to handle only war damage insurance 
| applications at its head office in San 

Francisco and at its branches in New 

York, Boston, Atlanta, Chicago, Los 

\ngeles and Seattle. ; 

“While these WDC units have held 

their own against counter demands and 

incoming mail, the peak is past and 
smoother days are ahead, according to 

4. J. Dallas, supervisor for the Pacific 

department who set up methods of pro- 
» cedure. At the San Francisco unit, sixty 
| men and women are checking and cod- 
ing the 3,500 applications received daily. 
This crew was compelled for two weeks 
to work well into the night. 

Applications pass through many hands. 
' First they must be stamped with date 
of arrival, then verified as to correct- 
ness of required information. The veri- 
fed applications are then sorted by fidu- 
ciary and geographical code number and 
sent to the tracer desk where policies 
are assigned and the terminal number 
of the policies added to the applications. 
Policies and applications are then re- 
corded, and premium payment together 
with stubs four, five and six are sent 
to the cashier. Policies are then writ- 
ten and made ready for signature of the 
underwriter. 

The largest liability assumed on any 
one risk was for $157,000,000 and among 
the larger single premium checks han- 
dled at San Francisco was one from the 
Golden Gate Bridge authorities for $40,- 
869. 

More than 82,000 mimeograph forms 
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JAMES H. McCLURE DIES 








' Was Special Agent in Maine for Conti- 
nental and First American for 
Thirty-three Years 
{ James Harvey McClure, special agent 
in Maine for the Continental and First 
American Fire of the America Fore 
Group, died suddenly on Friday night, 
July 10, at his home in Bangor, Me. Mr. 
McClure was born January 22, 1882, in 
Bangor. Educated in the Bangor public 
schools, he entered the University of 
Maine and graduated with the class of 
195. At college he won his “M” in 
| track and tennis, was managing editor 
of Campus, the university paper, and 
assistant business manager of Prism, 
the class year book. He was a member 

of Beta Theta Pi fraternity. 
' Mr. McClure came from an insurance 
' family, his father having represented the 
Continental since 1884. Upon graduat- 
ing from the University of Maine he 
went into a local agency at Bangor and 
on April 1, 1909, went with the Conti- 
nental as special agent for Maine and 
had been in that position ever since. 
Mr. McClure was a member of the 
"New England Insurance Exchange since 
1909 and a member of the executive com- 


mittee for two years in 1920 and 1921; 


salso.a member of the Blue Goose since 
ithe New England Pond was instituted. 
He was a member of St. Andrew's 
Lodge, No. 83, F. & A. M., and a mem- 
ber of the Penobscot Valley Country 
ub, 

Mr. McClure is survived by his widow, 
pGladys Wiley McClure; a son, James 
Wiley McClure, and a daughter, Dorothy 
McClure, 





KEMPER DIES IN CINCINNATI 
Roger H. Kemper, for forty-four years 
agent at Cincinnati for the Aetna (Fire) 
Insurance Co., died recently after a 
brief illness. He was a life-long resi- 
dent of Cincinnati and a graduate of the 
Qiversity of Cincinnati. He was a di- 









rector of the Walnut Hills Savings & 
om Co, and member of the Cincinnati 
ire Underwriters ‘Association. 





Fireman’s Fund Has 250 Employes 
Working Solely on War Insurance 


containing information, instructions and 
questions and answers about war dam- 
age insurance have been mailed to 
agents and brokers by Fireman’s Fund. 
The head office unit has received con- 
siderable praise for its efficient opera- 
tion from Pacific Coast insurance men. 


Application for Coverage 
Not an Insurance Contract 


An application for fire insurance made 


subject to the approval or rejection of 
the company is merely a step in the 
creation of the contract to insure and 


is not a contract of insurance, ruled the 
Oklahoma Supreme Court June 9 in the 
case of the Prudential Fire v. A. O. 
Stanley, Golda Stanley and W. P. West- 
fall. 


The opinion held that the application 


has attained the position of a proposition 
on one side and requires acceptance by 
the other side before it can be said that 
the minds of both parties have met upon 
the terms and conditions to a contract 
to insure. 

To become effective acceptance of an 
application must be in terms offered and 
where it is on different terms the con- 
tract can not be complete until the ap- 
plicant has s‘gnified his acceptance of 
the new terms, the ruling continued. 
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GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. Incorporated 1872 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. + Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. + Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS. Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. + Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


PHILADELPHIA, PA. Incorporated 1832 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. «+ Incorporated 1914 











DANIEL R. ACKERMAN. . New York City 


Vice-President and Secretary, Great American 
Insurance Company 


EARL D. BABST.....:.:. New York City 
Chairman of the Board, American Sugar Refining 
Company 


H, DONALD CAMPBELL. New York City 
President, Chase National Bank of New York 


ARTHUR O. CHOATE. .. . New York City 
Clark, Dodge & Co. 
















DIRECTORS GREAT AMERICAN INSURANCE COMPANY 


JOHN M. DAVIS........ New York City 


Chairman of the Board, Delaware, Lackawanna 
& Western Railroad Co. 


LOUIS W. DOMMERICH. New York City 


L. F. Dommerich & Co., Commission Merchants 


PERCY H. JOHNSTON... . New York City 


Chairman of the Board, Chemical Bank & Trust Co. 


M 


SAMUEL McROBERTS. ,. .New York City 
ALEXANDER R. PHILLIPS. New York City 


Vice-President, Great American Insurance 
Company 








WOUREIANG EE RIP. o.oo c cece cccscccasicc New York City 


President, Great American Insurance Company and Affiliated Companies 


JESSE S. PHILLIPS....... New York City 


Vice-President, Great American Insurance Com- 


HOWARD C. SMITH..... New York City 


ROY B. WHITE......... Baltimore, Md. 


President, The Baltimore & Ohio Railroad Co. 


GARRARD B. WINSTON. New York City 


Shearman & Sterling, Attorneys 


pany. Formerly Superintendent of Insurance 
of New York 
Estate Trustee 


AURICE J. SULLIVAN. . New York City 


President, American Can Company 
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Hardesty Once Ran N. Y. 
Bank Insurance Dep’t 


U. S. CHAMBER’S NEW MANAGER 

Went to Europe With Trade and Finan- 

cial Missions; His Educationai Back- 
ground; Missouri Man 





Paul L. Hardesty, whose appointment 
as manager of the insurance department 
of the Chamber Commerce of the 
United States was printed in The East- 


of 





Harris & Ewing. 
PAUL L. HARDESTY 


ern Underwriter last week, has been as- 
sistant manager of that department. He 
brings a and intensive business 
and banking experience to the adminis- 
tration of the Chamber's insurance de- 


broad 


partment. 

Born in Monroe County, Missouri, he 
received his education in Missouri State 
Teachers College, and, later, in insur- 


ance, economics and business at North- 
western University School of Business 
Administration, American Institute of 
Banking, Kent College of Law and Sum- 
mer sessions of Harvard School of Busi- 
ness Administration. He taught in high 
schools and colleges and served in first 
World War as a lieutenant in the U. S. 
Navy. 


Experience With Banks and in Europe 


Mr. Hardesty became an officer of 
Union Trust Co., Chicago, in the 1920's, 
directing public relations and business 
development activities of that bank, he 
assisted in the development of a life 
insurance trust plan which was widely 
accepted by the insurance industry and 
banks throughout the country. Later, 
after becoming associated in 1930 with 


the Chatham-Phenix National Bank & 
Trust Co. of New York, as assistant 


vice-president, he was given direction of 
the bank’s insurance accounts, coordinat- 
ing the placing of fire and casualty in- 
surance in connection with many proper- 
ties supervised by the bank, and conduct- 
ing special studies of the insurance busi- 
ness in 1932 and 1933. In the Summer of 
1925 he went to Europe in connection 
with German reparations and in 1934- 
1937 was attached to trade and financial 
missions in Europe. He is one of the 
founders of the Chicago Economic Club 
and has given service as a member of 
the American Bankers Association and 
Reserve City Bankers Association, as a 
director of the Financial Advertisers As- 
sociation, and in the Chicago Association 
of Commerce as a member of the For- 
eign and Domestic Commerce and Mem- 
bership Committees and in other capaci- 
ties. 

In this critical period when the institu- 
tion of insurance is making such a tre- 
mendous contribution to the nation’s war 
program, to the continuation of the 
American system of free enterprise and 
all that the American system implies, 
Mr. Hardesty assumes his new responsi- 
bilities in the conviction that the work 
of the National Chamber’s insurance de- 
partment will be particularly and increas- 
ingly important not alone to the overall 
operations of the Chamber, but also to 
the insurance industry in meeting the 
many unprecedented problems of the 
war emergency and those that must be 
faced in the post-war period. 











Reinsurance Managers and Intermediaries 


A. Rendtorff, President 
J.W. McLoughlin, Asst. Secy. 


116 JOHN STREET, NEW YORK 
Telephone: BEekman 3-3430 


LONDON 





No War Damage Insurance on 
Property of the U.S. Government 


War damage insurance will not be re- 
quired on United States Government- 
owned property wherever such property 
is satisfactorily identifiable and segre- 
gated from property of others, S. M. 
Robinson, chief, procurement and mate- 
rial, of the Navy Department, has an- 


nounced. 

In certain instances, however, it may 
be desirable to purchase war damage 
coverage. Contractors expecting reim- 
bursement for the cost must secure the 
approval of the insurance division, Office 
of Procurement and Material, before 
placing such coverage. 

Typical examples of government-owned 
property on which war damage insurance 
will not be required are complete plants, 
including machinery and equipment 
(contractor operated), wholly owned by 
the government; merchandise (raw 
materials, work in process and completed 
products) owned by the government, 
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Losses paid exceed 


American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Knickerbocker Insurance Company of New York 
Organized 1913 


Merchants and Manufacturers Insurance Company 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 


Corroon & Reynolds, Inc. 


MANAGER 
92 William Street, New York 





Two Hundred and Fifty Million Dollars 


‘‘Re-insurance is the Key to 
Successful Underwriting’’ 





























Paul R. Willemson, Vice-Pres, 
Howard Shadwell, Asst. Secy. | _ 


TORONTO |) 
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which is separately identifiable and in 
no way a part of the contractor's other 
such property; machinery and equip- | 
ment in contractor’s plant belong to 
the government, even though used by 
the contractor; additions to contractor 


owned property (buildings, machinery 
and equipment), if government-owned 
buildings, machinery and equipment 


form an integral part of the contractor's 
other buildings and are immediately at- 
tached thereto, war damage insurance 
may be permitted. 

Wherever buildings, machinery and 
equipment are segregated from contrac- 
tor’s buildings, even though on_ the 
premises, war damage insurance is not 
necessary. 





Shipbuilding 


Shipbuilding facilities—the foregoing 
principles will apply to government: | 
owned shipbuilding facilities. Ships un- | 
der construction—when the property of 
the government, will not be insured for 
war damage. 

Emergency plant facilities, financed 
under the sixty month reimbursement 
contract. Since under such contracts 
it is difficult to separate the insurable 
interests of the government and of the 
legal owner, full war damage insurance | 
may be procured. In those cases where | 
the ownership of merchandise (raw mate- 
rials, work in process including ships f 
ander construction and completed prod- 
ucts) is not clearly that of the govern: [ 
ment or of the contractor, the following 
principles apply: , 

a. If such merchandise is identifiable 
as allocated to a navy contract and ap- 
proval of purchases of war damage cov- 
erage is denied, it will be the policy o 
the Navy Department to relieve the cot 
tractor of the responsibility for the wat 
damage risk as respects such merchar- 
dise. ; 

b. If such merchandise is not ident 
fiable as allocated to a navy contract, the 
principle of pro rata responsibility, the 
Navy Department assuming the risk for 
its proportionate share of such mer [| 
chandise, will be acceptable to the Navy | 
Department. 








GRAIN WRITING EXPANDS 
Member companies of the Underwrit- 
ers’ Grain Association of Chicago art | 
insuring about $200,000,000 worth of grain | 
and seeds which is about twice the 
amount written two years ago. 





GLOBE & REPUBLIC DIVIDEND 
Directors of the Globe & Republic 0 
the Corroon & Reynolds Group hav 
declared a semi-annual dividend of 2 
cents a share, payable August 1 to stock 
holders of record July 20. 
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Bird’s-Eye View of a Community 
Will Help to Write More Business 


Robert F. Moore, New Jersey state 
agent for the Boston and Old Colony 
and most loyal gander of the New York 
City Blue Goose, believes that a bird’s- 
eye view of any community will provide 
a producer with good leads for selling 
additional protection. Mr. Moore is 
well known in Eastern states and is 
sn able company field representative. 
His views, as published in the current 
isste of the Accelerator of the Boston 
and Old Colony insurance companies, 


follow : 

Tomorrow, go to the top floor of one 
of the taller buildings in your neighbor- 
hood and look over the town, thinking 
of it only from an insurance standpoint. 
You will notice a building has been re- 
moved recently from the corner of the 
main street, perhaps, and the lot made 
into a parking station. If you are on 
your toes, you will realize that the ad- 
joining buildings should be the subject 
of re-rating because of the elimination 
of the exposure charges, and will make 
a memorandum to sell garage keepers’ 
legal liability insurance to the owners 
of the parking lot. 

Supplemental Coverage on Churches 

Notice the height of some of the 
church spires. You will recall, perhaps, 
that you never suggested to your church 
trustees the necessity for carrying sup- 
plemental contract to cover damage that 
might be caused by aircraft, by wind- 
storm, or by the oil burner which was 
recently. installed. 

Take a look at the most congested 
block. It is dominated by a large store, 
which store makes the rates on the ad- 
joining properties higher than most as- 
sureds feel they should be. It may occur 
to you that it should be a simple matter 
to install outside sprinklers to guard 
against this exposure, thereby reducing 
the exposure charges from one-quarter 
to one-half. 

To the rear of the store is an alley- 
way, let us say, with a great deal of 
merchandise piled on the sidewalk await- 
ing the arrival of the truckmen. You 
will want to check the daily report of 
the transit policy to be certain the mer- 
chandise on the sidewalk is covered in 
the event of theft before it is picked up 
by the truckmen. 

Re-rating 

You will notice, perhaps, that a fur- 
niture store or other high-rated occu- 
pant has moved out of some building 
you insure and has been replaced by a 


grocery or some other store with mini- 
mum-rated occupancy. You should im- 
mediately consider re-rating the prop- 
erty, and in such re-rating it would be 
well to solicit the insurance also on the 
new tenants because their insurance also 
will be affected. 

A few blocks away are the premises 
occupied by the A. B. C. Butter & Cream 
Co. You will recall that you have never 
talked with the president of the concern 
about extra expense insurance in con- 
nection with his plant, or his fleet of 
trucks, which are equipped with special 
bodies and which would probably require 
months to replace in the present market. 

There is a manufacturing plant in the 
distance, and you will recognize it as 
one that has just signed a large Gov- 
ernment contract. They are bound to 
expand, and they will need your help 
in reviewing the plans so that they may 
have the best fire-preventive layout in 


order to facilitate production of the 
Government orders, and at the same time 
secure the lowest possible insurance 
rates. 


Warehouse Coverage 


In another direction you see a sprin- 
klered warehouse. You know the owner 
is carrying sprinkler leakage insurance 
on the building. But you wonder what 
would happen if an airplane hit the 
sprinkler tank. On _ reviewing your 
sprinkler leakage policy you find that it 
excludes any sprinkler leakage damage 
done by aircraft or objects falling there- 
from. You decide to hurry over and 
secure the policy, so you may attach 
an endorsement to include this cov- 
erage. 

While you are there you might dis- 
cuss with the warehouseman the advisa- 
bility of carrying sprinkler leakage legal 
liability coverage, because a laborer to- 
day is sometimes careless and someone 
might leave a window open, which would 
cause the sprinklers to freeze with a 
great deal of resulting damage to the 
contents of the warehouse. And what 
about repairs and replacements cover- 
age? 

It is quite surprising to see the num- 
ber of garages and other classes of risk 
on which the schedules have recently 
been revised and which risks are all 
eligible for re-rating. You decide that 
when you return to the office you will 
have the girl make a note of each of 
these, and you will familiarize yourself 
with the various schedule changes and 
then start a campaign to secure your 
share of that particular type of risk in 
your vicinity. 


You will be amazed at the number of 


AWARDS TO HONOR STUDENTS 





President Page of Fireman’s Fund Pre- 
sents Prizes to Those Getting Highest 
Marks in San Francisco 

Charles R. Page, president of the Fire- 
man’s Fund, last week presented eight 
awards to students attaining highest 
grades in the Insurance Institute of 
America examinations conducted by the 
Fire Underwriters Association of the 
Pacific at San Francisco. 

The students who received prizes were 
A. P. Cummings, Hartford Accident & 
Indemnity, whose mark of 97% in Cas- 
ualty Course III was highest of the 
grades; Kennon P. White, St. Paul 
Group, whose mark of 94.5% was high- 
est in Fire II; Tilson Barrows, Royal- 
Liverpool Groups, highest with 91.5% in 
General Principles; Richard Woolley, 
Springfield Fire & Marine Group, h gh- 
est with 81% in Fire III; H. T. Brett, 
Marine Office of America, highest in In- 
land Marine with 81.5%; C. F. Vannice, 
Balfour Guthrie & Co., highest in Ocean 
Marine III with 73.5%; Marston Fields, 
Associated Indemnity, and Ian E. Lang, 
Finn-Elbow & Medcraft, tied for high 
marks in Casualty II with 90.5%. 

Mr. Cummings, who was also last 
year’s winner of the $50 award, was 
again presented with a check for $50 by 
Mr. Page for highest rating in all divi- 
sions. Mr. Vannice was highest in Ocean 
Marine II last year. Each of the other 
students received $25. 

Fireman's Fund has given prizes each 
year since 1933 to encourage young men 
in their studies of the insurance business. 





GREATHEAD WITH AIR CORPS 

Robert Greathead, Virginia state 
agent for the Pearl Assurance Co., has 
received a commission as first lieuten- 
ant in the Army Air Corps and_ has 
been assigned to a camp in the middle 


West. In his absence, it is understood 
that the Pearl will handle its Virginia 
business from its Washington, D. C. 
office. 





electric signs on properties which you 
insure. You will make a note of literally 
hundreds of prospects for neon sign 
coverage; you will also make a note to 
review the customer’s liability policies 
to be certain they also cover the sign. 
If you will take the time to get a bird’s- 
eye view of your town, you will return 
to your office with enough ideas and 
work to keep you busy for many days. 
And I feel you will want to make many 
visits to that high building for a further 
analysis of live prospects. If there are 
no tall buildings in your community, the 
same sort of review is possible, of course, 
by just keeping your eyes open when 
you are out making calls—and by mak- 
ing notes. 


War Risk Insurance Bill 
Approved by Canadian House 


The Canadian House of Commons gave 
approval in committee of the whole to 
the War Risk Insurance and Compensa- 
tion bill for the protection of Canadians 
who suffer property damage during the 
war. It will become operative as soon as 
possible after receiving final approval. 
James Matson of Montreal, general man- 
ager of the Royal, will be supervisor 
of war damage insurance. For some 
time he has been at work on a plan of 
operations. 





Eagle Fire to Vote on 
Reduction of Par Value 


Stockholders of the Eagle Fire of 
Newark will hold a special meeting on 
Thursday, July 30, to vote on recom- 
mendations of directors for a reduction 
in the par value of shares from $2.50 to 
$1.55 each. This would reduce the 
amount of paid-in capital stock from 
$815,000 to $505,300 and add $309,700 to 
surplus account. 





TORONTO INSTITUTE ELECTS 

W. C. Butler of the Pearl has been 
elected president for 1942-43 of the In- 
surance Institute of Toronto. Elected 
Honorary Patron was Gordon C. Conant, 
attorney- general of Ontario and minister 
in charge of the Ontario Department of 
Insurance. Honorary president is John 
Fanning of the Employers’ Liability. 
Elected vice-presidents were the fol- 
lowing: A. J. Mylrea of Reed, Shaw 
and McNaught; N. J. Ross of the Union 
of Canton; and P. L. Waylett of the 
London Lancashire. Secretary is Joseph 
H. King. 





FIGHT WASTE PAPER FIRES 


Public attention is being directed by 
the Chamber of Commerce of the United 
States to seriously increased fire hazards 
caused by large accumulations of waste 
paper. The War Production Board has 
suspended for an indefinite period furth- 
er collecting of paper waste in all but a 
few regions, where collections can be 
carried on economically. Large surpluses 
are awaiting disposal in many communi- 
ties. Several recent destructive fires in 
schools and churches are attributed to 
improper storage of paper. 





SCHOOLEY GOES TO BOSTON 

O. J. Schooley, formerly special rep- 
resentative for the Central Manufactur- 
ers’ Mutual Insurance Co., Van Wert, 
Ohio, in Arkansas and Louisiana, has 
been appointed manager of the Boston 
branch office of that company. 

Mr. Schooley’s fire insurance experi- 
ence, dating back to 1928, has been en- 
tirely with mutual companies. He has 
been employed by the Central since 1936. 








RENT INSURANCE: Loss 








of rents on business or liv 
ing quarters due to fire or 
extended coverage perils 
would be more serious than 
ever under present conditions. Scarcity of mate- 
rials and labor would greatly lengthen the period 
during which the landlord suffers loss of income, 
perhaps more than one year. Are your assured 
properly protected? It is your responsibility to ex- 
plain the advantages of this all-important coverage! 






ing costs. Should fire destroy or damage 
their property, rent of temporary quarters and 
other fixed expenses might be a serious problem. 
Guard your assured against this unnecessary risk. 
Their need for Rental Value Insurance is 


greater than ever! 


RENTAL VALUE_INSUR- 
ANCE: Homeowners face ad- 


ditional financial burdens in 





greatly increased taxes and ris- 
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War Damage Committee Named 


(Continued from Page 1) 


George F. 
Brokers 


New York; 


General 


City of 
president, 
Joseph F. 
New York Department; 
Rvan, chief of fire and marine 
New York Department. 
Conferences Held in New York 
Several conterences of insurance men 
iave been held in New York, including 
one with Insurance Department officials, 
to secure viewpoints on whether gaps 
do exist between Government war dam- 
age insurance and _ private insurance 
company fire and extended coverage in- 
surance, Some insurance executives have 
stated that private insurance assumes 
liability where the War Damage Corpo- 
ration coverage leaves off, providing a 
property owner carries extended cover- 
age protection. Others cla‘m there are 
borderline which the com- 
panies might because of the 
exclus‘on which would 


bureau, 


loss cases 
not assume 


clause and 


war 

not be assumed by the WDC for the 
reason they were not sustained during 
an enemy attack. 

One of these borderline cases invo'ves 


the possibility of a seacoast patrol plane, 
on the lookout for submarines, falling 
and hitting a building, or losing one or 
more of its bombs, with explosion dam- 
age to property. Such a plane in seek- 
ing out submarines which torpedo 
United Nations vessels is technically “re- 


sisting enemy attack” even though those 
attacks are made on shipping. Then 
there is the case of military planes just 


on maneuvers, but carrying bombs for 
practice work. Who covers the damage 
resulting from accidents to those planes ? 

WDC Memoranda 
bulletins were issued this week 
by the War Damage Corporation to its 
fiduciary agents. No. 3 states that Chi- 
cago and Cook County are to be treated 
together as Code No. 21. Continuing, the 
memorandum states in part: 

“If the property covered is in more 
than one coded geographical location, 
the geographical code number 99 (blan- 
ket) should be used in the policy num- 
ber, with an approximate distribution 
of coverage by coded locations shown 
on the application or on a schedule at- 
iched thereto. Such distribution should, 
of course, be used in compiling the sta- 
tistical report referred to in Section 8 
of the War Damage Regulations ‘B.’ 


Two 


“You are also advised that WDC Form 
No. 11, schedule of property, will not be 
reprinted by this corporation, and that 


when the present stock is exhausted fur- 
ther supplies should be printed by you 
and charged as an operating expense 


of WDC. In this regard, however, it 
should be noted that this form is re- 
quired to be used only in instances 


where the number of properties covered 
is in excess of the number that can con- 
stag be shown in the appropriate 
code blocks on the application forms.” 
Washington Insurance 
Governor Langle of the State of 
Washington advises that the state capi- 
tol, some institutional buildings and stra- 
bridges, including the Lake Wash- 
ington and Vancouver bridges, have been 
covered with war damage insurance to- 


fegic 


taling $46,000,000. The state capitol group 
at Olympia, including the old capitol 
building and power house, was insured 
for $10,000,000, the University of Wash- 
ington for $20,000,000, Western State 
Hospital at Ft. Steilacom for $3,000,000; 
Western College of Education for $1,- 
CO0.000, and others 
Several Questions Answered 

I} epl to several questions asked of 
rank A. Christensen, executive vice 
pre ig oe of War Damage Corpora 


, by the Corroon & Reynolds Group 
tam week regarding the handling of bind- 
ers for war damage indemnity, answers 


were forthcoming over the week-end 
The questions and answers follow 
Question—Up to the present time no 


form of earned premium certificate has 


Sullivan, 
Association ; 
Collins, chief of rating bureau, 
Charles E. 





been provided. Will such form be sent 
to fiduciary agents ? 

Answer—None will be sent. 
of voucher will suffice. 

Question—Does the minimum premi- 
um rule of $3 apply in the case of an 
earned premium, or will the actual pro 
rata earned premium be applicable ? 


Any form 





Question—Do you interpret that the 
term “gross earned premium” is intended 
to eliminate any producer’s commission 
or fiduciary agent’s allowance ? 

Answer—Yes. 

Question—Where a binder is closed 
out, 1s it permissible for the fiduciary 
agent to destroy same, or must all bind- 
ers or binder records be kept by the 
fiduciary agent? 

Answer—They must be kept. 


Coverage in New Orleans <> 
New Orleans insurance offices are re- UNDERWRITERS CORPORATION as 
turning to normal after more than two 111 JOHN ST., NEW YORK 349 PINE ST., SAN FRANCISCO 4) 
weeks of day and night work handling Havana, Cuba Manila, P. I. Bogota, Colombia, S. A. 
the rush of applications for war dam- Shanghai, China Hong Kong 7 


age insurance. A number of agents sent 
applications direct to their home offices 








AMERICAN INSURANCE for 
AMERICAN PROPERTY OVERSEAS 


Today’s unusual conditions make it more thay ever impera- 
tive that American-owned properties in foreign lands be 
No. fully protected by American insurance. 

The AIU, serving as foreign managers for a group of 
American fire and casualty companies, enjoys an enviab!e 
reputation built on the manner in which its business is con- 
ducted—even under present trying situations. 

We invite brokers and agents to confer with us regarding 
reliable insurance service for American properties abroad. 


AMERICAN INTERNATIONAL 


REPRESENTATIVES IN KEY CITIES THROUGHOUT THE WORLD 


Rlo, 
sme, 








but many availed themselves of the serv- 
ices of the three local fiduciary agents 
—Lafayette Fire and the general agen- 


DD OOO 
GEOFFREY TOYE DEAD 


cies of Henry A. Steckler, Inc. and Geoffrey Toye, well known musical 
Godchaux & Mayer, Ltd. Up to last conductor and composer, and an under- 
week the Steckler office had issued writing member of Lloyd's, died in Lon- 
5,000 policies, Godchaux & Mayer, 2,000 don recently. He conducted the Lloyd's 
and the Lafayette Fire, 600. The major Orchestra and also the Gilbert & Sulli- 
part of this business came from New _ van sessions in London for several years. 
Orleans, coastal towns, Baton Rouge and For two years he was managing director 


of the Royal Opera, Covent Garden, and 
at one time was captain of Lloyd’s Golf 
Club. 


AMER. EQUITABLE DIVIDEND 

Directors of the American Equitable 
of the Corroon & Reynolds Group have 
declared a semi-annual dividend of 50 
cents a share, payable August 1 to stock- 
holders of record July 20, 


Shreveport. Inland towns, as a rule, 
did not show much interest in the cover. 

New Orleans Public Service, the local 
utilities company, is reported to have 
insured their properties for $33,000,000, 
the largest New Orleans line written. 
The Mississippi River bridge, just above 
New Orleans, was insured for $10,500,- 
000 and the Citv of New Orleans took 
out ‘$15 5,000,000 on public buildings. 























The square knot is fast becoming the most famous knot 

America, as standard for use in Red Cross First Aid 
work. .. . Just as famous in insurance history since 1849 is 
the knot that ties the Springfield Group and its agents 
together in friendly cooperation for service to the insuring 


public. 
ARE YOU TAKING ADVANTAGE OF 
SPRINGFIELD GROUP SERVICE? 


‘e Bh Z ‘ 











THE SPRINGFIELD GROUP 


W. B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY 
CONSTITUTION DEPARTMENT . ; 
SENTINEL FIRE INSURANCE COMPANY ° 

MICHIGAN FIRE & MARINE INSURANCE COMPANY DETROIT, MICH. 
NEW ENGLAND FIRE INSURANCE COMPANY SPRINGFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 


SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 
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Fred T. Best Secretary of 
National Retailers Mutual | 


The election of Fred T. Best as secre- j 
tary of the National Retailers Mutual 
is announced by James S. Kemper, presi- 
dent. Mr. Best began his career in in- 
surance in the Western department of 
Crum & Forster in 1913 where he served 
five years in the underwriting and loss} 
departments. 

After duty in the Signal Corps of the 
United States Army of the first World 
War, he joined the staff of the Kemper 
organization in Chicago in 1919 as un 
derwriter and accountant of the Lum- 
bermens and Manufacturers Mutuals, 
He became affiliated with the National 
Retailers Mutual in 1920 and was elected 
assistant secretary in 1934. 

Mr. Best is a director of the Lumber 
mens and Manufacturers Inspection Bu- 
reau of Chicago and president of the 
Underwriters & Accountants Association 
of the Mill Mutuals as well as secretan 
of the American Motorists Fire, fire in- 
surance running mate to the American 
Motorists. 





MISSOURI DECREE UPHELD 

A decree of the special three-judge 
Federal court at Kansas City, Mo., set: 
ting aside that court’s approval of the 
80-20 compromise of the Missouri fit 
insurance rate litigation effected by the 
late Charles R. Street, Chicago insur 
ance company executive, with former 
State Superintendent of Insurance Rob 
ert Emmet O'Malley in May, 1935, ani} 
directing that all of the $8,000,000 af 
impounded excess premiums be pail! 
back to the policyholders, was  upheli 
by the United States Circuit Court 0! 
Appeals in an opinion filed on July I! 
The insurance companies, the opinio! 
stated, were not entitled to ask for 
change in the second order of the three 
judge special court because they hz ud not 
“come into court with clean hands.” 





JOHN J. FEWES DIES 
John J. Fewes, head of the New York? 


insurance brokerage firm of John ).p 


Fewes Co., Inc., 101 Maiden Lane, died 
at his home in Brooklyn on July 9 
He was 69 years old and had been et- 


gaged in insurance for thirty years. He! 


is survived by his widow and two daugh | 
ters. 





GERMAN WITH BONITO & CO. 
Robert L. German has become ass’ 
ciated with Alan H. Bonito & Co., In 
80 John Street, New York City. He" 
r. former vice-president and secretary 
. W. Sparks & Co. and has been activ’ 
in insurance locally for nearly thitl) 
years. 
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War Risk Rate of 20% Now Charged 
On Several of World’s Trade Routes 


rate was increased from 101%4% 


Continuance of the, upward trend in 
cargo war risk rates was noted Saturday 
with the announcement of marine under- 
writers in this market of increases of 
approximately 5% on practically all voy- 
ages to and from United States Atlantic 
and Gulf ports and Canadian Atlantic 
ports. : : 

Underwriters also announced an_in- 
crease in the rates charged for strikes, 
riots and civil commotion risks on ship- 
ments involving a sea passage where the 
rate of two and one-half cents on each 
$100 was increased to twelve and one- 
half cents. These rates include coverage 
against malicious mischief and sabotage 
under certain conditions. However, where 
war risk is also covered there is no 
extra charge for the S.R. and CC. 
coverage, the rate being absorbed in the 
war risk rate. 

One of the principal trades involved in 
the changes is on shipments between the 
United States and Brazil and Argentina 
where the rate was increased from 15% 
to 20%. Another important trade in- 
volved was on shipments between United 
States Atlantic and Gulf ports and the 
West Indies and the north coast of 
South America where the rate was in- 
creased from 10% to 15% on direct voy- 
ages and from 15% to 20% on voyages 
involving transhipment on the Latin 
American leg of the voyage. 

Via Panama Canal 

The rate on shipments between Pacific 
Coast ports and United States Atlan- 
tic ports via Panama was increased from 
12%4.% to 174% and on the above voy- 
ages to and from United States Gulf 





WAR SHIPPING REGULATIONS 


Government Announces Additional Reg- 
ulations Governing War Risk 
Coverage on Cargoes 
In accordance with the provisions of 
its General Order No. 6, the War Ship- 
ping Administration has announced the 
following further additional regulations 
in connection with the providing of war 

risk insurance on cargo. 

1. In order to enable the rendering 
of prompt and efficient service, and in 
the interests of conservation of paper, 
the War Shipping Administration re- 
serves the right to decline to issue more 
than one policy with respect to export 
shipments of any one shipper or of anv 
one agent representing one or more 
shippers to any one destination, on any 
one vessel. 

2. Rule A-4 is hereby amended by the 
addition of 176 West Adams Street, 
Chicago, at which address premiums for 
government war risk insurance may be 
paid to the War Shipping Administra- 
tion’s representative. 

Furthermore, where war risk insurance 
on cargo is placed with the War Ship- 
ping Administration the parties at in- 
terest may place increased value or ad- 
ditional insurance in commercial or other 
markets beyond the amount of insur- 
ance provided in the War Shipping Ad- 
ministration’s policy. Such insurance, 
if placed, shall not be participating with 
the War Shipping Administration cover- 
age and shall be without benefit of sal- 
vage or right of contribution. 


KNICKERBOCKER DIVIDEND 

Directors of the Knickerbocker of the 
Corroon & Reynolds Group have de- 
clared a semi-annual dividend of 25 cents 
a share, payable August 1 to stockhold- 
ers of record July 20. 





ports the 
to 154% 

The rate between Pacific Coast ports 
and the West Indies and the north coast 
of South America via Panama was in- 
creased from 11% to 16%. On voyages 
between two United States Atlantic ports 
and from a United States Atlantic port 
to a Gulf port or vice versa the rate was 
increased from 10% to 15% except that a 
rate of 124%% was adopted on shipments 
between ports in the Norfolk, Va., east 
port Maine range. This rate had pre- 
viously been 8%%. A lower rate of 714%, 
however, is applicable to certain of the 
above voyages if the vessel is warranted 
to proceed within certain inside waters. 
This 714% represents an increase from 
5%. 

The rate on United States Gulf coast- 
wise shipments was increased from 714% 
to 10% 

The changes also involved voyages to 
or from ports outside of the Western 
Hemisphere. For example, the rate to 
and from Egyptian Mediterranean ports 
via the Cape of Good Hope was in- 
creased from 20 to 25% and on ship- 
ments to and from Port Said and Suez 
the rate was increased from 17'4% to 
22u%%. On shipments to and from Red 
Sea and Gulf of Aden ports the rate 
from 15% to 20%. On 


was increased 
shipments to and from Eastern ports 
east of the Gulf of Aden but not east 


of Cape Comorin the rate was increased 
from 15% to 20% but the 25% rate for 
shipments to and from Indian ports east 
of Cape Comorin but not east of Cal- 
cutta remained unchanged, as did the 
20% rate on shipments to and from 
Ceylon via the Cape of Good Hope. 

The rate on shipments to and from 
Africa, also to and from the Canary 
and Cape Verdi Islands, excluding via 
Mediterranean Red Sea ports was in- 
creased from 15% to 20%. 

The 744% transpacific rate on ship- 
ments to and from Australia remained 
unchanged but a 5% increase, i. e., from 
15 to 20%, was made on shipments via 
Panama to and from Australia, Tas- 
mania and New Zealand. 


War Risk Brokerage 
Rates Are Reduced 


WHERE PREMIUM IS OVER 1% 


Rate Changed from 10% to 5% on Cargo 
Risks; No Reduction Where Premium 
Is 1% or Less 


The American Institute of Marine Un- 
derwriters has announced that, effective 
August 1, brokerage commission for war 
risk insurance on cargo shipments would 
be reduced from 10% to 5% where the 
rate of premium is in excess of 1%. 
The following statement was issued with 
respect to the change: 

“In view of the way that the war risk 
situation has developed and for reasons 
well known, marine underwriters have 
been forced to raise the charges for 
war risk insurances on cargo shipments 
far beyond any figures that had been 
contemplated at the time the original 
scale of normal brokerage of 10% was 
fixed. 

“While recognizing that the brokers 
could expect a normal brokerage where 
war risk rates have not risen to excep- 
tional heights, the marine underwriting 
market announces that in order to alle- 
viate this extraordinary situation, and 
with the complete cooperation of the 
brokers, arrangements have been made 
whereby the brokerage is reduced from 
10% to 5% arse the rate of premium 
is in excess 1%. 

“There is no eee whatever in the 
rate of brokerage on voyages involving 
a rate of 1% or less. 


“This change is to take effect as of 
August 1, and it will apply to all war 
risks insurances on goods, bullion and 


specie, and freights insurance on a voy- 
age basis. It will also include parcel 
post and air express.” 





C. D. West Vice-President 
Of General Schuylez Fire 


Converse D. West, who resigned re- 
cently as an officer of the Eagle Fire 
of Newark and Constitution Reinsurance 
Corp., has been elected executive vice- 
president and a director of the General 
Schuyler Fire of Albany, N. Y. Also 
elected a director of the company is 
William M. Carlson, resident vice-presi- 
dent in New York of the Rhode Island. 
The purpose of these elections is to 
create a closer relationship between the 
General Schuyler and the companies with 
which it has substantial reinsurance re- 
lations. Mr. West is well known in fire 
insurance circles and served the Eagle 
Fire for many years. Prior to that he 
was engaged in marine underwriting. 


Canadian Inland Underwriters Now 
Fix Oct. 1 for Rate and Rule Changes 


Wilson McLean, manager of the Can- 
adian Inland Underwriters Association, 
has issued the following statement re- 
garding the association’s annual meeting 
on July 7: 

“The annual general meeting of the 
Canadian Inland Underwriters Associa- 
tion was held in Toronto July 7. This 
meeting was originally scheduled for 
April 21 but was postponed. 

“There was one of the largest attend- 
ances of company representatives since 
the reorganization of the association. 
Many important matters were on the 
agenda for consideration, including the 
final confirmation of the personal prop- 
erty floater rules, rates and forms; and 
the rules, rates and forms relating to 
other personal lines, and amendments to 
the acquisition cost rules. 

“The meeting confirmed the above 
mentioned rules, rates and forms with 
one change only and that with respect 
to the effective date thereof. The exec- 
utive committee had fixed September 1, 
1942, as the new date but the general 


meeting felt that due to the shortness of 
time for printing and distribution and 
the holiday season and war demands on 
office staffs that October 1 was more 
feasible and this date was fixed. There 
was very considerable discussion with re- 


spect to the application form, break 
down of values, etc., but it was decided 
that the rules and forms were to re- 


main as drafted until experience indi- 
cated that change was essential. 

“The acquisition cost rules were fully 
reconsidered and it was decided to amend 
Schedule A to the acquisition cost rules 
as follows: 

“Existing Class 1 and the commission 
rate to remain unchanged; Class 2 to 
consist of the jewelers’ block policy only 
at 15% commission; Class 3 to consist 
of the personal property floater and any 
class which might be scheduled there- 
under at 25%; and Class 4 the balance 
of the policies (subject to the present 
exemption of registered mail and ar- 
mored car and messenger sendings poli- 


cies) at 20%.” 
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AUTO DEALERS SEEK LICENSES 


Want to Sell Insurance in Canada, 
Claiming Their Own Business Has 
Gone Because of War 
G. D. Conant, attorney-general for the 
province of Ontario, discloses that an 
application of the Ontario Federation of 
Automobile Dealers Association of Can- 
ada to license auto dealers to transact 
automobile insurance business will be 
considered and will likely go to Pre- 
mier Hepburn and the cabinet for final 
ruling as to policy. Mr. Conant, under 
whose direction the Ontario Department 
of Insurance operates, declines comment 
on the move which arose from a reso- 
lution passed by the confederation re- 

cently. 

It was stated, however, that the G 
ernment has not approved of automobile 
dealers heretofore being licensed to write 
automobile insurance. Scores of tele- 
grams have been received by Hartley 
D. McNairn, Insurance Superintendent, 
in which the dealers urge “on behalf of 
myself, my family, my employes and 
their dependents” consideration be given 
to this request. 

Due to the automobile business having 
almost come to a standstill, it is reported 
that dealers want to adopt automobile 
insurance as a sideline. There are re- 
ported to be from 800 to 1,000 automo- 
bile dealers in Ontario. At present there 
are 5,000 persons or agencies licen 
write fire and casualty insurance. 


z0V- 








Canadian Insurance Men 


Fight General Motors Move 


Established automobile insurance com- 
panies in Ontario (and eventually across 


Canada if the idea spreads and becomes 
a dominion-wide adopted plan by leg 
lature) will suffer through loss « ' hn 


ness if automobile dealers are pe ce 
licenses to sell automobile insurance and 
turn it over to General Exchange of 
General Motors. This is the content ion 
of several leading insurance company 
executives who have been interviewed 
with regard to statements contained in 
a letter issued by General Exchange that 
neither agents nor companies will los« 
The letter has been sent by the General 
Motors subsidiary to licensed agents and 
agencies in Ontario seeking their support 
in having general Motors automobile 
dealers in the province as automobile 
insurance agents. 

Seeking the support of the agents, th 
letter lays down fourteen reasons whi 
automobile dealers should be licensed 





aa 
Under Jap Supervision 

The Shanghai Evening Post and Mer- 
cury contained an announcement that 
120 “enemy” insurance companies wert 
to be brought immediately under Japa- 
nese supervision. These companies art 
prohibited from entering into new or 
renewal contracts, and from paying 
claims unless approved by the “Asia De- 
velopment Board's Central China Liaison 
Office.” Existing contracts on expiry are 
to be placed with Japanese offices. Japa- 
nese insurance officials have been ap- 


pointed to “supervise” the “enemy” con- 
cerns, 





ONTARIO POND ELECTS 


At the annual meeting in Toronto 
the Ontario Pond, Blue Goose, the . fol- 
lowing officers were elected: Mc st 
gander, A. W. Hunter, Liverpoo 








don & Globe; supervisor of th 

F. Liversidge, Glens Falls; wi 

the goose quill, H. C. Baillie, 

Star: custodian of the gosling 
Blanchett of W. L. guar 
dian of the pond, W } M 
chants Fire; keeper of the golden gouse 


egg, A. J. Beattie, Canadian General 
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Bank Held Not Liable 
On Customer’s Draft 


IMPORTANT CITY COURT CASE 





Involved Responsibility of Empire Trust 
Co., Through Which Defendant’s Drafts 
on Itself Were Made Payable 





A decision, probably the first of its 
kind in New York State, has just been 
reached in the City Court of the City of 
New York, County of New York, con- 
cerning the responsibility of a bank 
through which a customer’s draft on it- 
self is made payable. The case is that 
of Harry Popkin, et ano, vs. Lloyd S. 
Gilmour, et al.. doing business as East- 
man, Dillon & Co., defendants, and Em- 
pire Trust Co., et al., impleaded defend- 
ants. Motion was to vacate order bring- 
ing in Empire Trust Co. upon a claim 
under civil practice act, Section 193, Sub. 
2, to set aside the service of a supple- 
mental summons and to dismiss cross- 
pleading of Eastman, Dillon & Co. 
against Empire Trust Co. 

Kissam & Hayden (J. Francis Hayden 
and Charles G. Bergin of counsel) rep- 
resented the impleaded defendant, Em- 
pire Trust Co. Bigham, Englar, Jones 
& Houston (G. Arthur Blanchet of coun- 
sel) argued for defendants, Lloyd S. 
Gilmour, et al., doing business as East- 


man, Dillon & Co. 
Bank Agent of Drawer-Drawee Customer 


Of considerable interest to forgery 
bond and bankers’ blanket bond writing 
companies is the court’s opinion that the 
bank named in the drafts is merely the 
agent of the drawer-drawee customer, 
and does not negotiate the draft under 
such circumstances. Therefore, it is held 
that the bank in this case is not liable 
under negotiable instruments law, Sec- 
tion 115, for any warranty of the val- 
idity of the draft or prior endorsements. 
This places a forged endorsement loss on 
the customer in the first instance with 
the right to go directly against the col- 
lecting banks on their warranty of prior 
endorsements. 

National Surety Corp. was the insurer 
of Empire Trust Co. and Indemnity In- 
surance Co. of North America was in- 
surer of Eastman, Dillon & Co. 


Court’s Findings 


In reaching its decision the court 
(Judge Keller) commented as follows: 
“Tt appears that the drafts involved in 
this action were drawn by Eastman, 
Dillon & Co., upon themselves payable 
through Empire Trust Co. The rela- 
tionship of Empire Trust Co. to the 
drafts is clearly shown in the affidavit 
of Mr. Miller, its vice-president. Ac- 
cording to him the drafts were drawn 
and issued by Eastman, Dillon & Co., 
under an arrangement with Empire 
Trust Co. which had been in effect for 
many years. 

“When the drafts were received by 
Empire Trust Co. from Brooklyn Trust 
Co. through Federal Reserve Bank of 
New York, they were presented by Em- 
pire Trust Co. to Eastman, Dillon & 
Co, for acceptance or rejection. The 
latter accepted the drafts and delivered 


their checks to Empire Trust Co. to 
cover the amounts thereof, whereupon 
that trust company stamped the drafts 
‘paid, and permitted them to clear 


through its account at the Federal Re- 
serve Bank. The drafts did not pass 
through any account of Eastman, Dillon 
& Co. with Empire Trust Co., but were 
handled in the manner above stated. 
Empire Trust Co. paid the drafts when 


A. M. MacRAE PRESIDENT 





Heads Recently Formed Des Moines 
A. & H. Ass’n.; Has 53 Charter 
Members; Other Officers 
Alec M. MacRae of the Travelers 
heads the Des Moines Accident & Health 
Underwriters Conference, and his fel- 

low officers are as follows: 

William Xanders, Inter-State Busi- 
nessmen’s Accident, vice-president; L. 
J. Myklebust, Northern Life, secretary, 
and Ralph DeMaris, Columbia Mutual, 
treasurer. Members of the executive 
board are Harold E. Eckey of Inter- 
State Business Men’s Accident; Chris 
F. Keller, Continental Casualty; Leroy 
W. Secor, Washington National; Curtis 
Lamb of Aetna Life; E. H. Snow, also 
of the Aetna and James Hulse, Monarch 
Life. The association held its election 
recently. 

A temporary organization has been 
in operation for the last few months 
with John Kimball, Mid-Western Cas- 
ualty, serving as president. 

The organization now has fifty-three 
charter members with several included 
from nearby cities. Articles of incor- 
poration have already been adopted. 
Monthly meetings will start in Sep- 
tember. 


Eastman, Dillon & Co. delivered their 
checks to cover. 
Guaranteed No Prior Endorsements 


“It seems to me that Empire Trust Co. 
merely acted as agent for Eastman, Dillon & 
Co. in connection with these drafts. Conceded- 


(Continued on Page 29) 


Interstate Rating Problems to Be 
Studied by New Industry Committee 


Assurance that progress will be made 
in working out a satisfactory and work- 
able solution of the difficult problem of 
interstate rating in the casualty and fire 
insurance business is seen in the an- 
nouncement by Superintendent of Insur- 
ance Louis H. Pink that a committee 
composed of leading company represen- 
tatives, outstanding producers and rating 
experts has just been appointed to take 
this matter in hand. The new committee 
is designated by the special committee 
on interstate rating and allocation of 
premiums of the insurance commission- 
ers’ association of which committee Mr. 
Pink is chairman. 

In approaching their study the com- 
mittee has full realization of the fact 
that rating multiple location risks, both 
intra and interstate, and the proper al- 
location of premiums by states, has for 
some time been an unsolved problem, 
affecting both the insurance industry and 
supervisory officials throughout the U. 
S. A. It was one of the most important 
subjects considered at the recent meet- 
ing of the commissioners in Denver and 
it is as a result of the interest there 
indicated that the new committee from 
the industry is being formed. 

A complete list of the committee mem- 
bers is as follows: 

Fire Insurance Members 

Cecil F. Shallcross, U. S. manager, 
North British & Mercantile; Ivan Escott, 
vice - president, Home of New York; 
Chase M. Smith, counsel, National Re- 
tailers Mutual of Chicago; John A. Die- 
mand, president, Insurance Co. of North 
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TARTING in 1890 the General 

Accident was the first exist- 
ing tompany to offer Burglary 
insurance and has always been 
in the forefront in the field of 
affording protection for prac- 
tically every known hazard in 
Burglary underwriting. Today, 
it is still abreast of the times and 
offers many combinations for 
the small business man which 
give him complete coverage 
in one policy, at one flat pre- 
mium! Our new “Service that 
Excels” is now ready for distri- 
bution—write for copy. 







COMPLETE CASUALTY-FIRE-MARINE FACILITIES AVAILABLE 











America, and William D. Winter, presi- 
dent, Atlantic Mutual. 


Casualty Insurance Members 


Sanford B. Perkins, secretary, com. 
pensation and liability department, Tray- 
elers; James M. Haines, U. S. manager 
London Guarantee; Hubert W. Yount. 
vice-president, Liberty Mutual; Harold 
J. Ginsburgh, assistant vice - president 
American Mutual Liability, and Rollin 
M. Clark, vice-president and secretary 
Continental Casualty. 

Producing Forces 

George W. Carter, Detroit, Mich.; R. 
W. Forshay, president, National Associa- 
tion of Insurance Agents, Anita, Ta,: 
Courtlandt Otis, Johnson & Higgins, New 
York; Julian Lucas, Davis, Dorland & 
Co., New York; Ralph W. Howe, chair- 
man, casualty and surety committee, Na- 
tional Association of Insurance Agents 
Richmond, Va.; Bryson Thompson, pres- 
ident, National Association of Mutual 
Insurance Agents, New Haven. 

Advisers 


William Leslie, general manager, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters; Frank A. Fleming, general 
manager, Mutual Casualty Insurance 
Rating Bureau, New York; John R. Du- 
mont, manager, Interstate Underwriters 
Board; Harold M. Hess, manager, New 
York Fire Insurance Exchange; Hovey 
T. Freeman, president, Manufacturers 
Mutual Fire of Providence, and C. W., 
Hobbs, representative of the commis- 
sioners in the National Council on Work- 
men’s Compensation. 

Commissioners’ Committee 

On the commissioners’ committee, of 
which Mr. Pink is chairman, are serving 
Morvin Duel, Wisconsin; Paul F. Jones, 
Illinois; Frank N. Julian, Alabama, and 
Henry N. Morin, Rhode Island. 

It is anticipated that before the De- 
cember meeting of the association, the 
commissioners’ committee will meet with 
the committees from the industry. It is 
planned to call meetings immediately of 
the various groups above mentioned and 
when they have worked out solutions of 
the problem from their own angles full 
committee meetings will ensue. 


PROBES CANADA HEALTH PLAN 








Medical Council Lays Down Principles; 


Wants No Barrier Between 
Doctor and Patient 

The general council of the Canadian 
Medical Association, in response to an 
appeal from the Federal government and 
after a discussion during its session in 
Jasper, Alberta, recently on the adop- 
tion of a health insurance plan in Can- 
ada, laid down several principles its 
members feel should be embodied. These 
were: 

1. All insured persons should be al- 
lowed to choose their own doctors. 

2. Administration of the insurance 
should be under independent health in- 
surance commissions. 

3. Indigents should be cared for un- 
der the scheme, with their premiums 
paid by the government. 

The plan should be compulsory for 
those whose income is lower than would 
allow for adequate medical care. 

5. The scheme should provide for ad- 
ditional specialist service. 

6. No economic barrier should be in- 
terposed between doctor and patient. 


ILL. NAT’L CASUALTY REPORT 

The examination of the Illinois Na- 
tional Casualty shows the company with 
total admitted assets of $1,013,270 and 
surplus over all liabilities of $119,099 ac- 
cording to a recent report filed by di- 
rector of insurance Paul F. Jones. The 
period covered by the examination was 
for three years from January 1, 1939 to 
December 31, 1941. H. B. Bartholf 1s 
president of the company. 











TR 

























’, 1942 


ttee 


. presi- 


rs 
‘, com- 
ob fave 
anager, 
Yount, 
Harold 
esident, 

Rollin 
cretary, 


chs 
\Ssocia- 
fa, /1a,: 
is, New 
land & 
, Chair- 
ee, Na- 
Agents, 
n, pres- 
Mutual 


er, Na- 
ty Un- 
general 
surance 
R. Du- 
“writers 
r, New 
Hovey 
icturers 
Caw 
ommis- 


-Work- 


ttee, of 
serving 
. Jones, 
na, and 


he De- 
on, the 
et with 
r, SUls 
ately of 
1ed and 
tions of 
‘les full 


PLAN 


nciples; 


on 


anadian 
» to an 
ent and 
sion in 
- adop- 
n Can- 
les its 
. These 


be al- 
rs. 
surance 
lth in- 


for un- 
emiums 


ory for 
1 would 


for ad- 


| be in- 
tient. 


-ORT 

nis Na- 
ny with 
70 and 
(099 ac- 
by di- 
es, The 
on was 
1939 to 
tholf 1s 





i 
} 











july 17, 1942 





ma Ca au a Etta) 
5y IPN ON ALT HERS x 


— 


THE EASTERN 
UNDERWRITER 


















cident és Health e Sremene 


ews 








—L—— 


July 


22 Deadline for A. & H. Carriers 


To Join War Injury Policy Pool 


Invitations to participate in the war 
injury policy pool, sponsored by the 
Health & Accident Underwriters Con- 


ference, have been sent to more than 
200 accident companies by the war policy 
committee of the conference headed by 
c. O. Pauley, secretary ol the Great 
Northern Life. 

The invitation, which must be accepted 
by or before July 22, includes a copy 
of the civilian war injury policy which 
already has the approval of most of the 
states; samples of the application and 
receipt forms, which all companies will 
be required to use; and a specimen copy 
of the reinsurance agreement which will 
control the mechanics of the manage- 
ment of the plan and describe the allo- 
cation of the risk. ; 

At a meeting of the committee in 
Chicago last week final approval was 
siven all the forms and a depository ar- 
rangement was made with the Harris 
Trust & Savings Bank, Chicago. This 
banking establishment will receive and 
disburse the funds of the pool under 
the terms of the reinsurance agreement 
in a manner which is expected to be 
entirely satisfactory to all participating 
companies. 

Prompt Decision Important 

The committee stressed the importance 
of prompt decisions on the part of the 
companies receiving invitations. It was 
pointed out that the speed with which 
the pool is completed will determine the 
date on which the policy can be offered 
to the public. The potential number of 
companies which will elect to enter the 
pool will probably exceed advance pre- 
dictions, according to Harold R. Gordon, 
executive secretary of the Conference. 
Mr. Gordon explained that inquiries, 
prompted by widespread newspaper pub- 
licity, had been reaching his office daily 
and that many companies had expressed 
a keen interest in this cooperative en- 
deavor. 

Pooling of the risk assumed among 


Sent to Field by U. S. Life 


A new and improved edition of the 
United States Life’s A. & H. working 
kit has just been released to the field. 
Special emphasis was put on “workabil- 
ity” in designing it and with this in 
view its contents have been simplified 
to bring about a more convenient and 
efficient presentation of policies and re- 
lated material. Through the use of a 
pocket arrangement and a _ preceding 
page devoted to an analysis of coverages, 
each policy is presented as an individual 
unit. The pocket of each unit contains 
a miniature specimen policy, application 
and related sales literature. 

In addition to a complete resume of 
the company’s A. & H. portfolio, the kit 
contains a series of practical selling 
talks on the various policies. 

Importantly, the kit can be kept up to 


date at all times. New material pro- 
duced will be forwarded to the field 
‘slot punched” along the binding edge 


lor insertion into the kit’s plastic bind- 
Ing, 





RICHMOND’S NEW ASSOCIATION 


The latest local accident and health 
association to be formed is at Richmond, 
a.,its president being Thomas O. Pruitt, 
Monarch Life. This makes fifteen new 
associations organized in the past year. 


many companies is not a new principle in 
the insurance business although the ex- 
act plan as contemplated for the civilian 
war injury hazard has never been at- 
tempted in the accident field previously. 
According to Chairman Pauley the key 
to the success of this pool plan depends 
upon the spreading of this risk through 
a large number of companies rather 
than a few companies of large size. For 
example, Mr. Pauley explained, three or 
four of the largest accident insurance 
companies forming a pool could not ob- 
tain the spread of risk and the division 
of the risk in each policy as advan- 
tageously as seventy-five to one hundred 
companies could even though they are 
smaller in size than the first group. 


Explanatory Letter 


The committee in an explanatory let- 
ter addressed to the companies explain- 
ing the full arrangements said “The pool 
will be divided into one thousand units, 
each of $5 principal sum and 50 cents 
medical expense. Each company is per- 
mitted to subscribe for a minimum of 
one unit and a maximum of fifty units. 
The committee reserves the right to re- 
duce the number of units assigned to any 
company. The number of units assigned 
will be based upon the territory in which 
the company is licensed, the amount ot 
its surplus funds, and its accident and 
health premium income. The participa- 
tion in the pool by each company will 
be based upon the number of units as- 
signed to it, and will have no relation 
whatsoever to the number of policies 
written by the individual company. Each 
participating company is expected to 
write as many of these policies as pos- 
sible so that the field may be thoroughly 
covered. 

“There will be no underwriting restric- 
tions except as to military or naval 
service. The policy may be issued to 
all civilians regardless of age, occupa- 
tion, or physical condition.” 





NEW A. & H. HANDBOOK 


Represents Work of Joint Committee of 
Personal A. & H. Bureau and H. & 
A. Conference; Its Objective 

A special committee, representing both 
the Bureau of Personal A. & H. Under- 
writers and the Health & Accident Un- 
derwriters Conference, has recently com- 
pleted preparation of a new _ booklet 
titled “Handbook on Accident & Health 
Insurance”. The result of intensive work 
by this committee, this booklet has been 
compiled so as to present a clear and 
comprehensive picture of the A. & H. 
business. Its publisher is the National 
Underwriter and copies sell for 50 cents 
each with special prices on quantities. 

Both Ralph M. Brann, secretary- 
treasurer of the bureau, and Harold R. 
Gordon, executive secretary of the Con- 
ference, contributed considerable time in 
preparing the handbook. Its chief aim 
is to provide those taking the New 
York State agents’ license examination 
with basic information concerning A. & 
H. contracts, underwriting and handling 
of claims. In addition, the booklet is 
designed with the idea that it can be 
adapted for use in other states where 
license examinations are required by 
revising the material devoted to New 
York State laws. 


Cold on Gave Marion Houston 
Start in A. @ H.; 20th Milestone Soon 


Marion F. Houston, Kansas City man- 
ager of Washington National, was back 
on the job this week after a short vaca- 
tion following his election at the Detroit 
convention of the National Association 
of A. & H. Underwriters as chairman 
of the Leading Producers Round Table. 
Permanent organization of this group 
has been completed and Mr. Houston 
will be at the helm of a unit of the 
National Association which is destined 
to play an important role in its affairs 
in the months ahead. He is also presi- 
dent of the Kansas City Association of 
A. & H. Underwriters which won the 
Ferguson Trophy at the convention for 
all-around excellence of performance in 
the past year. 

Mr. Houston will observe 
tieth anniversary in the A. 
ness in 1943. He has been with Wash- 
ington National in his present agency 
since 1928 and is recognized as one of 
that company’s leading producers. His 
career started with a small company 
(now out of business) as an agent work- 
ing small Kansas towns “with a new 
town almost every day and all straight 
canvassing.” This experience taught Mr. 
Houston that the law of averages al- 
ways worked when he worked. It also 
gave him rock-bottom sales fundamen- 
tals which have contributed immeasur- 


his twen- 


& H. busi- 


From 1924-28 Mr. Houston did agency 
supervisory work for the Great Western 





ACCIDENT COVERAGE EXTENDED 


Provident Life & Accident Grants Pro- 
tection Under Practically All Forms 
of Its Auto Accident Policies 


The Provident Life & Accident 
extended the coverage granted 
practically all forms of its automobile ac- 


has 


under 


Protection against acci- 
dents incurred on the principal types 
of public transportation, including reg- 
ularly licensed passenger carrying air- 
planes, are now included without addi- 
tional premium, effective with 
renewals. 


cident policies. 


August 
The same provision will auto- 
matically apply, of course, upon all new 
automobile accident policies written 
thereafter by the company, on the yearly 
renewal basis. 

While recognizing that the automobile 
remains and will continue for a long 
time a definite and recognized accident 
hazard, the Provident is keeping in step 
with the swiftly increasing trend toward 
wider public use of other transportation 
facilities, as automobile tires wear out 
and extended gas rationing reduces the 
use of privately operated cars. 

A considerably heightened accident 
rate for public conveyances, officials be- 
lieve, will likely result from the increased 
use of taxicabs, motor buses, street cars, 
elevated and subway trains, as well as 
airplanes, making it a genuine necessity 
from the standpoint of the public to 
have wider coverage that will embrace 
all of these transportation forms. 

For many years the Provident has 
been a leader in the writing of automo- 
bile accident coverage and millions of 
dollars have been paid policyholders and 
their beneficiaries. 


DOYLE EASTERN VISITOR 

Lawrence E. Doyle, superintendent of 
agencies, Forest Lawn Life of Glendale, 
Cal., came East to Boston and New York 
after attending the recent Detroit con- 
vention of the National Association of 
A. & H. Underwriters. He formerly rep- 
resented Massachusetts Bonding in Los 
Angeles and at home office. Boston is 
his “home town.” 





MARION F. HOUSTON 


of Iowa, which company was later ab- 
sorbed by the Washington National. 
Since 1928 he has represented the latter 
company in Kansas City, devoting con- 
siderable of his time to personal pro- 
duction both in A. & H. and life in- 
surance lines. 


LIBERALIZES HOSPITAL POLICY 


Security Mutual Life to Allow Aggre- 
gate $20 Limit for Operating Room, 
Etc.; New Rules for Women 
Liberalization of its hospital expense 
policy is announced by the Security 

Mutual Life of Binghamton, N. Y 
Daily hospital benefits will hereafter 
be allowed at the rate purchased, instead 
of being limited to the expense actually 
incurred; and the policy is made incon- 


testable as to the time of origin of 
sickness causing loss, beginning after 
two years from the contract’s effective 
date. In addition, fixed limits of $10 
tor operating room charges and $10 for 
X-ray examinations have been shelved 
in face of an aggregate $20 limit for 
operating room, x-ray, anesthesia, lab- 
oratory and ambulance service. This 
liberalization, however does not apply 
to cases of pregnancy, childbirth or mis- 
carriage. : 

Women may now purchase as much 
hospitalization indemnity as their hus- 
bands, the maximum being $5 per day 
compared with the previous $4 per day. 
For the wife to obtain the $5 coverage, 
the husband must carry a hospitalization 
policy calling for the same indemnity. 
But if he does not carry this coverage, 
the wife may purchase up to $4 a day 
indemnity, including maternity benefits, 
provided her husband owns any form 
of Security Mutual A. & H. contract 
on which the premium equals or exceeds 
the’ premium paid by the wife. 

Speaking about the changes, E. A. 
Hauschild, Security’s A. & H. manager, 
said this week that “the history of hos- 
pitalization insurance has been one of 
experimentation. Premiums have been 
increased and coverage restricted time 
after time. We are therefore pleased 
to be able to liberalize, rather than re- 
duce benefits.” 





TO HONOR GEORGE DYER 
A big luncheon in honor of George L. 
Dyer of St. Louis, newly elected presi- 
dent, National Association of A. & H 
Underwriters, is being planned by Co- 
lumbian National Life, of which coi 
pany he is general agent. 
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Too maces rm Decide oa 
Auto Rate Reductions 


NEW GAS RATIONING WATCHED 


J. J. Hart of a Sums Up Pre- 
vailing Attitude of Caution; Rates Al- 
ready Reduced by Mid-west Mutuals 


pressure in certain quarters 
readjustments of automo- 


Despite 
for wholesale 
bile casualty insurance premiums due to 
enforced restrictions on tires and gaso- 
line, leading company underwriters are 
of the opinion that it is too early and 
conditions too unstabilized to make any 
material rate revisions. One of the chief 
questions under discuss:on—and this was 
the recently 
Hart, assis- 
department, 


prominently mentioned in 
published article by John J. 
tant automobile 
Travelers, in the Hartford Times—is as 
to the number of cars which will be 
seriously affected from a mileage stand- 
point by tire and gas rationing. 
question to answer 
with any accuracy as experience is not 
yet available. Sut significantly the 
Greater New York registration for new 
gas rationing cards, effective July 22, 
shows 87,000 fewer registrants than last 
May when 672,000 signed up for the 
temporary ration cards. Nearly every- 
one who registered for the basic A 
books, providing for sixteen gallons a 
month, took application forms for sup- 
plementary rations. The Deputy O.P.A. 
Administrator in New York City indi- 
cated, however, that the majority of sup- 
plemental applications reviewed would 
not be approved. 

Other Factors Reviewed by Hart 

A number of other factors make it 
advisable for underwriters to reserve 
judgment on making rate reductions at 
this time and these were also discussed 
by Mr. Hart who pointed out: “Although 
it seems quite probable that fewer miles 
will be driven by cars for the next six 
months and possibly for many months 
to come, many of these cars will be in 
a poorer condition, especially with re- 
spect to tires. Many more persons will 
be riding in these poorer-conditioned 
vehicles. Reduction of traffic density in 
and about cities and towns and par- 
ticularly on the open highways is al- 
ready observed as is increasing speed. 
Congestion in areas of military camps 
and war production plants adds another 
unusual exposure. 

“Furthermore, it is impossible to 
visualize with any accuracy at this time 
what the effect of driving in dim-outs 
and black-outs may produce. All of these 
circumstances may have a marked effect 
on the seriousness of accidents. In other 
words, accidents may be fewer, but more 
costly. Companies have already observed 
in 1942 a rise in the cost of automobile 
bodily injury claims and property dam- 
age claims.” 

National Bureau on the Alert 


That the National Bureau of Casualty 
& Surety Underwriters is alert to the 
dangers in the present situation is seen 
in the recent action of its executive 
committee in asking the automobile 
rating committee to watch closely the 
developments affecting hazards of auto- 
mobile operation and to submit prompt- 
ly to the executive committee any modi- 
fication of the present rating methods 
which it believes should be adopted in 
recognition of changing conditions. It 
is reported _ company members of 
the auto rating committee have been in 
almost weekly consultation with the bu- 
reau’s head offices in New York on this 
ubject. 

Non-conference Co. Attitude 

Non-conference and mutual companies 
are also watching auto experience close- 
ly and several of them in Mid-west ter- 
ritory report the present rates as un- 
satisfactory. One of the first trends 
noted toward lower rates has been the 
action of the Iowa Mutual Liability of 
Cedar Rapids, a leader in the farm field, 


secretary, 


This is a difficult 


in making a $2 rate reduction in its 
5-10-5 auto liability policy for farmers. 
It now sells for $10. Employers Mutual 
Casualty is another company selling the 
same coverage for that price. 

But experience cards will be watched 
closely before further changes are made, 
and one of the principal problems as re- 
ported in Des Moines centers around the 
defense or war plant worker. Some 
companies contend his rate should be 
increased while others maintain the rate 
on this class will have to remain in line 
with other drivers. Experience on de- 
fense workers already shows an upward 
trend on accidents and this causes con- 
cern among the carriers. 

Government Employes’ Co. Acts 

An Eastern “straw in the wind” is 
the action of the Government E eS 
Insurance Co. of W ag ng Dc 
putting into effect on July 22 (the ae 
of new gas rationing) special discounts 
on auto liability and P.D. of 20 to 10%. 

The company, a small one, says it is 
the first to make such an allowance. It 
will give a 20% discount for holders of 
the basic A rationing book and 10% for 


drivers having the B- supplementary 
book. 

Explaining its action, the company 
said it found that the trend this year 


“that the accident frequency 
was going down. If experience justifies 
it, we hope for further discounts.” This 
company insures government employes, 
and the discounts will be applied only 
in rationed areas. 


indicated 





July-August Accidents 
Threat to War Output 


Making a plea for strenuous individual 
effort to “prevent the preventable acci- 
dent” the Institute of Life Insurance 
estimated recently that the months of 
July and August would see the equivalent 
of every person in Pittsburgh, Seattle 
and Buffalo—three vital war production 
centers—either killed or injured by acci- 
dents unless the toll is cut by individual 
effort of everyone in the U.S.A. These 
two months represent the accident peak 
period of the year, it is stressed, and 
unless previous experience is improved, 
there will be approximately 17,500 deaths 
and 1,650,000 injuries from accidents in 
this period. 

The cost will be especially serious to 

war production, the Institute pointed 
out, because the summer accident rate 
is especially severe in occupational acci- 
dents and in accidents of most types 
among persons of the younger working 
age. 
“Practically all of these accidents are 
preventable,” the Institute continued, 
“provided everyone adopts a policy of 
safety first and care in every act which 
might result in an accident. The cost is 
stupendous and represents a_ luxury 
which America cannot afford at this 
time of crisis. The July-August acci- 
dents alone will cost the nation about 
$750,000,000, on this past basis, which is 
a sum practically equal to one month’s 
sale of war savings bonds.” 


Hartford Accident Picks 
E. B. Stout for H. O. Post 


The Hartford Accident has appointed 
Edward B. Stout, Jr. as field assistant 


in its home office agency department. 


Mr. Stout has been associated with the 
August 15, 


Hartford since 1929, when 





EDWARD B. STOUT, JR. 
he joined the company as 
surety special agent in the Louisville 
branch office. He was transferred to 
Nashville, Tenn., in 1934, as special agent 
in charge of the entire state. Before 
joining the Hartford he was with Stand- 
ard Oil Company of Louisville at its 
Memphis office and later served the 
United States F. & G. as special agent 
for western Kentucky. : 

Born at Bowling Green, Ky., Mr. Stout 
attended Ogden College, and in Sum- 
mer vacations assisted his father who 
operated a local insurance agency at 
Bowling Green. 

J. C. Hullett, assistant manager, Hart- 
ford Fire at Chicago, also got his first 
insurance training in the old Herdman 
& Stout agency at Bowling Green, work- 
ing there after school and during vaca- 
tions until he joined the Hartford. _ 

Mr. Stout is a member of the Sigma 
Alpha Epsilon reer gece - of the 
Nashville chapter of the S. R. He 
served as first president of Pes Casualty 
& Surety Association of Tennessee which 
was organized in June, 1941. 


fidelity and 





FLORIDA ACCIDENTS DECREASE 


Accidents among compensation insured 
workers in Florida decreased 10% for the 
first quarter of 1942, the figures being 
14,470 compared to 15, 995 for the first 
quarter of 1941. Chairman Boyce Wil- 
liams of the State Industrial Commis- 
sion sees in this record decided success 
of safety activities, emphasized in the 
large increase in employment totals. 


Why not make this your New Jersey 
Claim Service Office ? 


With fewer cars on the road due to gas rationing, resulting 
in a decided drop in claims, we suggest advisability of desig- 
nating this office to service your casualty and fire claims. 


Departments for all types of Insurance Claims 


TWENTY-FOUR HOUR SERVICE 


NEW JERSEY 
CLAIM SERVICE BUREAU 


11 Commerce St., Newark, N. J. 


Phone: MItchell 2-7080-1 


Branches: Asbury Park, N. J.—Newton, N. J. 


Serving Insurance Companies Since 1925 
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EXCESS 
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Inc. 


90 John St., New York 
BEekman 3-1170 


FIRE, CASUALTY 
and SURETY 


Arthur Von Thaden 
President 


Lester A. Menegay 
Vice-President 
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BRITAIN’S NEW AUTO RATES 













20% Discount Granted on Private and | 


Business Cars by British Companies 
on Motor Car Insurance 


In Great Britain a war time policy on | 


automobile rates has been announced 
recently which affects all members of 
Lloyd’s Motor Underwriters’ Associa- 
tion. Premiums on private and business 
cars are to be dealt with on the follow- 
ing basis, effective as of July 1, 1942: 

Policies covering road risks (other 
than policies covering fire and_ theft 
only), and issued on normal terms and 
rates, will be granted a special wartime 
discount of 20%, but those policies al- 
ready the subject of a special rate will 


be considered on merit, and in no cir- f 
discount | 


cumstances will the wartime 
exceed 20%. “Discounts granted will ap- 
ply both to existing policies and new 
business, the premiums on existing poli- 
cies to be adjusted on renewal date and 


credit allowed off the next renewal pre- 7 


mium. 





The General Accident Fire & Life to- | 


gether with its associated companies, 


the Road Transport and Scottish Gen- | 


eral, 
rebate of 20% off the annual motor 
premium to private motorists who con- 
tinue to run their cars after June 30 

The Cornhill Insurance Co. makes a 
similar announcement. 

The Eagle Star, together with its as- 
sociated office, Premier Motor Policies, 


announce that they will allow a | 


announce that their normal present-day | 


schedule rates for private cars will be 
reduced by a wartime discount of 20% 
from July 1. This will also apply to 
policies current at that date upon which 
the present-day schedule rates are be- 


ing paid, the discount being calculated [ 


as from July 1 and held to credit against 
the following renewal premium. 





MORRIS BURTON’S NEW POST 





Joins Ohio Casualty’s Eastern Depart: 
ment in Philadelphia After Many Years 
With Manufacturers Casualty 


Morris Burton has resigned as chiel | 


casualty underwriter of 
Casualty of Philadelphia to 
Ohio Casualty in its Eastern departmen! 
at 401 Walnut St., Philadelphia, of whic! 
W. Stanley Kite, vice-president, is ! 
charge. In his new post Mr. Burton wil 
supervise the underwriting of compre 
hensive liability and special risk cover 
ages. He was with the Manufacturers 
for many years as its chief casualty ul 
derwriter. 


Manufacturers | 
join. the | 


1 eR. 
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Curtiss Fighter Plane Ad of F. & D. 
Used by Large Australian Bank 


S. C. Doolittle, advertising manager, 
Fidelity & Deposit, experienced as unex- 
pected thrill of achievement recently 
when he received a letter from the Com- 
monwealth Bank of Australia, located at 
Sydney, New South Wales, indicating 
that it had liked one of the F. & D.’s 
trade paper advertisements so much that 
“we have ‘lifted’ your featured illustra- 
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\ 
Our ‘planes will roar o song of triumph as they soar \ 
into skies; our ships will sweep the seas; our 
will swing along te victory... but this success 


Sedscriptions may be 
poid in . 





rT 
job je 

is @ premium you pay to ensure protection end 
lasting liberty. Here is your opportunity — the 
Second Liberty Loan is now open. 





Second Liberty Loan Ad Appeal of 
Commonwealth Bank of Australia 


tion in this ad of the -Curtiss fighter 
‘plane and applied it to our current war 
loan campaign, the Second Liberty 
Loan.” 

The plane pictured in the F. & D. 
message, which appeared in several in- 
surance and banking publications, is illus- 
trated on this page as it was adapted to 
use by the Commonwealth Bank in its 
war loan campaign. “Swift, Dependable 
Protection,” the slogan coined by Ad 
Manager Doolittle to dramatize the 
bonding facilities of his company, was 
retained by the Australian bank as it 
fits very well into the spirit of its appeal. 
Wrote T. F. Sullivan, the bank’s adver- 
tising manager: 

“We are indebted to you for a fine, 
authentic picture, an effective modern 
layout and a telling phrase.” 


Praise for American Men and Machines 


Mr. Sullivan further points out in his 
letter: 

“IT feel sure, however, that you will not re- 
sent the application of your advertisement to 
the very vital job of raising money for Austra- 
lia’s war effort, particularly as it is actually an 
American-Australian allied war effort. Your 
boys are here and your ’planes are here—how 
many only our leaders know and none of us 
may state in correspondence anyway, but right 
glad are we to have them. 

“A fine job you have made of both your men 
and your machines, too. The men have mingled 
with our people in the happiest fashion, and 
our camera-men have photographed them times 
out of number. But let us seek a photograph 
of a fighting machine and there comes into the 
eye of the official-inccommand an expression 
which unmistakably says ‘Just you try it!’” 

Doolittle’s Comment 

Interestingly, Ad Manager Doolittle 
observes this week that a large number 
ot Curtiss planes pictured in the F. & D. 
advertisement were sold to the Dutch 


government and saw service in the Dutch 
East Indies in the course of the Japanese 
campaign against those islands. “Thus, in 
reproducing our advertisement for the 
purpose mentioned above, the Common- 
wealth Bank of Australia unwittingly, 
but very appropriately, featured a plane 
which had indirectly been used in the 
defense of that country.” 





H. G. HORN IN NEW FIELD 


Harold G. Horn, who for over a year 
has been in charge of the cla‘m and field 
service departments of the Seattle and 
Portland branch offices of the Business 
Men’s Assurance will hereafter devote 
his full time to selling. Mr. Horn has 
also spent a portion of his time in assist- 
ing Manager E. M. Ward of the Port- 
land branch office in developing sales. 

Bruce H. Rogers assumed the position 
formerly held by Mr. Horn. His office 
is in Portland and he will be in charge 
of claim and field service work for both 
the Portland and Seattle branch offices 


War Insurance Forum to 
Be Staged by Mich. Ass’n 


AT ANNUAL MEETING SEPT. 4-5 


War Damage Insurance and A. & H. 
War Injury Policy to Be Discussed; 
Guest Speakers Picked 


Wartime problems will be discussed 
exclusively at the Michigan Association 
of Insurance Agents’ convention at Mac- 
kinac Island September 4 and 5, accord- 
ing to plans being developed by the 
officers and executive committee. 

The meeting, according to Waldo O. 
Hildebrand, secretary-manager, is to be 
called the “World War Insurance For- 
um” and the main topics of discussion 
are war damage insurance, automobile 
insurance rates, the new health and ac- 
cident war injury policy, workmen’s com- 
pensation angles to war materials pro- 
duction, and fire and accident prevent‘on. 

U. S. Senator Prentiss Brown, whose 
home is at St. Ignace, within sight of 
Mackinac Island, is to address the Fri- 
day night dinner meeting, September 4, 
and Walter H. Bennett, National Asso- 
ciation counsel, will be the speaker at 
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the Saturday luncheon. Two other 
prominent speakers will be Capt. Don S. 
Leonard, commander of the state’s civil- 
ian protection services, and Harry Mc- 
Lain, Indianapolis, Ind., secretary-man- 
ager of the Indiana association and for- 
mer commissioner of that state. 

The convention will start Friday morn- 
ing with sessions of the association’s 
executive committee, automobile insur- 
ance study committee, and the insurance 
advisory committee to credit men. A 
general conference of delegates will 
start that afternoon, followed by the 
dinner “mass meeting.” A business con- 
ference of the Upper Peninsu'a Associa- 
tion is set for Saturday morning, fol- 
lowed by a general session; then the 
group luncheon. In view of the fact 
that Labor Day falls on the following 
Monday it is presumed many delegates 
will stay over on the beautiful island 
for the week-end. 


W. F. GRANGER DEAD 

W. F. Granger, license clerk in the 
agency department of the Travelers and 
in point of service the third oldest mem- 
ber of the home office staff, died July 13 
after a prolonged illness. Mr. Granger, 
64 years old, would have served the com- 
pany forty-eight years had he lived un- 
til August 7. 
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Hartford Accident Sees Opportunity for 
“Commandos” in Casualty-Surety Field 


production letter to its producers countrywide the Hartford Accident 


| a timely 
& Indemnity stresses the opportunities for business in the casualty-surety field 
\ exist today. The sate is made that “we can all do with a little of the 
led fighting spirit that actuates the Commandos in their daring exploits.” 
ers are urged not to become soft and smugly complacent with an increased 
at consists solely of prenuums developed by payroll audit or by reason 
something te at “just happened.” The message follows in full: 

\lany concerns that have been con- established for the purpose of getting 

10% to war manufacture, and defense workers to their jobs. 


thers affected by priorities have 


er laid off their sales organization 
led it. Salesmen who are still 

‘ ed by these concerns find them- 
selyes in the difficult position of having 


~ustomers reconciled to the fact 
not available at all 
lim- 


he | roduct 1s 


or that it can be furnished only 


ited quantities or that some substitute 


product will have to do for the duration 


task for a man who 


enthusiasm, 


tough 


[his is a 
with energy and 
pushing his 
them thoroughly 
fact that they 


sales- 


vears, 


has been firm’s goods, be- 


lieving in and _ selling 


his customers on the are 
goods in the world. A 
finds himself suddenly in a 
likely to 


becomes 


the best 
man who 


seller’s market” is become 


soft, just as an athlete soft 


es not exercise his muscles. 

We Have Plenty to Sell 

in the insurance busi- 
y the opposite position. 
We have plenty to sell. Priorities affect 
us only indirectly or not at all. There 
is a great uncultivated market for many 
of the coverages we have to offer. The 
fact that we may lose a few automobile 
risks from time to time* is just a chez al- 
lenge to us to get out and “exercise’ 
our sales muscles. If we do this, we 
will come out of this war era stronger 

1 better equipped to develop business 
in normal times. 

We can all do with a little of the hard- 
boiled fighting spirit that actuates the 
Commandos in their daring exploits. 
Remember, however, that the success of 
the Commandos, their toughness and 
their skill is the result of a strenuous 
course of training which toughens them 
up and makes them super-fighting men. 

A Little “Punishment” Good Tonic 
resolving to subject our- 
“punishment” that we 
can lick the situation that confronts us 
in the field of production. If we don’t 
do this, many of us are going to become 
and smugly complacent with an 
increased volume that consists solely of 
premiums developed by payroll audit or 
by reason of something that “just hap- 
pened.” Such premiums are no feather 
in the cap of any producer. It is the 
number of customers and the number of 
risks on the books today that count, 
not premium dollars. 
thaps we are inclined to indulge in 
ittle self-pity, feeling that all of the 
. inn and topsy-turvy effects of our 


who de 


Fortunately we 
ness are in exactl 


It is only by 
selves to a little 


soit 





ne economy are exerting a pincers 

- business from which there 
escape. On the contrary, in most 
ries there are brand new oppor- 
es for the sale of many insurance 





wwerages created by our constantly ex- 

anding war effort. 

Lines to Consider 
for example, the 
bus lines that 


numerous 
have been 


Consider, 
-haul 


1 


snort 


*Our automobile business, however, increased 


5% last month. 


Consider the increased need for dis- 
honesty insurance because of exposures 
created by rapid turnover and increased 
personnel, 
demand for all 
forms of burglary, robbery and_ theft 
insurance because of the desire of in- 
dividuals and business concerns to pro- 
tect what they have. 

Consider the thousands of 
workers who are now driving 
biles who previously either had no car 
at all or felt they could not afford to 
insure the one they did have. 

Consider the defense workers who 
have no personal accident coverage while 
off the job. 

Consider the uninsured valuable blue- 
prints and records of plants doing de- 
fense work. 


Consider the great 


defense 
automo- 


Retail Stores 
Consider the busy retail establishments 
that have never even heard of accounts 
receivable insurance. 
Consider the country stores and 
neighborhood stores that are today get- 
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FIDELITY, SURETY and 
FORGERY BONDS 








ting the trade that formerly went to 
town on tires. 

Consider the increased volume of con- 
tract bond premiums. 

Consider the personal liab‘lity 
sure of civilian defense workers. 

Consider the increased demand for all 
forms of glass coverage. 

We are reminded of a Hartford pro- 
ducer whose volume of business showed 
a tremendous increase in the depres- 
sion years 1932 and 1933 when pre- 
miums in. general took a nose dive 
This increase was due to the fact that 
by exercising his imagination and his 
ingenuity, he saw opportunities where 
others overlooked them, created oppor- 
tunities that apparently didn’t even exist, 
actually “invented” a coverage that no 
one had ever heard of before, and in 
the vernacular “went to town.” 

We can all do this to a greater or 
less degree under present-day circum- 
stances. If we do not, we will find 
when it is all over that our sales mus- 


expo- 








Since 1885 The Preferred Accident 
Insurance Company has defended its 
policyholders against loss. Through 
good times, wars and depressions— 
it has always lived up to its slogan of 
“PROMPT PAYING PREFERRED.” 

Prompt settlements of claims has 
made the “Preferred” the preferred 
company of an ever increasing num- 


PREFERRED 


AUTO 
PLATE GLASS 





~ PREFERRED"... 


As Defined by the Dictionary: 


“Set above or before in estimation or favor; 
regarded or honored before another; held in 
greater favor; liked better.” 


The record of "'PREFERRED"' performance 
for 57 years has made this a living definition. 


THE 


INSURANCE COMPANY 


Home Office: 80 Maiden Lane, New York City 


Epwin B, ACKERMAN, President 


ACCIDENT 
LIABILITY 


ber of policyholders and has cemented 


the mutually profitable relationship 


between the Company, its Agents and 
Brokers—a large majority of whom 
have been “Preferred Producers” for 
a long period of years. 

You, too, should place your busi- 
ness with “PROMPT PAYING PRE- 
FERRED.” 


ACCIDENT 


BURGLARY 
COMPENSATION 

















cles have gone flabby and that our busi- 
ness has wasted away. 

On the other hand, if we start each 
day determined to tackle the situation 
with a few hard rights and lefts, to use 
our imagination to the utmost, to use 
our muscles in soliciting new business, 
as well as our heads in determining 
where new business opportunities lie, 
then on that glorious day when we read 
the headlines, “The War is Over,” we 
are bound to find ourselves toughened 
up and ready to lick with one hand 
whatever problems may be _ presented 
by the post-war era. 


NEW BICYCLE POLICY 


Manufacturers Cas. Offers $5,000 Lia- 
bility Coverage, $1,000 P. D., $12.50 
Weekly Indem. for $10 Premium 


In step with the times, the Manufac- 
turers Casualty of Philadelphia has is- 
sued a comprehensive full coverage 
combination bicycle policy providing lia- 
bility protection of $5,000, property dam- 
age of $1,000; burglary, theft and _ lar- 
ceny up to the actual cash value of the 
bicycle, and accident insurance of $1,000 
principal sum and $12.50 weekly indem- 
nity for ten weeks at a premium of $10. 

The company points out that as time 
goes on the use of bicycles will increase 
and along with it the demand for bicycle 
coverage and by presenting this new 
type of protection it is a means of 
keeping in contact with those assureds 
who may because of gas rationing, dis- 
continue temporarily the use of their 
automobile. 


Named by Standard S. & C. 
As Southeast Manager 


The Standard Surety & Casualty has 
appointed as manager of its southeastern 
department in Atlanta A. H. Turner, 
who for years managed the southern 
department of the Standard of New 
York. Associated with Mr. Turner in 
the development of casualty-surety busi- 
ness is James E. Tumath, who has had 
a wide and specialized experience in 
these classes of business throughout the 
southern states. 


W. H. MILTON SPECIAL AGENT 


The New England Casualty has ap- 
pointed William H. Milton as_ special 
agent to succeed George T. O’Don- 
nell, who is now on active duty with the 
armed forces. 

Mr. Milton has had several years’ ex- 
perience in casualty insurance work, not 
only as a special agent but in direct 
solicitation work. He will operate with 
headquarters at the head office of the 
company, 195 State Street, Springfield, 
Mass., servicing New Engl and area with 
the exception of Connecticut. 


WAR INJURY POLICY APPROVED 

The Minnesota Insurance Department 
has approved the civilian war injury 
policy sponsored by the Health & Acci- 
dent Underwriters Conference. 
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are : . —_ et as U c 0 tains af - enene at ankt schacwwed tacniod 
Chapman Sets Course are that the play this year will , ISSUE COMBINED GOLF POLICY tz or of a ga of golf wherever located 
° out some new record . anda Hability insurance cc 1 lability 
Record at Southern Pines In last year’s tournament. Willard #4 Massachusetts Bonding and Hanover 
pale. °F Goeckler, former Philadelphia escent rey Fire Joint Policy Now Available 
REMOTE CONTROL TOURNAMENT (strict champion won top award for oo 
eae Indemnity agents with a 70. Five ne Massachusetts Bonding and Han- 
Former National Amateur Champion Pray ogleescng an golfer shot holes-in-one over Fire are ng a combined golfer 
Turns in a 64 in Handicap Sponsored by a ne Pas s play, two holes-in-one hay olicy, effective in all states except Ari- 
Indem. Co. of N. A.; 10,000 Competed = #/T€ady been carded. sds. Ciaaichiadtin. WMiaciees ak 
ad Lieutenant Richard D. Chapman, A. A. STOFFT IN MINNEAPOLIS ay oe a nce % . i haar: : sin ™ 
{ former national amateur golf champion, Arthur H. Stofft, associate manaver _ <.  eenenCievenere enn oe ave tne poucy 
{ broke the course record at Southern of the New York office of the Ocean 2 7.7%°% 18056 stat t 
; Pines, N. C. in the recent third annual Accident & Guarantee, has been spend The policy covers personal accident : 
j national handicap remote control golf ing part of his vacation in Minneat SE AD ES EN eS j 
i tournament, sponsored by the Indemnity olis, his former home. sates a ll a i a ae i a eos 
Ins. Co. or North America. More than Pe ae, nn my ee ee ee iia ¥ 
10,000 golfers competed simultaneously ————— - ——_—_———— a —_— 
throughout the country for 558 prize 
awards totalling a face value of $5,800 
a in U. S. war savings bonds and stamps. 
Chapman's card received at the com- 
pany’s home office in Philadelphia by 
Jimmy Hines, national PGA tournament 
iain committee chairman, who supervised the 











rbusi- | play, showed a 64 without handicap. The 
i play was over the Pine Needles Country 
it each: 9 Club course, where Lieutenant Chap- 
fuation i man is a physical director in the Air 
to use Force Technical Training Command. 
to use i The previous course records were a 65, 
siness, made by Ted Turner, former “pro” at 
mining =f Pine Needles, before the club was taken 
es lie, ' over by the Army and a 66, made by 
e read George Dunlap, Jr., former national 
r,” we amateur champion; former New York 
rhened =? Intercollegiate champion. 
hand Captain Robert Tyre (Bobby) Jones, 
sented former holder of the four major titles 
in golf, competed at the East Lake 
Country Club, in Atlanta. He ran into 
trouble on the ninth hole and put him- 
self out of the running. 
) Lee Mr. Hines said that the indications 
12.50 —= ————— ees 
m 
nae Bank Not Liable 
yerage (Continued from Page 24) 
ig lia- ly, it guaranteed no prior endorsements. I 
dam- think it is clear also that it did not negotiate 
d_lar- the drafts to Eastman, Dillon & Co., within 
of the the meaning of Section 60, negotiable instru- 
— ments law, and therefore it did not become = = “ 
aoe : liable to Eastman, Dillon & Co., under Section t t t d t th f t ] 
if $10. , 115, negotiable instruments law. The facts saan 1S no res ric e ° e ron ines 
time stated in Mr. Miller’s affidavit are uncontra- 
TEASE i dicted. Indeed they are inferentially borne out 
icycle by the averments contained in the affidavit of : 
7 Mr. Bogert, a member of the firm of Eastman, It takes courage to start earlier, cut your lunch hour, and 
od Dillon & Co., sworn to April 17, 1942, sub- : 
; s : 2» : +f ~ 7 . . 
, dis- a Ph ncn iy a aa ac double the number of calls you make each day. This is the 
their “As the facts are clear conclusory statements r . 
made for Eastman, Dillon & Co., do not affect kind of courage that wins no medals . . . but does win wars. 
= the case. I am of the opinion that Eastman, 


Dillon & Co. has no claim against Empire 


Trust Co. (cf. Cars ,, Federal Reserve Bank, r . e - . 
Oe ee ee ee ee You insurance men are vital factors in the battle lines on the 





ager : 254 N. Y, 218; Central Trust Co. of Cincinnati 
> has .! v. Eureka-Security Fire & Marine Insurance : , 
stern Co., 50 Ohio App., 308, 198, N.E., 62). Home Front. Our war industries depend on you for protection. 
irner, “The motion is granted. The order of May ? 
. ( 6, 1942, is vacated in so far as it allows im- : . : 
thern eg Mca Mucien ae eka eae iat Arm yourself with full knowledge of today’s unprecedented 
New I I : s A 
er in the supplemental summons upon Empire Trust : 
busi- Co, is set aside, and the cross-pleading of situations and the policies which cover them. The men in 
had Eastman, Dillon & Co. against Empire Trust 
in Co. is dismissed.” > . . s 
uae eee the front lines have proven their courage. Let’s prove ours! PSs 
NEW MEDICAL CARE PLAN We yee 4 
E/N 
NT , Formed by Minnesota’s Group Health 2 \ 
ap- Ass'n; First $15 of Doctor’s Bills Not 
ecial Covered; Cost $1 to $3.50 Per Month 
Don- A new medical care plan has been 





1 the put into effect in Minnesota by the 
Group Health Association, a non-profit 
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aa organization formed four years ago by me ow 
not city, county and postal employes. The Ss should @ - 
‘rect service is open to the general public. 1 What covera — m fire jnsurance: 
with The new plan provides that any group catty: aside fro Robbery; 
the or individual in the state may insure adence B on: der need 
Feld, medical care from his personal physician sp Does 4 hes arceny licyholde arty 
with up to the amount of $75 per family Theft and Lar <P rotect proper!y 
year at a cost ranging from $1 to $3.50 ditional coverage > 
per month for family heads. - ublic ¥ warehouse! 4 policy 
7ED The personal physician plan has been Published by the ina P < afforded ane me 
re worked out with the advice of a special —_ United States Fidelity & Guaranty Co. What coverage | des the sublets cabal 
ues committee of county and state medical and its affiliate, : holder yn the ev on 
on associations. The family taking out the Fidelity & Guaranty Fire Corporation ————————— 
Protection must spend $15 of its own Home Offices: Baltimore, Md. 
money in doctor bills before it is entitled 
to get aid from the association. a 
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Strong Arguments from Court 


Every producer of casualty insurance 
knows that there is a growing tendency 
to file suit upon the flimsiest pretext, a 
growing inclination of juries to return 
large and sympathetic verdicts, and a 
growing disinclination of appellate courts 
to interfere with the result. The tough- 
est problem of the producer has been 
to bring home a like realization to his 
prospects. 

Heretofore, he has been compelled to 
rely upon vague generalizations concern- 
ing trends, never very convincing at 
best, such as we have stated above. Un- 
less he has painstakingly dug out the 
facts for himself, he has not been in a 
position to turn to a specific litigation 
arising from conditions closely resem- 
bling the operations of his client, and to 
say: “There, but for the grace of God, 
go you!” 

Thirty Suits Reviewed 

To meet that need the author sub- 
mits a resume of the facts and results 
of thirty rather startling suits recently 
filed against New York owners, land- 
lords and tenants. They have been se- 
lected, largely with a view to their fan- 
tastic nature, from the latest reports of 
the New York Court of Appeals, the 
highest tribunal of the state. Remember- 
ing that not one in a hundred tried cases 
ever reaches that high court, we get 
some conception of the vast number of 
similar claims which clutter the trial and 
lower appellate forums. Reading the 
list, we come to appreciate how pro- 
nounced is the trend toward the serious 
consideration of lawsuits which former- 
ly would have been “laughed out of 
court.” 

The list has been so arranged that 
any agent or broker may readily find 
one or more cases where the particular 
facts may carry weight with a prospect 
similarly situated. Of course, some of 
these litigations did finally terminate in 
favor of the owner, landlord or tenant. 
But winning a case, after fighting it 
through a trial court and two appellate 
courts, is apt to be a costly victory. 
And considering the fancifulness and ex- 
travagance of most of the claims, one’s 
wonder grows, not that some of the 
plaintiffs lost, but that the majority of 
them won. 

In our compilation the book and page 
citations are followed by three symbols, 
consisting of the letters “W” or “L”. 
The “W” means that the owner, land- 
lord or tenant won in that particular 
court: the “L” means that he lost. The 
first symbol represents the result in the 
trial court; the second, in the Appellate 
Division; and the third, in the Court of 
Appeals. 

This compilation, it is hoped, will aid 
producers in convincing some of their 
more difficult prospects that it is the 
owners, landlords and tenants who try 
to get along without proper insurance, 
who are in fact overlooking a worth- 
ynile investment. 

Miscellaneous Liability Cases 

Young Jerome, a contestant in a race in an 

skating rink, small rut in 
He lost in the race but won in the 
(288 N. Y., memo 69; L-W-L.) 

Lily, upset by a crowd surging down a 
movie aisle for seats, got her seat on the floor. 
Her judgment may have been bad in the thea- 


tripped over a 
the ice, 


courts 


tre but it proved good in the courts. (288 N. 
Y., memo 77; L-L-L.) 
Gertrude, leaving midnight Mass, slipped on 


Ciases for O. L. & 


By Edmund J. Donegan, 
Loyalty Group, Newark, N. J. 
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Summary 


The author in summarizing says: “In compiling the history of these thirty* 
cases, we selected only those which in days gone-by would hardly have reached 


the courthouse door. 


It was our purpose to show that nowadays even the most 


extravagant of nuisance claims can drag an innocent owner through all the courts 
of the state before, at heavy legal expense, he finds his peace. 

“But the survey reflects some amazing results. Considering the extreme nature 
of the claims, one would expect that each owner would eventually have established 
his non-liability. Yet here is the actual score. In the trial courts, only ten of the 
thirty owners won. In the Appellate Division they found a kindlier forum, for there 
nineteen of them won. But when these extraordinary cases reached the court of 
last resort, only fourteen of the thirty owners prevailed: sixteen of them lost! 

“Could there be a stronger argument for O.L.T. liability insurance ?” 


* (This article is condensed from a compilation of fifty cases, including some school, municipal, 


and products liability cases. 
request.) 








the icy church steps. The jury thought St. 
Augustine’s should pay but the higher courts 
under all the 

(288 N. Y., 


evidently viewed the accident, 
circumstances, as an act of God. 


memo 78; L-W-W.) 


When the owner’s employe built a bonfire in 
a vacant lot forming part of the premises, six 
year old Eugene stumbled into it. The owner 
finally got out of the fire—into the pan of 
heavy expense. (287 N, Y., memo 145; L-W- 
W.) 

Nina 
bank. 


deposited herself on the steps of the 
There had been 6 inches of snow that 
night and the steps had been cleared that 
morning, but Nina now has money -in the 
bank. (285 N. Y. 606; L-W-L.) 

Abe, cleaning the window, fell. The remark- 
able feature of this case, which every O. L. T. 
producer should note, is that the landlord was 
exonerated but the tenant was held. (285 N. 
Y. 671; W-L-L.) 

Did you ever see chips and pieces of ice 
on the sidewalk when ice is being loaded or 
unloaded? Well, Dave didn’t see them, and he 
slid to a three point victory. (285 N. Y. 738; 
L-L-L.) 

The jury thought that Bessie should be paid 
for her fall on the wet floor of the bath-house, 
but the upper courts agreed that the verdict 
was as wet as the bath-house floor. (284 N. Y. 
723; L-W-W.) 

Sue struck another bather when she dove into 
a swimming pool. True to her name, she sued 
and successfully carried on her bathing suit. 
(283 N. Y. 505; W-W-L.) 

Gladys fell into an alleged “depression” on 
The jury gave the advantage 
to her but the upper courts couldn’t give her 
anything but “love.” (283 N. Y. 600; L-W-W.) 
stayed at the club until two in the 
morning and then descended the second story 
stairs on “something slippery or wet.”  Per- 
haps suing the club wasn’t the clubby thing 


a tennis court. 


Harry 
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to do, but it did prove profitable for Harry. 
(283 N. Y. 723; L-W-L.) 

When the owner left a partly dismantled auto 
on his vacant lot, curious Howard threw a 
match into the gas tank. Despite the gasoline 
shortage, two Court of Appeals judges dis- 
sented in inquisitive Howard’s favor. (282 N. 
Y. 755; W-W-W.-.) 

Sol and Getta “were pushed or fell’ over 
the mezzanine railing of the Strand Theatre. 
They won all the way along until the highest 
court decided, with two judges disagreeing, that 
that was no way to get an orchestra seat. 
(281 N. Y. 333; L-L-W.) 

When boys stole a drip can half full of gaso- 
line from defendant’s yard and threw it on a 
bonfire in the street, Jimmy fell in the fire. If 
the dissenting judges had had their way, the 
defendant would have been as badly burned as 
Jimmy. (280.N. Y. 110; L-L-W.) 

When Gordon, playing baseball, tripped over 
a defective home plate in a picnic ground ball- 
field, he scored a run on the bank account of 
the lessee of the picnic grounds. (279 N. Y. 
605; L-L-L, with three judges dissenting.) 


Six Apartment House Cases 

When Lawrence played on the open fire 
escape, he fell down the iron stairs, but (ex- 
cept for two dissents) iron stares were what 
the courts later gave to Lawrence’s suit. (288 
N. Y., memo 88; W-W-W.) 

Grace had scrubbed the steps several days 
before without noticing that a brass linoleum 
strip had a “play” of % inch, but she never- 


-theless had the brass to strip the owner of a 


slice of his funds. 
L-W-L.) 

It had snowed an hour before Emily slipped 
on the steps on “a thin film of ice.” The jury 
was Satisfied with the showing of her slip, but 
the higher courts got the drift. (284 N. Y. 
648; L-W-W.) 

Rena, a domestic, sat on the sill to clean 
the window. When she rested her hand on an 
ornamental railing, it gave, Rena gave, and her 


(288 N. Y., memo 102; 
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employer, the tenant in the apartment, also 
gave—plenty. (284 N. Y. 647; W-L-L.) 

John, trying to open a window which was 
stuck, fell out. The owner also was stuck, in 
all three courts. (283 N. Y. 735; L-L-L.) 

Flo slipped, immediately after a storm, on 
some wet leaves on the steps, but the Court 
of Appeals decision leaves nothing of the jury 
verdict in her favor, (279 N. Y. 591; W-W-W.) 

When Richard was knocked down by Ike’s 
dog, he started to hound Ike with litigation. 
Although two judges dissented, Ike finally suc- 
ceeded in reversing the judgment against him, 
but he felt that having to pay the expenses 
was a “dog-gone shame.” (286 N. Y. 623; 
L-W-W.) 

Stanley, a handyman, tore the muscles of his 
arm in transplanting heavy bushes. Stanley 
doesn’t need to use his muscles now: he won 
in all three courts. (285 N. Y. 809; L-L-L.) 

Delia, a brand new cook, opened a door she 
had never seen before. Unluckily for Delia, it 
happened to be the cellar stairs. She fell to 
the cellar and three courts held that in suing 
she had also fallen into error. (279 N. Y. 667; 
W-W-W.) 

Six Retail Store Cases 

Martha, moving sidewise along the hat 
counter, failed to see two steps. The Appellate 
Division freed ‘‘Freed’s Hats’? of responsibility, 
but the Court of Appeals capped that with a 
reversal, (287 N. Y., memo 262; L-W-L.) 

Berta slipped on some soapy water while 
they were washing the store floor. Unlike rail- 
way stations or apartment halls, says the court, 
stores needn’t wash during traffic hours, and it 
permitted Berta to clean up. (286 N. Y. 408; 
W-W-L.) 

Young Gayton was blown up by a refrigera- 
tor unit (sulphur dioxide) sold to his father as 
junk. The manufacturer also blew up when, in 
a suit against it and the seller, the high court 
reversed a judgment in its favor. (285 N. Y. 
314; W-W-L.) 

Adelaide went for a spin when the Automat’s 
revolving door spun too fast, and in a long 
spun-out litigation the Automat finally paid 
Adelaide. (285 N. Y. 545; L-W-L.) 

Tired Anna, shopping in Woolworth’s, took 
a camp chair from the counter and sat on it, 
She said that she felt ‘‘something give way,” 
but the courts held that it was just Anna. 
(280 N. Y. 816; W-W-W.) 

A. & §S, sold Anna a gallon of dry cleaner, 
with directions. She used nearly the whole 
gallon cleaning eight dresses in a small bath- 
room at a temperature of 83°. She was sick- 
ened by the fumes but she didn’t know what 
real fuming was until the high court reversed 
the judgment in her favor. (279 N. Y. 146; 
L-L-W.) 





Boyd Perry Bonding Manager 
Of Big Indianapolis Firm 


Boyd Perry, for the past two years 
manager of the Louisville, Ky., office 
of Jones & Whitlock, Inc., New York, 
has been elected vice-president in charge 
of the bonding department of the H. H. 
Woodsmall Agency, Inc., Indianapolis. 
The Woodsmall firm is Indiana state 
agent for the Seaboard Surety Co. of 
New York and was fifth in bonding pre- 
mium volume in Indiana in 1941, 

Mr. Perry has had thirty years of ex- 
perience in the bonding field as general 
agent and branch office manager and in 
the home office. He is a native of At- 
lanta, Ga., and was general agent there 
for the National Surety. Later he be- 
came Southern manager for that com- 
pany, supervising six states with head- 
quarters in Atlanta. His first move from 
Atlanta was to Cleveland, O. 
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ECONOMIC POWER! * 








You hnew- 


that because of the nation’s war effort, the opportunity for selling Fidelity Bonds 


was greater today than ever before; 

wee that employers in every field of activity were being forced to hire employees they 
know little or nothing about, thus increasing their need for protection against 
possible dishonesty loss (and indirectly giving you an excellent opening to talk 
about investigation service); — 

___.._—siif you are uncertain about your knowledge of the latest bond forms; 

——_— if you are puzzled about how to figure rates; 

=__—_— if you are shy about approaching bond prospects? 





[hua ta where we come ttt 


ation forms and handy, pocket-size rate 


In 4tna Field Offices, conveniently located 
in all parts of the country, there are Fidelity 
and Surety Bond experts who are especially 
trained to help agents in making bond 
sales — men who know where prospects 
can be found and how to sell them. In 
addition, there are numerous A:tna sales 
and advertising aids, including pre-approach 


direct-by-mail folders, individual present- 


cards that many agents have declared to 


be invaluable. 


TAKE THIS TIP: If you are not getting 
your share of the available Fidelity and 
Surety Bond business, call the Zitna Super- 
vising Office in your territory and let them 


show you what tna has to offer. 


THE ATNA CASUALTY & SURETY COMPANY 


lu longucoyaer 


ONE OF THE ATNA LIFE 


Connecticut 
AFFILIATED COMPANIES 
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We Are at War— 


War against Ruthlessness, Destruction 
and ‘Tyranny. To win this war we must 
all work harder and closer together—we 
miust produce and we must fight — we 
can win, 


Insurance can be counted on to do its 
part—to protect life, property and 
production. 


Insurance agents and brokers are 
soldiers on the home front—the men and 
women who are writing the insurance 
protection so essential in peacetime and 
so Vital in war time. 


The Loyalty Group salutes the insur- 
ance producer. For go years we have been 
protecting our policyholders against loss 
and we pledge our continued services to 
their Security and the Security of our 
Nation. 


“Loyalty” means Fidelity and Faith- 
fulness to our country, to our insured and 
to our agents and brokers, 
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President 


Firemen’s Insurance Company of Newark, N. J. 


Organized 1855 


The Girard Fire & Marine Insurance Company 


Organized 1853 


National-Ben Franklin Fire Insurance Company 


Organized 1866 


The Concordia Fire Insurance Co. of Milwaukee 


Organized 1870 
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Milwaukee Mechanics’ Insurance Company 


Organized 1852 


Royal Plate Glass & General Ins. Co. of Canada 


Organized 1906 


The Metropolitan Casualty Insurance Co. of N. Y. 


Organized 1874 


Commercial Casualty Insurance Company 


Organized 1909 


Pittsburgh Underwriters - Keystone Underwriters 
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HOME OFFICE 


10 Park Place 


Newark, New Jersey 


Western Department Southwestern Dept. 
120 So. LaSalle St. 912 Commerce St. 


Chicago, Illinois Dallas, Texas 461 Bay St 


Canadian Departments 
., Toronto, Ontario 
404 West Hastings St., 


Foreign Department 
111 John St. 
New York, New York 


Vancouver, B. C. 


* BUY WAR BONDS * 





Pacific Department 
220 Bush St. 


San Francisco, Cal, 
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